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ORE often than not, a 
Domestic Electric motor 

loses its identity as soon as it is 
installed, and becomes, so far as 
the final user is concerned, a 
“nameless” motor—part of the ap- 
pilance in which it serves. This is 
as it should be. Dependable motor 
erformance rightly reacts first to 
the benefit of the appliance manu- 
facturer, and through him to the 
credit of the Domestic Electric 
Company. We gladly assume re- 
sponsibility for correct applica- 


tion, faultless workmanship and 
efficient operation. We are con- 
tent that our reward shall come in 
the form of recognition from the 
appliance builder, based upon the 
satisfaction of his customers. In 
other words, the Domestic Electric 
organization functions as a depart- 
ment of any business it serves. A 
line of inquiry will bring informa- 
tion on any problem involving the 
manufacture or sale of appliances 
powered with fractional horse- 
power motors. 


THE DOMESTIC ELECTRIC COMPANY 


7209-25 St. Clair Avenue 





CLEVELAND, OHIO 
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e Nameless Motor that 
Proved its Pedigree--- 


‘THE holder of patents for a com- 
mercial appliance contracted 
with the Don.estic Electric Com- 
pany for motors, and with another 
manufacturer to build the appli- 
ance itself. 


Production was started and first 
deliveries were under way when 
a Domestic representative made a 
“get-acquainted” call on the appli- 
ance manufacturer. Naturally the 
latter asked questions about the 
Domestic organization—its pro- 
duct, experience, standards of 
manufacture, and guarantees of 
dependability. 


By way of answer the Domestic 
representative pointed to three 
appliances, bearing famous names, 
which chanced to stand near-by. 
All were appliances which the 
manufacturer knew, and in which 
he had highest confidence. All 
three have been for years powered 
with Domestic motors. hus, a 


few words “‘proved the pedigree” 
of amotor that so often wears no 
name-plate in actual daily service. 



































For protection from 

overload — the Do- 

mestic Automatic 
Safety Switch 
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“They make more money 
from their investments 
and secure greater safety for their capital” 


oo few words explain, in its sim- 
plest terms, the clear, all-compelling reason why more 
men every year are turning to Brookmire Service. 

An organization that can do these two things is 
bound to grow. That is why Brookmire’s is growing; 
and it is why you should read this advertisement 
describing Brookmire Service and see how it applies 
to your own situation. 

The Brookmire organization includes groups of 
specialists, concentrating on the study of specific 
fields of the nation’s economic structure. Every im- 
portant field is constantly watched in its relation to 
security trends and to individual stocks and bonds. 
Each time a Brookmire client receives a specific recom- 
mendation to buy a certain security every factor 
affecting that security has been carefully taken into 
consideration; the company, its earnings, its pros- 
pects, its position in the industry, the general credit 
situation, the average of security price levels and many 
other factors. It is this unusual thoroughness that is re- 


sponsible for the consistent accuracy of Brookmire Service. 


Remember, Brookmire’s has no securities to sell; 
does not execute orders; does not disturb any exist- 
ing brokerage or banking relationships. Its business 
is investment counsel. 


Your Individual, ‘Personal Requirements 


When ‘you subscribe, you associate yourself directly 
with an organization which for nearly a quarter of a 
century. has been engaged in advising investors— 
successfully engaged. The accumulated fund of ex- 
perience, statistical:data.and information is immedi- 
ately appliedto your personal investment requirements. 

When you fill out the Brookmire subscription 
blank you are asked to list the names and amounts 
of your holdings in stocks and bonds. 

Your list of stocks is given to a group of special- 
ists for. study, analysis and recommendation. The 
same with your list of bonds. Public utility bonds, 
industrial bonds, foreign bonds, railroad bonds . 
all are studied by specially qualified men. A final 
analysis is made and specific recommendations sent 
to you, in accordance with the general policy deter- 
mined by our Investment Council of twelve men. 


Mention of “Forbes” insures good service 


This method is the outgrowth of nearly a quarter 


century experience. And, this is only the start of 
Brookmire co-operation. 

Every client is considered as an individual, with 
individual needs to be satisfied. Blanket recommen- 
dations alone cannot approach in real effectiveness 
personal, individualized attention. That is why 
Brookmire’s gives personal service. That is why 
Brookmire Service is effective . . . profitable for clients 
to follow. 

On any specific problem of investment you have 
merely to communicate with the organization to gain 
immediate and expert consideration. 

In short, when you subscribe to Brookmire Ser- 
vice the full force of a large, highly specialized invest- 
ment organization begins to work for yox. 


The Vital Question — “Does It Pay? 


Subscribers to Brookmire Service who consistently 
follow the advice given have found that it pays and 
more than pays . . . for one year and for many years. 

Recently, for example, the official list of a// our 
recommendations for the year of 1926 was published. 
That list showed a total gain of 1595%% points on 60 
stocks. Later a complete list of recommendations for 
the first half of this year appeared. The profits shown 
by these two reports are typical. 


This Coupon Brings cAll The Facts 


This coupon can mean much.to you—if you will 
let it. It isthe means of securing by return mail a 
complete and current set of Brookmire Bulletins, 
which you can apply to your present investment 


plans. It is all that is necessary to bring you full infor- 2 


mation regarding Brookmire Service. It involves no 
obligation. Clip this coupon and mail it to us. 


BROOKMIRE 


ECONOMIC SERVICE, INC. 
570 Seventh Ave., New York 


Please send me: (1) description of your Service; (2) com- 
plete list of 1926 and first 6 months of 1927 recommenda- 
tions; (3) your latest bulletins, advising what to do now. 


Name 


Address. 
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A Better Way To Invest $1,000 


Men of great wealth do not confine their investments to one security or one type of secu- 
rity. Instead they buy large blocks representing scores of individual industries. Their 
judgment is based upon the reports of their experts who glean the best offerings of the 


entire financial field. 


INVESTMENT TRUST SHARES 


of the 


UNITED STATES SHARES CORPORATION 


offer you an opportunity to invest your own surplus under exactly the same conditions. 
Each share represents a partial interest in a large group of securities, selected and super- 
vised with the greatest care by leading financial specialists and deposited with a bank as 
trustee under a Trust Agreement embodying the most rigid provisions for your protection. 


A wide range of types is available to meet any individual need. 
Ask for Booklet F.B.-76 


UNITED STATES SHARES CORPORATION 


50 Broadway, New York 


Telephone Bowling Green 4361 


Mention of “Forbes” insures good service 
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Wihrru over 2,200,000 


population in Los Angeles County and more than 3,000,000 
people in the 14 Southern California counties, 40% of the 


. coast market is within local distributing and trading radius. 


a a 


This concentrated mar- 
ket is attracting the atten- 
tion of large industries 
alert to Westward and 
Oriental expansion. 


by rail and ocean routes 
to Western and Export 


trade. 


Unusual proximity to 
rawmaterials...cheap fuel... 
abundant water and power 
at low rates...labor free 


FORD MOTOR COMPANY 
B. F. GOODRICH RUBBER 
COMPANY 









FIRESTONE TIRE 
& RUBBER COMPANY 
S. KARPEN & BROS. 
KROEHLER MFG. CO. 
a NATIONAL BISCUIT CO. 
These nationally known ILLINOIS GLASS 
COMPANY 


manufacturers after most AMERICAN MANGANESE 


ful j aber hee STEEL COMPANY , 
eS eee CONTINENTAL CAN from strife...a world harbor 
recently established new TRUSCON STEEL ...unexcelled ocean and rail 


plants in Los Angeles 


transportation... .low plant 
County. 


overhead ... high efficiency 
Los AngelesCounty manufacturers _... all make Los Angeles County the 
distribute with economy and dispatch, Industrial Magnet of the West. 


SEARS, ROEBUCK & CO. 


Specific information gladly furnished to oe ager industries 
by Industrial Department, Los Angeles Chamber of Commerce 


) INDUSTRIAL LOS ANGELES : «4 
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Looking Ahead With the Forbes Edttors 





OT everything that is to appear 

in future issues of ForBEs can 
be forecast. Events take no heed of 
editorial plans. Often scheduled ar- 
ticles have to be delayed by the pres- 
sure of the immediate present. No 
one could anticipate contributions of 
such outstanding importance as the 
interviews with Dwight Morrow, 
Ambassador to Mexico, James A. 
Farrell, picked as the new head of 
the United States Steel Corporation, 
and the outlook of Owen D. Young 
given in this issue. These contribu- 
tions have been recognized as of 
such merit that they have been re- 
published, with permission, by the 
press from coast to coast. 

There is pending an interpretative 
article of another great figure in the 
electrical world for one thing. It 
will be a treat for the thousands of 
new readers of Forzes. In prepara- 
tion also are at least a dozen more— 
an ‘analysis of industrial America and 
industrial Europe; a sketch of a man 
who has brought standardization in 
a basic industry to a high point, and 
obtained great benefit for the con- 
sumer therefrom; of a new view of 
industrial rights, from a man who 
was a prime mover in the bitter 
struggle over the use of injunctions 
in labor controversies; a vignette of 
the new Pittsburgh, and finally an 
insight into the plans of America’s 
leading industrialist. 

ForsBes is earnestly seeking to 
widen its status as an interpreter of 
American‘ business and American in- 
dustry. . Those who have recently 
joined our army of readers will be 
given a fresh insight into this specta- 
cle, a moving picture, that is unend- 
ing in its fascinating interest and of 
striking importance to eyery Ameri- 
can. 


N orator, a favorite’ son, in ad- 
dressing the delegates: to the 
‘convention,of the American Federa- 
tion of Labor in Los Angeles, re- 


cently made quite an impression in > 


‘welcoming the massive men who rep- 
resent the trade unions. He said in 
‘part: ; 

“We welcome you to our beaches, 
‘washed by the waters of the silent, 
‘calm and peaceful Pacific; we wel- 
‘come you to our quiet woodlands 
and beautiful valleys, adorned by na- 
ture’s greenery and rippling streams; 
we welcome you to our glorious sun- 
sets and majestic snow-capped moun- 
tains ; we welcome you to the nearest 
approach to Paradise that may be 
found in this whole world.” 

However that may be, and the 
praises of California’s natural beauty 
need no emphasis, the men who are 


looking to the economic stability of 
the coast and particularly the south- 
ern part of California realize that 
there must be something more than 
climate for the furthering of business 
and industry. What has been done 
in this direction, in an authoritative 
article, will be told in a future issue. 


UTH ELDER’S triumphant re- 

turn from her daring attempt 
to fly across the Atlantic, Lindbergh’s 
recent declaration that for the safety 
of passengers the competence of air 
pilots should be assured by super- 
vision of their training by means of 
a Federal license system, the steady 
drooning of motors overhead as the 
ships carry mail, freight and business 
men on American airways—all point 
to a growing air consciousness. 

Edward Marshall’s contributions 
to ForBEs in recent months are well 
remembered. Uncle Sam is in the 
air; but not only the nation but the 
nation’s most important and most re- 
sponsive thing—business—is in the 
air to an extent few realize. Author- 
itative facts have been assembled that 
make astonishing reading. 

Much has been said about the 
backwardness of America in this, 
that and the other thing. This coun- 
try invented the airplane and others 
adopted it. Japan, France, Germany, 


England, even Russia, have made 
great advances in aeronautics, mainly 


by government subsidy. As a mat- 
ter of fact, while it is well to be 
open-minded thére is such a thing as 
not giving your own folk credit. The 
pioneer in inventing, America, is now 
writing a .brilliant page in making 
practical use of the air. The amount 
of air-borné ¢ommerce is 
mous,” and in the forthcoming article 
you need not merely take Mr. Mar- 
shall’s word for it. He will give sta- 
tistics that every executive can ana- 
lyse and credit. It will be an out- 
standing contribution. 


NGINEERING and _ chemical 
research would aid the farmer, 
industry aims to help him (read what 
Owen D. Young says of what elec- 
tricity will do for him) finance would 
help and yet the agricultural bloc is 
clamoring for the McGary-Haugen 
or some other form of subsidy. 
Forses has a contribution, not 
from a “dirt-farmer” this time or a 
mass production man to show how to 
make $70 an acre on alfalfa, but 
from an astute observer in the middle 
West who has audited the accounts 
of many bankrupt farmers and will 
tell what he has found. 
The excessive cost of -distribution 
is one fault, that the farmer gets too 
little for his time, labor and risk, out 


“enor- 





of the consumer’s dollar is another. 
In fact it is contended that out of 
the $3 the average consumer pays, 
the farmer gets only $1. The rest 
comes out along the way—railroad 
charges, .middleman’s profits, loss 
from waste and spoilage, etc. 

The ‘problem is a complicated one. 
Business men are vitally concerned, 
for as Mr. Young says, the nation 
cannot be permanently prosperous 
unless the farmer is able to prosper. 
Our national eminence will be chal- 
lenged unless the drift from thé“farm 
is checked. 


HE greatest need to-day is life 
—a more abundant life. That 
is the theme of Charles Stelzle, who 
has stirred up the business men who 
read Forbes as few have ever done. 
Business, in the practical sense, is 
the lifegiver to millions who carry 
on its swift and devious processes. 
That there is a spiritual significance 
in this and that a business man, who 
keeps the processes running, also 
serves, is Mr. Stelzle’s theme. It 
has brought many reactions from 
Forses readers the world over. 
Under the influence of religious 
groups investors are inquiring, just 
as bankers do, as to the industrial 
policy of the corporation they are 
about to put their money in. There 
is everywhere a growing sense of in- 
quiry as to the ethics behind the bus- 
iness front. Mr. Stelzle in his third 
article will touch upon some of the 
immediate problems and advances. 
HE Holland tunnel is one of 
the great feats of engineering, 
the laying of two courses for vehicles 
under the silty bed of the Hudson 
River. Above these two _ bores 
charge the tugs, the barges, the churn- 
ing ferries of lower New York 


harbor. Safely pushed -and prodded, 


giant liners make their way up above 
the river bed to their berths on either 
side of the port. On both sides of 
the river great blockades of traffic 
were chronic. Nearly ten years ago 
business men, shippers and vehicle 
interests saw the need for a tube. 
Engineers were set to work. Now 
the Holland tubes carrying trucks, 
passenger cars, busses in less than 10 
minutes under the river is a fact. 
Three thousand cars an hour can 
pass. 

Other cities have their freight and 
traffic jams. Not all can build Hol- 
land tubes, which will ease the con- 
gestion of two States. But nearly 
every city has a market district that 
is cluttered and commercial districts 
that are clogged with traffic. Forses 
has an article, soon to appear, on a 
solution of this difficult problem. 
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for Economical Transportation 





/ CHEVROLET | 





that the public demand is for 
“Quality at Low Cost 


Chevrolet sales in 1927 will reach the largest total 
volume ever achieved by a gear-shift car in 12 
months! 





























Thus, for the third consecutive year, Chevrolet has 
broken all existing records for the production of 
gear-shift cars! 


This spectacular achievement is due entirely to the 
public’s unqualified endorsement of Chevrolet’s 
fundamental policy, which is, briefly— 


—to produce a quality car that is truly modern in 
design .. . satisfying in appearance and perform- 
ance ... sturdy, staunch, dependable and eco- 
nomical . . . yet so low in price that it will be within 
the reach of the great majority of the people! 


4 The famous General Motors Research Laboratories, 
the great General Motors Proving Ground, and the 
tremendous General Motors resources have all been 
i consistently utilized in carrying out this basic policy 
fi . .. in keeping Chevrolet quality supreme in the 
field of low-priced cars. 





Ce 


This spectacular success has been directly shared by 
Chevrolet dealers in every section of the country. 


CHEVROLET MOTOR COMPANY, DETROIT, MICH. ~ 


Divison of General Motors Corporation 
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Make this Christmas last 
for thousands of miles 
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BUICK WILL BUILD THEM 
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Stock Rise Still Outrunning 
Business Rise 


ably will bring an increase in 

business optimism even though 
it may not bring an equal increase in 
actual activity. 

Whether the stock market reaction 
is over for the time being, is a keenly- 
debated question. I had expected a 
somewhat severer decline, and I do 
not feel half as convinced as most 
people that the irregularity is over. 

Developments have again 
mixed, but the favorable would ap- 
pear to have outweighed the unfa- 
vorable. 

The most important improvement 
has .been in agricultural conditions 
and prospects. The transformation 
in the corn crop, from an extraor- 
dinarily poor to a very good one, with 
prices at a satisfactory level, is of 
far-reaching moment, for it still re- 
mains true that corn is America’s 
most valuable crop. The results from 
other grains are, on the whole, rea- 
sonably good, so that the increase in 
the farmers’ receipts this year should 
approach one billion dollars over last 
year’s. Meanwhile, cattle prices have 
ruled unusually high. Authorities 
report an incipient revival in demand 
for farms, not by speculators but by 
dirt farmers ready to expand their 
operations. 

After its spell of dullness and of 
weak prices, the steel 
industry is showing at 


T= last month in the year prob- 


By B. C. Forbes 


tain points has been counter-balanced 
by notable activity at other centers. 

The automobile industry, now a 
giant exercising enormous, many- 
sided influence, is confidently predict- 
ing marked expansion in activity al- 
most immediately. An analysis of 
the 1928 outloek is given on 
Page 29. 

Even the oil industry at last be- 
lieves it sees signs of clearing skies. 
The grave overproduction problem 
has not yet been solved, but the pres- 
sure of events promises to bring at 
least some improvement in the han- 
dling of this vital commodity. 

Although gold exports have set in, 
although brokers’ loans have reached 
a new peak, and although the Feder- 
al Reserve Banks’ percentage of re- 
serve recently went below the 1926 
ratio, money rates have not: been 
affected in the slightest. Nor is there 
reason to look for any disturbance 
from this quarter. 

Colder weather has stimulated re- 
tail buying in a good many areas, 
and from almost every quarter come 
predictions of record-breaking Christ- 
mas trade. 

It still is true that light inventories 
are the rule and heavy inventories 
the exception, and it is not illogical 
to reason that even moderate quick- 
ening of consumptive demand would 


have an instantaneous effect all along 
the line. The rigid withholding of 
advance orders has not succeeded in 
depressing the general price level ap- 
preciably. In fact, our index num- 
bers have fluctuated within an ex- 
tremely narrow range for the last 
two years. 

Net profits for 1927 will not in 
every instance compare favorably 
with 1926’s. A considerable number 
of dividends have had to be reduced, 
yet for each reduction there have 
been several increases. 

Employment is not quite up to the 
high point attained last Fall, but it 
must be remembered that things 
then were distinctly above normal. 

The political thermometer - still 
moves uncertainly. But business and 
financial leaders refuse to admit that 
there is anything whatsoever disturb- 
ing in the outlook. The Republi- 
cans declare that Governor Smith is 
the only Democratic candidate hav- 
ing the slightest prospect of winning, 
and he is not generally regarded as 
hostile to business. 

The next session of Congress is ex- 
pected to prove fairly lively. Utility 
leaders understand that the radicals 
will create a lot of noise and perhaps 
a comprehensive probe. The passage 
of any harmful laws is regarded as 
most improbable. 

It cannot be said, 
however, that industry 





least mild recovery. {200 
Unfilled orders are 
moderately larger and 
prices have been 
slightly marked up. 
Final building to- 
tals for 1927, it is now 
certain, will make a 
very much better 
showing than _ had 
been expected earlier | 180 
in the year. Very de- a 
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COMMODITY PRICES 
RECOVER. 


1926 


1927 


~~ ) and business thus far 


have caught up to the 
stock market. That is 
to say, the rise this 
year in quotations has 
greatly outrun any 
rise in business ac- 
tivity or business 
profits. 

Before long we are 
likely to see either fall- 
ing stock quotations or 








cided shrinkage at cer- 





rising business activity. 








THE MATERIAL OF 








Dutch Oven with Bakelite Molded Handle, and 
twenty of these handles as they come from the 
mold—produced in a single operation. Made 
by Aluminum Cooking Utensil Co., New 
Kensington, Pa. 


Bakelite Molded Parts 


ECAUSE of its low heat conductivity, 

strength, and its permanently attrac- 
tive appearance, Bakelite Molded is an 
ideal material for the handles of cooking 
utensils such as this Dutch Oven. These 
superior handles may be produced most 
economically through the use of multiple 
cavity “molds. Twenty of the handles 
shown are completed in a single closing 
of the molding press. 


An additional advantage of Bakelite 
Molded for handles of all sorts, is that 
rivet pins may be firmly imbedded during 


the molding operation as in the case of the 
handles pictured here. This fact simplified 
assembly. 


Bakelite Engineering Service 


It is our intimate knowledge of thousands of 
varied applications of Bakelite Materials, com- 
bined with our eighteen years’ experience in the 
development of phenol resins for industrial uses 
that make the co-operation offered by our engi- 
neers and research laboratories so valuable. In 
important cities throughout the country there are 
Bakelite Engineers ready to render prompt 
service in adapting Bakelite Materials to the 
needs of any manufacturer. Write for Booklet 
No. 43—“Bakelite Molded.” 


BAKELITE CORPORATION 


247 Park Avenue, New York, N. Y. Chicago Office, 635 West 22nd Street 
BAKELITE CORPORATION OF CANADA, LTD., 163 Dufferin Street, Toronto, Ont. 


_BA 


REGISTERED 





KELITE 
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Multiple cavity molds reduce the cost of 








“The registered Trade Mark and Symbol shown above may be used only on products made from materials 
manufactured by Bakelite‘Corporation Under the capital “‘B“ is the numerical sign for infinity, or unlimited 
quantity It symbolizes the infinite number of Dresent and future uses of Bakelite Corporation's products." 
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Labor to B ecome ( enital' 
Owen D. Y oung’s Vision 


By 
B. C. Forbes 


Leader of Our Daring Electrical Industry Pictures the 
America of the Future—Cultural Wages for All, Small 
Factories in Rural Areas—This Farm Boy, Who Helped 


to Restore Europe, Bespeaks the Brotherhood of Man 


WEN D. YOUNG, head of 
General Electric Company, 
and head of an army of one 
hundred thousand workers, visions 
and welcomes the coming of a day 
when capital will not hire wage-earn- 


ers but wage-earners will hire capi- 
tal and be the real employers through- 


out the nation. 
Said Mr. Young in a talk with 


the writer : 


“We have been’ talking for a long 
time about capital as being the owner 


and labor as being a commodity. I 


hope we will come to the day when 
human beings who give their lives to 
the job—if you want to call that 
labor—will be the employer and capi- 
tal will be the commodity which they 
buy for their own account. Then 


every idle machine in the plant, every 


piece of machinery not in motion, 
will be known by the workman to be 
an unproductive charge against him- 
self. 

“If you were to start to set up an 
ideal enterprise comprising ten or a 
hundred or a thousand or, as in the 
case of General Electric, a hundred 
thousand, the principle is the same. 
The first thing you would do would 
be to have an adequate supply of 
capital insured at the 
lowest cost—meaning 
the cheapest tools to 
work with. You would 


so that people would 
always be anxious to 
invest their capital 
with you. It would be 
safe and the return 
would be continuous. 

“That is exactly the 
first thing the group 
would do in its own 
interest, to make it 
such an _ attractive 
place for capital, that 
you could get all you 
wanted even in the 
worst times at the 


ply. You could then strive to make a 
product which both in quality and in 
cheapness would command the mar- 
ket so that everybody would want 
your goods because they were of su- 
perior quality and lowest in price. 
“Thus given command of your 
capital and your market, you would 
have a safe concern. The only out- 
lay that you would have to -make 
would be for your capital and for its 
insurance, such as reserves, etc. 


“The remainder of the profits of 
that concern should be distributed 
among the human beings devoting 
their lives to it—not men floating in 
and out, but men devoting their lives 
to it. They all should share regard- 
less of the positions they happened 
to occupy for the moment in the con- 
cern. I would cut out a floating 
president just as soon as a floating 
worker from the profit-sharing classi- 
fication, because I don’t thing either 
is any good. Neither contributes 
anything but is interested only in get- 
ting something for himself. 


“This must be our goal. The im- 
portant thing is to get headed right 
in principle. We will find ways only 
But 


through painful trial and error. 





lowest cost. There- 
fore, you would com- 





Wide World Photo 


Owen D. Young, chairman, Reparations Commission, turns 
over office to S. Parker Gilbert, Permanent Agent, in Berlin. 


we will get the mechanics of the proc- 
esses functioning if we have the will 
and the spirit. Much more difficult 
things than that have been solved. 

“The worker must be made to feel, 
must be made to realize, that he is 
a property owner. General Electric is 
operating, in a modest measure, along 
these lines now. A consciousness of 
independence must be created — at 
least a feeling on the part of the man, 
that he is working towards complete 
independence, and that what he gets 
in the world he earns, and is not 
handed out to him as pap. 

“Not merely a living wage, but a 
cultural wage, must be the basis for 
the solving of the economic system 
of to-morrow.” 

This advanced thinker, this hu- 
manitarian employer, declares, also, 
that the time has come, in the national 
interest, to adopt measures to im- 
prove the lot of our farmers, “even 
if we have to take steps for which 
we have no precedent”—as did the 
Dawes Commission, of which Mr. 
Young proved, by general consent, 
the most effective member. 

“America must stop draining agri- 
culture of its best brains,” earnestly 
warns Mr. Young, “and at any and 
all cost prevent the 
bringing about of an 
unenterprising, igno- 
rant, incompetent ag- 
ricultural peasantry,” 
for, he emphasizes, 
“inefficient farm ing 
would inevitably lead 
to dear food, and it is 
cheap food that lies at 
the very foundation of 
a nation’s fitness to 
meet world competi- 
tion.” 

Mr. Young holds 
that, since utility com- 
panies are “invested 
with a public inter- 
est,” they have “obli- 
gations for public 
service.” Their obli- 
gations extend far- 
ther, in Mr. Young’s 
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conception of the scheme of things, 
than some of those in the industry 
have in the past realized. 

The industry must regard itself as 
invested with a responsibility for 
bringing about better social condi- 
tions, because, to use Mr. Young’s 
language, “you cannot have good eco- 
nomics and bad social conditions.” 

Mr. Young’s outstanding charac- 
teristic, his intimates all tell you, is 
his habit of always putting himself 
in the other fellow’s place, looking at 
things through his eyes, and striving 
conscientiously to meet his views and 
demands. 


Ambition to Be Counsel 


who was for a moment considered. 

Thus did this farm boy become 
head of one of the half-dozen largest 
industrial enterprises in the world 
with its chief works located within 
seventy miles of where he was born, 
at Van Hornesville, N. Y., on Oct. 
27, 1874. 

His ryral upbringing developed in 
him a sympathetic interest in farm 
folks which has increased with the 
years. His early association with 
hardworking, frugal, modestly cir- 
cumstanced people, ‘followed by his 
struggles to get an education at St. 
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man of the Committee on Unemploy. 
ment and Business Cycles, in 1922. 
chairman of the American Division 
of the Geneva Federation, in 1925. 

For his various notable services 
Mr. Young has been decorated by 
several foreign governments, hon- 
ored by all recent presidents of the 
United States, given degrees by half- 
a-score universities. 

But despite all the honors and suc- 
cess that have come to him it is sig- 
nificant that he gives his home as Van 
Hornesville and takes frequent occa- 
sion to visit and mingle as of old 
with his original neighbors. 

Mr. Young is not given to 








It was, indeed, this charac- 
teristic which led to Mr. 
—_— selection as a Gen- 
eral Electric executive by the 
late C. A. Coffin. Mr. Young, 
then a young lawyer, had 
succeeded in settling utility 
cases for Stone & Webster 
so promptly and amicably 
that his reputation as a fair- 
minded business statesman 
rose rapidly. 

Mr. Young formed the 
ambition to become, some 
day, chief counsel for Gen- 
eral Electric, a position which 
became vacant through the 
tragic death of its holder, in 
an automobile accident. 

Mr. Coffin, the veteran 
founder and head of General 
Electric, shortly afterwards 
telephoned Mr. Young: 

“I would like to see you at 
once.” 

Hanging up the receiver, 
Young turned to his wife. 
“Mr. Coffin hasn’t liked one 
or two things I have done 
lately for Stone & Webster,” 
he remarked. “Probably he 
wants to spank me.” 








“A floating president, a floating 
. . I don’t think either 


“Government ownership and op- 
eration takes off the economic 
check and substitutes a political 


“Electric light and power com- — 
panies have obligations for pub- 


“You cannot have good economics 
“Fellows who only dream of doing 


“Great flood control programs are 
too vital to be delegated to 


“Not merely a living wage, but a 
cultural wage, must be the basis 
of the economic system of to- 


Owen D. Young Says: 


“Let the wage earners be the em- 


ployers of the future.” 


worker. . 
is any good.” 


check.” 


lic service.” 
and bad social conditions.” 


things will not get very far.” 


private concerns.” 


morrow.” 


granting interviews, but on 
the strength of a friendship 
of many years’ standing, he 
consented to talk informally 
with me, and what he said 
was so timely, so practical, so 
rich in suggestion, that I per- 
suaded him to let me write 
the gist of it. 

On “Political” Ownership 

When I brought up the 
subject of government own- 
ership, Mr. Young said: 

“The advantages of pri- 
vate ownership and operation 
are the initiative and freedom 
of individuals and, not less 
important, the economic 
check on their expenditure of 
money either for capital ac- 
count and development or 
for operating account. 

“The weakness of govern- 
ment ownership and opera- 
tion is the tendency to sup- 
press individual initiative, to 
hamper it with laws and with 
rules of departments; and so 
far as government ownership 
is concerned, it takes off the 
economic check on expendi- 











ture and substitutes only a 





But Mr. Coffin had a far 
different purpose in mind. 
He invited Young to become chief 
counsel and vice-president of the 
company ! 

“T am delighted to accept,” replied 
Young instantly. 

“But you haven’t asked anything 
about your salary ?”’ 

“I am not interested in-the amount 
of salary you pay me—except that I 
would like you to pay me less rather 
than more than others holding simi- 
lar responsible positions. I would 
much rather have the organization 
feel that I am underpaid than over- 
paid.” 

Won Executive Popularity 


So useful did Mr. Young prove, 
and so popular did he become with 
the other executives because of his 
unremitting readiness to help them to 
solve their problems, that, when the 
time came to elect a new chief execu- 
tive, Mr. Young was the only man 


Lawrence University, New York, 
gave him close contact with and inti- 
mate understanding of working-class 
individuals and homes,. a fact which 
probably accounts for the unusual 
measure of consideration he always 
has extended to wage earners since 
he became an influential factor in the 
world of industry. 

His record of public service has 
been impressive. Although a Demo- 
crat, he has fulfilled important mis- 
sions for Republican Administra- 
tions. He was a member of Presi- 
dent Wilson’s First Industrial Con- 
ference, in 1919, also his Second In- 
dustrial Conference; a member of 
President Harding’s Conference on 
Unemployment, in 1921; a member 
of the Reparation (Dawes) Commis- 
sion, in 1924; unofficial adviser at the 
Premiers’ Conference, in 1924; a 
member of the National Distribution 
Conference, in the same year; chair- 


political check, which is 

highly unsatisfactory. When 
there is no power to levy taxes, the 
man who has to go to people who are 
free to give their money or to with- 
hold it must make out a sound eco- 
nomic case for himself or he, doesn’t 
get the money. If he has to make 
out only a political case, he forces the 
money from individuals through a 
tax levy. 

“That I regard as the whole case 
of government ownership and opera- 
tion versus private ownership and op- 
eration, assuming that they relate to 
an enterprise which private capital is 
willing to undertake. If private capi- 
tal is not willing to undertake a job 
which the public needs require, then 
there is no way of getting that job 
done except for the government to 
undertake it through enforcing a tax 
levy. There are some such jobs; and 
if private ownership people are not 
ready to do them themselves, instead 

(Continued on page 35) 
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hospitals, a little girl from the 

tenements was steadily growing 
weaker because of anemia. It be- 
came necessary to have a transfusion 
of blood. Her young brother was 
selected and he gladly gave her as 
much of his own blood as was re- 
quired. When it was all over, he 
waited ‘outside the patient’s door. 
When the physician came out, the 
boy said to him, simply: 

“Say doc, when do I croak?” 

The boy imagined that what had 
been done to him would cause his 
own death. He had actually made 
the supreme sacrifice. 

Sacrificial life is so common 
among working people that they 
scarcely pay attention to it. They 
accept it as a matter of-course. To 
go to work, in spite of headache and 
heartache; to perform routine tasks 
which are drudgery; to face the 
problems of life with little wealth 
or resource—this is the common lot. 


Business a Fulfilment 


An accident sometimes smashes a 
family beyond recovery. This is still 
a frequent occurrence, for the aver- 
age American home is just about two 
weeks ahead of want. There are 
exceptions in certain trades and qc- 
cupations but these are not typical. 
The average family has an income 
which is only about two-thirds of 
what economists regard as adequate. 

The great need to-day, is life— 
a more abundant life. To give life 
is the essence and purpose of re- 
ligion. It was the great mission of 
Jesus of Nazareth, who declared, 
“T am come that ye might have life.” 


|: one of New York City’s great 


Great 


W Nees 


By Charles Stelzle 


And he who orders his affairs so 
that others’ lives may be enriched is 
fulfiling the supreme purpose of re- 
ligion. “He that saveth his life shall 
lose it, and he that loseth his life”’— 
for the sake of others—“shall find 
it,” is not only the assertion of Jesus 
but of all great philosophers. 


Applicable to All 


This doctrine applies not only to 
individuals—it is applicable to busi- 
ness, to corporations. For a busi- 
ness to be conducted upon a religious 
basis does not mean holding early 
morning prayer meetings or noon-day 
song services. The objective should 
be the building of the whole life of 
all those who may be influenced. 
This also applies to churches and re- 
ligious organizations. These equip 
men, inspire them, to carry out the 
high purpose of religion. Whether 
they are effective is determined 
mainly in business and in industry, 
for here it is that we have our daily 
contacts with those with whom we 
must live out our principles. 

All of which gives business and 
business men a limitless opportunity 
to make religion a real thing, for no 
other group, and no other institution 
can do quite so much to enrich hu- 
man life. How practically can busi- 
ness live up to this ideal? 

Naturally, one of the first consid- 
erations in the enrichment of life is 
the actual saving of life itself. The 
workers to-day are paying a heavy 
price for our supremacy in the in- 
dustrial world. In spite of the in- 


Quitting Time in Lawrence 


BUSINESS is Lite 


Saving and Man Saving With 
More Power Than Politics— 
“Hard Boiled” Mentality is 
Giving Way to Humanitarian 
View—Vital Problems Ahead 







11 





creased length of life of all men, 
workingmen’s death rates are still 
abnormally high, mainly on account 
of their occupations. The death rate 
of workingmen of middle age is 
nearly 40 per cent. above that of 
men as a whole. Ten years ago, it 
was nearly 60 per cent. Progress 
has been made. 


Dr. Louis I. Dublin, statistician 
for the Metropolitan Life Insurance 
Company says the most determining 
factor in the lives of men is their 
occupation, and he points out that the 
length of life of industrial workers 
is eight years shorter than that of 
the non-industrial workers. 


Industrial Accident Toll 


Deaths from accidents among in- 
dustrial workers is two and one-half 
times as great as among non-indus- 
trial workers. But death from 
tuberculosis is even greater than it 
is from accidents, and industrial em- 
ployment is the most important sin- 
gle factor in the tuberculosis death 
rate. The problem of controlling 
tuberculosis is to-day largely concen- 
trated in the industrial classes. Tu- 
berculosis among the workers is due 
often to dust in certain trades, ex- 
cessive fatigue, bad posture and 
crowded work-rooms. 

Pneumonia is twice as high among 
industrial as among non-industrial 
workers and may, therefore, be con- 
sidered an added occupational hazard. 
Possibly the loss in life expectation 
resulting from this cause is as great 
as that from industrial accidents. 

Degenerative diSeases, such as 
cerebral hemorrhage, Bright’s dis- 
ease, and organic heart disease show 
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strikingly the effects of industrial ex- 
posure. The death rates are two and 
three times as high as in the non- 
industrial groups during the active 
working years of life. These high 
rates probably reflect the results of 
long-continued strenuous labor, of 
heat, of marked changes in tempera- 


ture, and in instances, of specific oc- 


cupational poisoning. The true pic- 
ture is probably worse than would 
appear from the mortality records. 


The Hazards of Industry 


Thousands of workers are ex- 
posed to the effects of poisons and 
occupational diseases. The hazard 
in these employments is often acute, 
and the aggregate effect on health 
is considerable. 

Every workingman may be said to 
be worth the equivalent of a $10,000 
machine. There are probably 10,- 
000,000 workers in factories alone. 
This means a total value of $100,- 
000,000,000, or one-fourth of our 
total wealth today. These workers 
eome to business without cost on its 
part. They are ready to produce— 
all they need is direction. 

The percentage of women dying 
as the result of child-bearing remains 
almost stationary. To what extent 
this is due to their industrial expe- 
tience before marriage and during 
marriage itself should give industrial 
leaders concern. The curse of child 
labor is not alone that children must 
work. Even a child of eight may 
perform certain duties without seri- 
ous injury. It is continuous toil for 
long hours, under unsanitary condi- 
tions, with improper and insufficient 
food, that stunts body and mind, so 
that when the child reaches maturity 
it is unable to appreciate the value of 
life. 


Comfort in Employment 


Having saved the worker from 
early death—the employer who is 
dominated by the religious spirit will 
find the way to do it—the next thing 
to consider is to make the worker’s 
life comfortable, while he is at work. 
Part of labor’s battle for better 
“working conditions” is for the 
chance to live like a human instead 
of an animal. Labor was often op- 
posed by the fear that the “soften- 
ing of life’ would weaken our na- 
tional fibre, or that as “the curse of 
Cain” was on labor, it was not for 
a devout man to interfere with the 
Lord in lifting that curse. 

When the employer engages in 
making labor more comfortable and 
life more endurable and interesting, 
don’t assume that it is merely be- 
cause it is “good ‘business”—that 
workers produce more and better un- 
der favorable physical conditions— 
and not because he has any concern 
about their welfare. As though to 


admit that this ig a sign of weakness 
or a lack of “hard-boiled” mentality, 
which all employers of labor are 


Business 
Can it be 


S piritualized ? 


Mr. Stelzle Says It Can Be. 
That the Great Adventure for 
FORBES Readers Is to Turn 
the Rule of Gold into the 
Golden Rule. 








said to possess. If they continue 
to assert their lack of human kind- 
ness, then men will soon believe them. 
Workingmen resent patronage and 
paternalism, but these are entirely un- 
necessary. The spirit of democracy 
goes well with the spirit of real re- 
ligion. The measure of a business is 
not the rule of gold but the Golden 
Rule. And when men are honestly 
persuaded that an employer’s interest 
in them is not merely to make money 
out of them but based upon a sin- 
cere desire to make life mean more 
to them, they will .co-operate with 
him. 

Welfare features should never be 
promoted for the purpose of conceal- 
ing an insufficient wage. Economic 
justice is fundamental in business, 
which is based upon religion. If the 
system breaks down at this point it 
will fail at every point. It should 
be an abiding principle that “A la- 
borer 1s worthy of his hire.” 

The workingman fears being out 
of a job more than he fears going to 
hell. Perhaps this sounds “religious” 
because of the word “hell.” But the 
emphasis should be placed upon the 
menace of unemployment. In for- 
mer days, at the first sign of slack 
times, the “works” were shut down, 
with an utter disregard of what 
would happen to the workers. This 
was done often without warning. 
Such a process is not only demoraliz- 
ing to industry but extremely waste- 
ful. The modern manager will make 
every effort to keep the plant going, 
even at a temporary or apparent loss. 


Wages in Industry 


We seem to be able to prepare for 
almost every other kind of an indus- 
trial mishap, but the cycles of un- 
employment find us just as unpre- 
pared as though we had never ex- 
perienced such a thing. The man 
who meets with an accident may 
have compensation, but the unem- 
ployed workman is doomed to de- 
terioration and to destitution. The 
day will come, when unemployment 
will be just as unpardonable as the 
yellow fever or smallpox. The prob- 
lem of solving unemployment will 
have to be approached in the spirit 
of a great adventure. It will re- 
quire economic statesmanship. If it 
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can be done in the spirit of religigg 
it will help tremendously in human, 
izing and spiritualizng industry. 
And that will help. We prepare 
men and women for war—fitti 
them to highly specialized tasks. |; 
we gave a tithe of our thought ty 
meeting the problem of unemploy. 
ment, it would be solved. 

The value of human life must be 
considered in this day of mass pro. 
duction, because in our zeal for out- 
put we have often made mere ma- 
chines of men and women. They 
have been counted as so much equip- 
ment. Religion has always demanded 
that a man shall stand up and be 
counted as one. The introduction of 
labor saving machinery must never 
mean the elimination of the individ- 
ual, nor rob him of self-expression. 
Mass production need not result in 
repression, restriction, restraint, in 
the development of better humans. 
American employers can meet this 
situation, so that workers will retain 
their pride of craft, their interest in 
work, which will dignify them as’sons 
of God. It is a distinctly religious 
task to help them to do this. 


Business Men’s Opportunity 


Business has an international mis- 
sion in saving and enriching human 
life. The bankers once had it all 
arranged that there would be no more 
wars, because, they declared, they 
wouldn’t finance any war. Labor 
annually cheered the sentiment that 
“workingmen of the world” would 
never again shoot down fellow- 
workers to satisfy any ruler. Scien- 
tists have said there would not be 
another war, because they had in- 
vented engines of destruction that 
would make another war unthink- 
able. But—we engaged in the most 
colossal war in all history. 

Business has a great chance to 
function in the field of international 
goodwill. It is time to give the 
business men this opportunity. A 
more cordial relationship, based upon 
mutual understanding, may be estab- 
lished among nations by the business 
men being developed in American 
commerce and industry. 

Business is more powerful than 
politics, because its hands are on the 
levers of progress,—its leadership is 
permanent, and it is selected because 
of capability; it functions continu- 
ously, and it deals with the concrete 
things of life. This gives it un- 
precedented opportunity and an in- 
escapable responsibility. 

But all this resolves itself into per- 
sonality. Usually one man deter- 
mines the destiny of every business 
enterprise. It actually means person- 
ality—plus! For who, standing 
alone, is equal to these things? 
Doesn’t it require the help and guid- 
ance of that Supreme Power, in 
whom all men, way down in their 
hearts, ultimately belteve? 
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OVERNOR’ SILZER, who 

achieved political fame on his 
phrase that he would make New 
Jersey “as wet as the Atlantic 
Ocean,” was not 
nearly as_ well 
known as a 
banker until, 
about a year 
ago, it was an- 
nounced that he 
would head the 
Interstate Trust 
Company, the 
first new bank in nine years. to 
enter the towering precincts of 
Wall Street. 

A few days after the opening, 
Queen Marie of Rumania made 
her triumphant entry into the 
financial district. She stepped 
gracefully out of her limousine in 
front of the Chamber of Commerce 
Building, in which the Interstate 
Trust Company has its main office. 

Hundreds of policemen lined the 
streets to keep the crowds in line. 
A director of the bank, who had 
been out of town, asked the Gov- 
ernor the meaning of the police 
cordon. 

“Oh,” he replied, “they are just 
there to keep the new depositors 
in line.” 





IDNEY COLGATE, of Colgate 
S and Company, has definite 
ideas on advertising and frequent- 
ly goes out of his way to encour- 
age prom ising 
new talent. 

“Send your 
copy directly to 
me,’ he _ once 
said to a begin- 
ner. “I’m look- 
ing for some- 
thing novel, 
something start- 
ling, and you may be just the man 
to produce it.” 

Three days later, upon opening 
the mail, Mr. Colgate was duly 
startled. 

“If you don’t use our soap,” the 
headline sputtered, “for God’s sake 
use our perfume.” 





ERE’S a pointed one, in a let- 

ter to Forses from the vet- 
eran Robert Dollar, of the Dollar 
Steamship Line: 

“T was delighted to read your ar- 
ticle on James A. Farrell. You did 
not overdo it as I think that he is 
the biggest commercial man in the 
United States. 


“Your remarks about some of his 
wonderful qualities brought back to 
my recollection that a few years ago 
I was sitting talking with him at the 
entrance to a hall where many peo- 
ple were passing, and it was simply 
marvelous to notice that he was able 
to call by name the multitude of 
people that were passing in. 

“T said to him: ‘I wish that I had 
the ability. that you have of being © 
able to recognize and call people by 
their names.’ 


“He turned and looked at me and 
said: ‘Darn you, do you want every- 
thing?’ ” 


EWIS G. KAUFMAN, presi- 
dent of the Chatham Phenix 
National. Bank and Trust Com- 
pany, made a gift of $100,000 to 
the Graveraet 
High School, 
Marquette, 
Sia Michigan, his 
+ home town, as 
‘ - zz a permanent en- 
\ : dowment fund 
= in honor of his 
x mother. | 
: . At the testi- 
monial dinner in Marquette nu- 
merous telegrams were received 
from bankers and business lead- 
ers, for the school endowment was 
co-incident with the opening of 
the new building of the First Na- 
tional Bank and Trust Company 
of Marquette, of which Mr. Kauf- 
man is president. 


Mr. Kaufman was not always 
rich and his youth was that of the 
average American boy in a small 
town. H. J. Anderson, principal. 
of the Marquette High School 
vouches for the following: 

About 7 o’clock one Winter 
evening a neighbor saw the Kauf- 
man boy, then perhaps eight, 
trudging wearily homeward. He 
had been in a snow fight and was 
not only tuckered out but wet 
from melting snow from head to 
foot. 


“You are going to get home 
pretty late, aren’t you?” the lad 
was asked. 

“IT guess it is pretty late.” 

“Well, I guess you'll get a scold- 
ing and be sent to bed with a cold 
supper.” 

“Oh, no, I won’t,” the: Kaufman 
boy rejoined. “That’s not the kind 
of a mother I have. We always 
get something hot. She keeps it 
in the oven for us.” ; 








S Secretary of Commerce and 

“Under-Secretary of all other 
departments,” Herbert Hoover is 
one of the most photographed men 
in Washington. 
He is in demand 
at all conven- 
tions and con- 
ferences in the 
capital and the 
camera men of- 
ten bear down 
on him for as- 
sistance in per- 
suading the gathering to pause in 
its deliberations. and submit to a 
group picture. 

On one occasion when Mr. 
Hoover was the presiding officer 
he invited his fellow-delegates out 
into the patio of the Chamber of 
Commerce Building to “enjoy a bit 
of immortality” on a photographic 
print. 

“If a touch of immortality is 
pleasant,” said a young and en- 
thusiastic reporter who walked 
down the steps with him, “how 
do you like the portion you get 
every day?” 

“It’s hell!” he responded—and 
probably meant it. 





OVERNOR “Al” Smith of New 
(; York is generally credited with 
being a pretty wise if somewhat un- 
schooled statesman. One of the im-‘ 
ponderables of the 
coming campaign, 
if he should be. 
nominated for’ 
President, will be 
the question of 
whether schooled . 
or unschooled wis- 
dom is most to be 
relied upon. 

The following story is sure to come 
out, sooner or later, so it may as well 
be told now. 

A number of acquaintances were 
importuning him to express himself 
upon the Sacco-Vanzetti case and the 

“Governor finally delivered himself 
about as follows: 

“T don’t know what to think about 
it,” he said. “I haven’t studied the 
case as I should have to study it if 
it had come before me. 

“But if I had studied the case,” 
he added, “and it left me in such a 
state of mind that I had to call in a 
couple of college presidents. to tell 
me what to do, I’d call that a rea- 
sonable doubt and let ’em go free.” 








EK lorida’s 
Comeback 


By Hamilton Wright, Jr. 


AS Florida come back? What 
is the outlook in Florida? 
i Will this season be a big 
one? There are a hundred able ex- 
ecutives in Florida who could answer 
these and other questions but it is 
doubtful if any one man is better able 
to appraise the State in its entirety, 
its resources and future outlook, 
than H. N. Rodenbaugh, vice-presi- 
dent and general manager of the 
Florida East Coast Railway. 


Mr. Rodenbaugh § believes that 
Florida has cut its eye teeth, that 
wild speculation has gone forever, 
and that the State has reached a well- 
paved highway leading to a long peri- 
od of steady development, and pros- 
perity. He is an acknowledged rail- 
road leader of the South, with a back- 
ground of engineering and railroad 
experience. In Florida he had the 
sort of job that makes a railway 
man’s. ‘hair turn white, and gained 
recognition through rare performance 
under the most trying conditions. 

During the wild excitement of the 
boom days in 1925-26, transportation 
and other public utility service in 
Florida was taxed beyond its capa- 
city. The greatest migration in the 
history of the United States had set 
in for Miami. 

Embargoes were declared on the 
railroad, steamship, and express com- 
panies serving the region. Railway 
terminals, sidings, and warehouses 
were congested. Freight trains loaded 
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“The Fifth Avenue of the South,” Biscayne Boulevard, Miami. 
Right—Henry N. Rodenbaugh, Vice-President and General 
Manager, Florida East Coast Railway 


with construction supplies for Florida 
developers and _ contractors, filed 
every available siding and yard as far 
north as Richmond, Virginia. Loaded 
freight cars stood in yards in Pitts- 
burgh awaiting word of traffic clear- 
ance in Florida. 

Passenger trains were swamped. 
Speculators, artisans and _ laborers, 
business men, industrial leaders, sub- 
division and binder men, and the 
merely curious, thronged to the State, 
and still the hegira continued. At 
Jacksonville, eleven Northern rail- 
road systems poured their trains onto 
the tracks of the Florida East Coast 
Railroad. Leading manufacturing 
centers throughout the country 
rushed construction materials to the 
booming region. Long trainloads of 


lumber from Oregon, granite from 
Maine, structural steel from Pitts- 


Miami skyline when 
the boom was at its 
height 


eeetteeres 


burgh, road working machinery from 
Bay City, Michigan, Pittsburgh, and 
other centers, as well as glass, cement, 
caterpillar engines, pumps, plumbing 
supplies were hurried from varied 
points. Millionaires made contracts 
for building hotels and skyscrapers ; 
developers ordered five hundred resi- 
dences at a clip; Florida merchants 
ordered huge stocks of goods; Paris 
and New York supplied the latest 
in gowns and lingerie; salesmen 
rushed to Miami. 

The Florida East Coast Railway 
was then but a single track line. It 
was engaged on a large program of 
developing and double-tracking when 
the boom struck the state. It was 
almost the only artery of traffic by 
which the leading cities along the 
East Coast such as Miami, Fort Lau- 
derdale, West Palm Beach, Daytona 
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Beach, St. Augustine and other coast 
centers could be reached. It was and 
is the only railway touching all East 
Coast resorts and cities. Its single 
track was confronted with the larg- 
est and most sporadic onrush of traf- 
fic in one direction any railroad has 
ever experienced. The solution of 
this problem combined with the vir- 
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Recites Conquest of Adversity. 








Bank Clearings 
(1st nine months) 


State 
$26,394,740 
37,411,368 
36,704,457 


Value of State Products 


Manufactures 

Farm Crops 

Citrus Crops 

Minerals and Phosphate . 
Cotton 

Tobacco 


Agriculture 


Crop Land 


United States 
Florida 


Acres 


1925 
19,954,347 
316,845 


United States 
Florida 








$1,005,992,894 
2,294,203,826 
1,404,006,893 

Bank Capital, Surplus and Undivided Profits 


Florida’s Recovery at a Glance! 


LORIDA statistics show a decided improvement, in some 

cases surpassing records set during the boom in 1925-1926. 
The Florida State Chamber of Commerce has compiled for 
FORBES the following data: 


Bank Deposits 
(State) 
1924 
1 224,709,236 


Total 

45,477,740 
28,966,000 66,377,368 
30,758,000 67,462,475 

Florida Crop Ratio to Total Pro- 

duced in United States 
Grapefruit 
Table Cucumbers 


Peppers 
Table Tomatoes 


National 
$19,083,000 


Power Production 
(In Thousands of Kilowatt Hours) 
1924 4 
1927 (1st eight months) . . .388, 


Automotive Registration 


1926 Increase 
22,001,393 10.3% 
401,562 


Motor Tourists 
(Passing South through Jacksonville) 
1925 1926 


5 
Number (lst nine months).... 216,978 


168,514 








skyline 
appears, 


season of 1927- 
1928 
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tual rebuilding of the railway, was 
up to Mr. Rodenbaugh. 

He sensed his enormous responsi 
bility and with characteristic direct 
ness faced the task. He was then 
one of the youngest of railroad ex 
ecutives. He had come to the “F. 
E. C.” in 1920 as chief engineer. 
Three years later he became general 
manager in charge of construction 
and operation. He already had proved 
himself an executive of high order 
by the close of the war when he had 
charge of maintenance and construc 
tion of Southern railways during 
Federal control. 

The Government declared an em 
bargo on freight going into Florida 
to permit foodstuffs, among other 
essentials, to reach the frenzied cities 
so that ‘tthe hordes of newcomers 
might eat, This delayed building 
materials and contractors who em 
ployed thousands of workmen at pre- 
mium wages found their activities 
curtailed, A delay of a week in the 
arrival of construction supplies 
meant a loss of thousands of dollars 
to some of them, 


A World's Record 


Mr, Rodenbaugh just had started 
the double-tracking of the main line, 
for the development program was 
announced early in 1925, In the 
emergency he set a world’s record 
for the transport of freight over a 
single track line, 67 trains passing 
over one track division in 24 hours. 
Over 500 freight cars daily passed 
through Daytona Beach on their way 
South. Railroad experts previously 
had declared that forty trains a day 
was the maximum that could be han 
dled on a single track line. Even 
with this sensational feat accom 
plished Rodenbaugh was confronted 
with the problem of keeping freight 
cars moving, Cars on their arrival 
were permitted to remain for days 
and even weeks awaiting unloading. 
He influenced consignees to remove 
their freight promptly, 

All this time he was rushing the 
double-tracking program Labor 
was scarce so he brought 5,000 men 
from Mexico, Louisiana, Alabama, 
and large cities. Day and night they 
worked. Thousands will remember 
the construction camps that lined the 
railway from Jacksonville to Miami, 
tor double-tracking was going on 
in sections all along the route. The 
constantly increased trackage allevi- 
ated the situation. Long before the 
double-track line was formally 
opened double-tracking was in effect 
Few Pullman passengers will ever 
know what marvels were being ac- 
complished while they fumed, watch- 
ing mile long freight trains streak 
by at a high speed. The Florida 
Coast Railway in 1925 was handling 
approximately twice the volume of 
freight and passenger traffic over the 
year previous. 

Committees of chambers of com- 





merce, business men, city officials and 
land developers, night and day waited 
on Mr. Rodenbaugh. They soon 
found that by co-operating with him 
they could speed the arrival of the 
supplies they clamored for. He was 
always available. ‘When I get into 
a jam, something turns up so I find 
a way out, or.I am able to find a new 
solution to the problem,” he said re- 
cently, reflecting on those strenuous 
days when the East Coast depended 
largely on the railroad to avert a 
famine, 

Mr. Rodenbaugh is very accessible. 
He says he gets something of value 
from everyone he meets. It may only 





Gathering place for Fashion and 
Finance—Tea time tn Cocoanut 
Grove. Reval Poinciana, Palm Beach 


be a suggestion or it may confirm 
an opposing viewpoint, or the idea 
may supplement a larger thought. He 
hopes too, that he may have given 
every one he has met some idea in re- 
turn. He is very sympathetic and 
makes strong friendships. He is a 
real leader, typical of the new South 
where leadership and initiative are 
working marvels. He has two un- 
usual precepts. The first is to im- 
prove operation of the road in every 
department over what it was in the 
last report; the second to make a 
daily record of something worth- 
while. This may be a clipping from 
an engineering magazine or the so- 
lution of a problem, which he has 
oiled down to the essentials. It is 
copied and put in his ledger, one of 
many available at a moment's notice. 

Mr. Rodenbaugh is well over six 
leet, a handsome man, whom one 
would notice anywhere. And he is 
also very modest. 
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Early in April, 1926, when the 
land speculation frenzy was over but 
while construction and building rec- 
ords were still at their height, and 
while enormous amounts of supplies 
were still in demand, the East Coast 
Chambers of Commerce Association 
passed a resolution, stating: 

“WHEREAS, by the splendid efforts of 
the officials of the Florida East Coast 
Railroad, under the leadership of H. N. 
Rodenbaugh, vice-president and genera) 
manager, embargo conditions have been 
so efficiently reverted to normal under the 
most trying circumstances, caused by the 


po gy eg oo of the East coast 
territory, 

“RESOLVED, that the Association of 
Chambers of Commerce of the East coast 
of Florida, (Jacksonville to Key West, a 
distance of 522 miles) extends to Mr. Ro- 
denbaugh and his assistants its hearty ap- 
preciation and congratulations for their 
success, and accords high praise for their 
splendid efforts.” 


Every town and city on the line 
joined in that commendation. At 
the height of ‘the rush, in August, 
1925, 11,000 freight cars had been 
tied up in a traffic jam around Jack- 
sonville. On October 8, the railway 
received word that somewhat less 
than 6,000 carloads of freight were 
held North of Jacksonville and at 
that city by lines connecting with the 
Florida East Coast Railway. By Oc- 
tober 14, only 2,100 cars were being 
held. This was no greater than the 
normal supply demanded by the large 
volume of. traffic: The road had 
rushed to completion its new freight 
terminal at Bowden, just outside: of 
Jacksonville, which increased the ca- 
pacity of the former terminal by 300 
per cent. : 

The Storm of Last Year 

The restoration of traffic was an 
amazing feat in railroading, because 
of the extent of the reconstruction 
work. A 216 feet double track 
span, weighing 1,400,000 Ibs., part of 
a $2,000,000 bridge over the St. 
Johns River, was floated into position 
in four minutes. 

While the great storm, Saturday, 
September 18, 1926, was still rag- 
ing, a special train from railroad 
headquarters at St. Augustine ar- 
rived at Fort Lauderdale. It had been 
sent by Mr. Rodenbaugh on news 
that a disaster had taken place. This 
train collected 450 refugees at Hol- 
lywood and Fort Lauderdale, fed, 
clothed and put them to bed on the 
train. Food, Red Cross supplies, 
doctors, troops and other emergency 
reliefs were transported free to the 
storm area by the Florida East Coast. 
The railway’s doctors, electricians 
and Mr. Rodenbaugh himself, ap- 
peared on the scene. “I am glad our 
double track has done so well that 
there was not one single washout. 
Think what it means to these peo- 
ple,” he said at the time. 

To date more than $60,000,000 has 
been expended on the railway in im- 
provements under his direction. More 
than one hundred mountain type Mo- 

(Continued on page 41) 
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should choose his life’s work and 
plan far in advance ; then make every 
possible effort with enthusiasm and 
confidence to achieve his goal. He 
probably will never reach it, and in- 
deed he should not, for every young 
man should entertain ambitions for 
the highest possible success and this 
comes to but few. Unless, however, 
these ambitions inspire a struggle for 
something always just beyond one’s 
reach, one is likely to fall far short 
of what one otherwise would achieve. 
—Paul Starrett. 

* ¢ « 

A book is, I think, in its best 
meaning, an offer of friendship from 
him who writes to him who reads.— 
Alexander Meiklejohn. 

x * x 

Have you ever seen a bird taking 
a look at nests it built in other years, 
that it might build a better one this 
year? Neither have I. And I have 
always figured that a better way of 
beating last year’s sales records this 
year, was to get out and sell more 
merchandise, and waste less time fig- 
uring out past records.—Coleman 


Cox. 


I BELIEVE that every young man 


* * * 


Kconomy has frequently nothing 
whatever to do with the amount of 
money being spent, but with the wis- 
dom used in spending it—Henry 
Ford. 

* * * 
APPINESS in this’ world, 
when it comes, comes inci- 
dentally. Make it the object of pur- 
suit, and it leads us a wild-goose 
chase, and is never attained. Follow 
some other object, and very possibly 
we may find that we have caught 
happiness without dreaming of it; 
but likely enough it is gone the mo- 
ment we say to ourselves, “Here it 
is!” like the chest of gold that treas- 

ure-seekers find——Hawthorne. 

oe = 

There is no twilight zone of hon- 
esty in business—a thing is right or 
it’s wrong—it’s black or it’s white.— 
John F. Dodge. 

From C. O. Gerke, New York, N. Y. 

* * 

Thought creates character. Char- 

acter can dominate conditions. Will 


creates circumstances and environ- 
ment.—Annie Besant. 


¢ 





iy I cannot have the respect of my 
fellow citizens for my opinions, 
then I will have to get along with- 
out it, for it is a poor sort of a citi- 
zen who will sell his honest opinion 
for the respect of his neighbor.— 
Charles E. Carpenter. 


* * xX 


The problem that worries you to- 
day may have been solved by a fellow 
craftsman yesterday. The pooling 
of knowledge is the surest step for- 
ward to progress.—How. 

* ¢ 8 


All worthwhile men have good 
thoughts, good ideas and good in- 
tentions—but precious few of them 
ever translate those into action.— 
John Hancock Field. 





A Orxt 


O shall thy proverty come, as 

one that travelleth, and thy 
want as an armed man.—Proverbs 
24:34, 


Sent in by S. E. Heaton, 
Woodside, N. Y. What is your 
favorite text? “Forbes Epi- 
grams” is presented to senders 
of texts used. 











A great deal of talent is lost in 
the world for want of a little cour- 
age.—Sydney Smith. 

- x ££ * 
PTHE will of Elbert H. Gary con- 
cludes with pointed advice to 
the heirs. It “earnestly requests my 
wife and my children and their de- 
scendants” : 

Not to sign notes or bonds for 
anyone. 

That “they refrain from anticipat- 
ing their income in.any respect.” 

That they loan money-only on good 
security and never~ make personal 
loans. 

That they avoid all doubtful in- 
vestments regardless of how glib the 
salesman may be. 

That they always reject the opin- 
ions of others if “involved in any 


__doubt.” 





Send us sparkling “Thoughts,” and 
we will send. you “Forbes Epigrams” 
if your contribution is printed. If not 
composed by you, state source of quo- 
tation and author's name. Names of 
winners will be printed. 








HEN a business firm attempts 

to mold its whole policy to 
meet the prices of its competitor that 
business is entering a labyrinth, the 
center of which is the chamber of 
despair. Highest quality never can 
be given nor obtained at the lowest 
prices. If a price can be sacrificed, 
quality must be sacrificed. If quality 
is sacrified society is not truly served. 
—From Light, Medium and Heavy. 


* * x 


I try to have no plans the failure 
of which would greatly annoy me. 
Half the unhappiness in the world 
is due to the failure of plans which 
were never reasonable, and often im- 
possible——Ed Howe. 


* * * 


The first and best victory is to con- 
quer self; to be conquered by self is, 
of all things, the most shameful and 
vile.—Plato. 

* * * 

There is no_ substitute for 
thorough-going, ardent, and sincere 
earnestness.— Dickens. 

x * * 

Out of suffering comes the serious. 
mind; out of salvation the grateful 
heart; out of endurance, fortitude; 
out of deliverance, faith—Ruskin. 

* * * 
HE man who starts out with 
the idea of getting rich won't 
succeed ; you must have a larger am-. 
bition. There is no mystery in busi- 
ness success. If you do each day’s 
task successfully, stay faithfully 
within the natural operations of 
commercial law, and keep your head: 
clear, ou will come out all right.—. 
Rockefeller. 
* * x 

Promises may get the friends, but 
non-performance will turn them into. 
enemies.—Benjamin Franklin. 

* * * . 

When a man has equipped himself 
by thought and study for a bigger 
job, it usually happens that promo- 
tion comes along even before it is. 
expected.—P. G. Winnett. 

sees * * * 

The most profitable investment a 
young man can make is to give his 
very best and exclusive services to 
his employer and let outside inter- 
ests alone——Babson Institute. 
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Profits from “Horse Sense’ 
Revived Big Corporation 


Sidney L. Willson Took American Writing Paper Company 
and Welded Jangling Personalities Into Composite Force— 
Overhead Slashed, Idle Mills Closed and Plant Operated at 
Maximum Efficiency—Chance Led to Choice of Career 


Paper Company, with its twenty- 

six mills was a joke in the trade, 
the despair of its stockholders and the 
chief worry of its bankers. It was 
rolling up a deficit of more than a 
million dollars a year. 

In the Spring of 1927 the stock of 
the reorganized company was listed on 
the New York Stock Exchange. The 
common was issued at $10 a share, 
the preferred at $27. As this is writ- 
ten the common is selling at above 
20 and the preferred around 48. The 
company is earning at the rate of 
$1,000,000 a year net. Cash on hand 
doubled in six months and a profit 
shown even in July, the dullest trade 
month. 

The man who is responsible for 
this, although he declines to take 
sole credit, is Sidney L. Willson. He 
was made president early in 1923. 
After a couple of months, he was 
made receiver, the unanimous choice 
of creditors, bondholders and stock- 
holders. For such con- 
flicting interests to agree 
on one man without an 
argument is almost un- 
heard of. 

Willson insists that his 
achievements have been 
due to the help of able as- 
sistants, horse sense and 
good luck. I shan’t let him 
sidestep the responsibility 
in that way without adding 
acomment. His “able as- 
sistants” were picked by 
him. That shows unusual 
judgment. Horse sense is 
very rare. And in the long 
run luck averages up. 

Most men who have 
made the outstanding suc- 
cess that Willson has 
would by now have con- 
vinced themselves that 
they were born with an 
overwhelming urge to get 
into the paper business, 
and that from the start 
they had been set on head- 
ing the biggest company in 
its field. Willson admits 
that it was pure chance 
which led him into the in- 
dustry and that he had to 
be urged to go with the 


I: 1923 the American Writing 


By Johnson Heywood 


American Writing Paper Company. 
Although with very little school 
education he had been admitted to the 
bar in Nebraska, but he could not 
stand the idle waiting for clients that 
is the lot of young lawyers. In the 
search for a job he landed in Denver 
with a grip, a “To Whom It May 
Concern” letter and 15 cents. He 
picked out an inexpensive looking 
hotel and told the proprietor his sit- 
uation. He asked if his face was good 
for board and room until he got a 
job. By good luck the proprietor 
knew the writer of the letter of rec- 
ommendation, so he took a chance. 
Willson had walked only a couple 
of blocks when he found a five dollar 
bill. A few blocks farther he met an 
old friend who happened to be in 
business and needed a handy man. If 
getting the privilege of doing general 
clerical and porter work for surpris- 





SIDNEY L. WILLSON 


President, American Writing Paper Company 


ingly few dollars a week is good luck, 
then Willson was still lucky. 

During the next couple of years he 
tried several jobs. One was with an 
ice company, which during the panic 
of 1893 failed and Willson was out 
again. Habit was too much for him. 
Each morning he showed up at the 
office in spite of the fact that the door 
was locked. Next door was a small 
paper and stationery store whose 
owner he knew. To kill time he ram- 
bled through the stock, arranging it 
and putting order into the store. 

In time he got put on the payroll. 
Soon after that store too went bank- 
rupt. But Willson had been learning 
the paper business and meeting peo- 
ple in the industry. So he had no 
trouble getting a job with a paper 
wholesaler in Omaha. He stayed there 
several years, learning more and more 
about the merchandising end of the 
industry. 

Finally, finding that raises were 
slow to come, and sensing the trouble, 
he tendered his resigna- 
tion. He was too valuable 
to lose,, so the boss came 
across—too late. 


“T’ve decided to go,” 
said Willson. “There is 
too much family here to 
leave a chance for an out- 
sider. In a few years 
there will be dozens of 
sons and nephews coming 
along who will have to be 
taken care of.” 


So he got a job with the 
Kansas City branch of the 
Graham Paper Company 
—a St. Louis concern. 
Remembering his recent 
Omaha experience he 
made a vow that when he 
had amassed a competency 
he would get out and give 
the younger men a chance. 
Twenty-five years later it 
was that resolve that made 
him willing to give up the 
vice-presidency of the 
highly successful Graham 
Paper Company to go 
with the laughing stock of 
the industry—the feeble, 
broken-down American 
Writing Paper Company. 
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When he made the change the stock 
in the company which he had accu- 
mulated was made available to the 
young men in that business, so that 
they would have the same chance he 
had from this very desirable invest- 
ment. 

I happen to know—and it was not 
Willson who told me—that the then 
president of the American Writing 
Paper Company had been instructed 
to pick as a vice-president the “best 





man in the paper business.” He at 
once went after Willson. 


He was taken before the board of 
<lirectors for inspection. He told what 
he thought should be done. Finally 
one of the directors said, in effect: 


“You have made some pretty big 
promises, Mr. Willson. What makes 
you think you can accomplish these 
wonders ?” 


“You misunderstand me,” was 
Willson’s comeback. “I have made no 
promises of any sort. I have told you 
what I think should and can be done. 
[f you think my thirty years’ experi- 
ence in the industry and my known 
accomplishments in the nast make it 
likely that I can do what should be 
done, all right. If not, all right. The 
only promise I make is that I shall 
give you all I have.” 


So he went on the road. He cleaned 


up a peculiarly bad situation on the 
Pacific Coast, which had been serious 
for several years. On his way back, 
calling on the trade, he began to hear 
rumors that the president had resign- 
ed and that he was slated for the 
job. The nearer he got to Holyoke— 
the headquarters of the company— 
the stronger the rumors became. 
Finally he took the train and went to 
see one of the largest stockholders. 
It didn’t seem right to Willson that 
he should be promoted without his 
consent. es 


The stockholder confirmed the 
rumors. Willson protested that he 
didn’t want to be president. But he 
was made president. 


Probably few men in the industry 
know more than he about the mer- 
chandising of fine papers. But he 
did not profess to know much about 
manufacturing or finance; duties 
which devolve naturally upon the 
president of a manufacturing com- 
pany—especially finance. 


Rags to fine writing paper—a bale 
of new rag cuttings before cooking 
and the finished product rolling 
out of the paper making machine. 


“With the Graham Paper Com- 
pany,” Willson says, “I had no chance 
to learn finance for we had no finan- 
cial problems. We seldom had to bor- 
row from the banks. But I got my 
first lesson soon, when one of the 
banks that held some American Writ- 
ing Paper Company notes refused to 
renew. 


“T had no time to read up on the 
approved procedure in such cases, so 
I went down to the bank to talk with 
the directors. It seemed the com- 
monsense thing to do. I told them of 
the economies that my administration 
had put into effect and what we pro- 
posed to do. I explained in detail the 
inefficiencies which existed and point- 
ed out how they could be eliminated 
and what the savings would amount 
to. 

“Apparently I convinced those 
hard-headed New England bankers 
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that I knew what I was talking about, 
for they renewed the note. 

“A month or so later I got my sec- 
ond lesson in business finance. I was 
attending a meeting of my board of 
directors in New York when the 
treasurer telephoned me from Holy- 
oke and insisted that he must talk to 
me—directors’ meeting or not. 


“When I returned to the board 
room it was to give out the unlooked 
for news that some stockholder had 
petitioned for the liquidation of the 
company and that the local bank had 
tied up our payroll money to secure 
payment of a loan. That was all the 
money we had and the payroll had to 
be met the following day. 


“Two of the bankers on the board 
to whom we also owed money assured 
me that the bank was well within its 
rights in holding up our deposit—that 
in fact that it was necessary for them 
to take the same action under the cir- 
cumstances. None of them would 
come to my assistance at first. I sug- 
gested that perhaps I could raise some 
money among my friends in the trade. 
They were willing to have me try. 
In fact they went so far as to agree 


























that if I were unsuccessful they 
would consider what could be done. 


“But I needed that money before 
nine o’clock the next morning and I 
had a feeling that if I let those di- 
rectors get out from under my eye 
they might be hard to find. So I 
suggested that a committee of three 
of them accompany me on my errand. 
If I failed I wanted some of the di- 
rectors where I could have immediate 
contact with them. 

“The four of us went to a building 
on Broadway. I left them waiting in 
the lobby while I went up to see my 
friend. He looked at his check book 
and found that he had only $60,000 
—which was not quite enough. “But 
you are welcome to that,’ he said. 
So I took it. 

“We met that payroll, but there 
was another only a week away. So 
I went to our larger customers with 
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the plea that they pay their bills be- 
fore they were due. Most of them 
did. Some of them even advanced us 
money against future purchases. You 
see they were all my friends, made 
during my twenty-five or more years 
in the trade. Incidentally they must 
have trusted me.” 


Sidney L. Willson is a most strik- 
ing man. Although he was born in 
New York State and raised in the 
West, he looks more like a typical 
Yankee than most of the New Eng- 
landers by whom he is surrounded in 
Holyoke, Massachusetts. He is tall 
and lean and active. 

When he talks to you it is almost 
impossible not to watch his face in- 
tently and constantly, it is so expres- 
sive. By nature, his lips form a 
straight line of determination and 
concentration, but they readily curve 
a little into what is not quite a smile, 
but which nevertheless hints at a 
strong sense of humor and of human 
sympathy. 


No Time for Chatter 


It’s hard to imagine even his most 
intimate friends, and he has thou- 
sands of friends, taking familiar lib- 
erties with him, yet he is most ap- 
proachable. His office door is actually 
always open to those who want to see 
him, but that straight mouth quickly 
gets rid of anyone foolish enough to 
use the open door for the sake of idle 
chatter. He answers his telephone 
personally without the intervention 
of an inquisitive secretary, but he has 
no difficulty in squelching the unwel- 
come telephone caller. 


He talks fluently, decisively and 
always to the point—an infallible 
sign that his thinking is the same. 
The expression that he uses most is 
“horse sense”—a type of sense that 
seems to be passing with the horse. 


I happen to have known some of 
his executives for several years. In 
spite of the fact that he repells famil- 
iarity these men love him. They ex- 
plain it on the ground that he is not 
only absolutely fair, but that he has 
an unusual understanding of human 
beings. He uses horse sense in his 
treatment of them. 


“Efficiency” and Tact 


For example, one of his first steps 
in the reorganization was to get rid 
of all of the invaluable or superflu- 
ous executives left when the old 
regime passed, and replace them with 
the best executives he could find. He 
put two experienced papermakers in 
charge of the mills. He secured an- 
other man, experienced in modern 
production methods in other indus- 
tries but not a paper man, to devise 
methods which would reduce costs. 

Some of the methods this man in- 
troduced, while effective, were not in 
accord with the traditions of the 
paper business. He found antagonism 
on the part of the practical paper men 


as a result. In fact he was stigma- 
tized as an “efficiency expert.” 

It would have been easy, and nat- 
ural for most men, to issue an ulti- 
matum that the betterment engineer’s 
orders were to be followed and that 
anyone who didn’t like them could 
get out. It is such methods that ac- 
count for the dislike many manufac- 
turing men have for “efficiency” in 
all of its manifestations, and for the 
shocking inefficiency that continues in 
many industries. 


Instead, Willson called the engi- 
neer and the two manufacturing ex- 
ecutives into his office and made es- 
sentially this speech to them: 


“T am now going to tell you what is 
wrong with you by doing a little char- 
acter reading, and I am going to start 
first by telling of my own business 
faults. For one thing, I am too prone 
to see the other fellow’s point of 
view, and to be too lenient with my 
associates, as a result.” 


Turning to one of the papermakers, 
he said: “You are steeped in the tra- 
dition of paper making. You are a 
top-notch papermaker, but you are 
not tolerant enough of other people’s 
opinions and efforts. So far as the 
art of paper making is concerned 
your attitude is not far wrong, but 
there are a lot of fundamentals that 
apply to all kinds of manufacturing 
that will reduce costs which it will 
pay you to recognize and accept.” 


Engineer Also Curbed 


In similar pleasant but positive 
vein he pointed out the faults of the 
other paper man, then he took up the 
case of the engineer. 

“You have fine ideas on cost re- 
duction, and you have done fine in 
bringing costs down. But you are 
too positive and too aggressive in your 
manner in carrying them out. You 
are blind to the human factor in busi- 
ness. You-do not use tact. You have 
a difficult job to get over, and you 
can’t get it over unless you can make 
everyone with whom you come in con- 
tact your friend. 


“Now if the four of us will correct 
the faults I have mentioned, we shall 
all get along together and we will 
quickly get this business on a profit- 
able basis. Otherwise it will be hard 
going for all of us. What we want 
to create is a composite force de- 
veloped from our abilities, experi- 
ences, personalities, and even with 
some of our eccentricities thrown in 
the melting pot, for the application of 
such a force means certain success 
for our company and for each one of 
us.” 

They turned over new leaves over 
night. It was merely a matter of get- 
ting these men to harmonize their nat- 
ural personalities for the common 
good. But they did it at Willson’s 
request. 


The results? Economies have been 
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put into effect that are saving more 
than two million dollars a year, with- 
out hurting the quality of the product 
a particle. No saving in labor or ma- 
terial that might possibly affect the 
quality is countenanced. Most of the 
savings have come through prevent- 
ing wastes in overhead expense. 


Overhead Items Cut 


Here are some of them: 


With approximately the same vol- 
ume of sales as in 1923 the average 
inventory today is around $2,800,000 
as against $4,000,000 then. That re- 
duces the working capital required 
and makes big savings in carrying 
charges. 


Of the twenty-six mills which had 
been operating on the average only 
25 per cent. of capacity, ten were shut 
down and put on the market for sale. 
Several of them have already been 
sold. Those which are still operated: 
are kept busy at about 92 per cent. of 
full capacity. That reduces not only 
the actual cash outgo for overhead 
expense, but greatly reduces the 
amount of overhead which each 
pound of paper must carry. Few 
things are more expensive than a 
partly idle mill. 

The paper making business is high- 
ly seasonal as regards sales. Ship- 
ments of paper begin to rise in Jan- 
uary and reach their peak about 
March. During the first six. manths: 
the shipments” are: far: above the: ca- 
pacity af:the mills‘to produce During 
the next three’ months shipments are 
much less than the capacity of the 
mills, while for the last three months. 
shipments about equal production: 


Slack Time Utilized 


In the old days little attempt was 
made to lay. up inventories in slack 
times to take care of the rush. Asa 
result some of the mills were wholly 
idlé and others fully shut down for 
three months while at the rush period 
overtime added to the expense that 
always accompanies hectic produc-~ 
tion. 

The mills have been rearranged to 
take care of production to better ad- 
vantage. Production is carried on at 
practically uniform rate throughout 
the year, piling up carefully balanced 
inventories during the off season to 
take care of shipments at their peak. 
That does away with the excess costs 
both of idleness and of overtime. 

Willson disclaims credit for mak- 
ing the savings which have turned a 
big deficit into profits. He gives the 
credit to his staff. Yet it was his 
horse sense that picked the right kind 
of staff, and the same quality that 
gets them to work together. 

It might not be sound accounting 
practice to show an item of “Horse 
Sense” on the balance sheet of the 
American Writing Paper Company, 
Incorporated, but it is an asset just 
the same. 
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What Investors Should Know 
About Investment Trusts 


“Fixed” Trusts a Check on Investment Errors—Cross- 
Section Usually of Strongest and Most Successful 
Corporations—No Tampering with Original Pool 
—Share Buyer Takes Permanent Bull Position 


By Merryle Stanley Rukeyser 


ment trusts, especially on this 

side of the ocean, original pat- 
terns have been fashioned. The 
so-called “fixed trust,” or bankers’ 
share type, is distinctly an Ameri- 
can creation, vastly different from 
the British or Scottish setup, 
which has flourished for more than 
half a century. 

Any type of investment trust 
entails a transfer of allegiance on 
the part of investors. It involves 
delegating to specialists, who man- 
age trusts, the solution of prob- 
lems in investment management. 
Before the new vogue of invest- 
ment trusts, the investor either re- 
lied on his investment banker, or 
on himself (with such supple- 
mentary advice as he could get 
from acquaintances and miscel- 
laneous sources.) 


Responsibility of Bankers 


|: the new popularity of invest- 


The transfer of allegiance from 
the investment banker to the in- 
vestment trust manager may rep- 
resent a gain from the standpoint 
of achieving more disinterested 
advice. And yet this may be at 
the price of getting less sagacious 
guidance. The wise investment 
banker, though swayed by a bias 
for his own security creations, has 
long recognized that permanent 
success lies in protecting investors 
who rely upon his judgment. 


The fixed trust, from this view- 
point, is a compromise. It is 
based partly on a recognition of the 
practical fact that thus far the 
American money market has de- 
veloped no widely known class of 


investment trust managers in 
which investors have come to 
have unquestioning faith. The 


whole investment trust movement 
in this country is still in its in- 
fancy, and accordingly leadership 
is just now being trained. 

On the other side of the water, 
however, over a series of decades, a 
group of widely known investment 
trust executives has developed, 
and their association with a new 
venture in this field is sufficient 
to attract a public following. In 
the classic British investment 
trust, the managers have very 
wide discretion to alter the se- 
curities in the portfolio as they 
see fit from time to time in ac- 
cordance with shifting financial 
cycles. 


A Cross-Section of America 


Proponents of the fixed trust 
idea, under which the securities in 
the portfolio may not be changed, 
feel that the average American in- 
vestor is self-reliant, and is not 
disposed to place his capital in a 
pool over which the managers 
have virtually unlimited discre- 


tion. They believe that investors 
want to know precisely what is 
behind their investment trust se- 
curity, and wish to be assured that 
the collateral will in no way be 
tampered with. 

Since the original selection of 
securities is supposed to represent 
a cross-section of the strongest 
and most successful American 
corporations, it is argued that the 
resultant security represents an 
investment in the business future 
of America. 


A Strong Argument 


The security is made all the 
more alluring by citation of the 
fact that the long term trend, in 
a growing country like America, 
is always upward, and that greater 
profits will be made by perma- 
nently maintaining a position in 
the securities of basic industries 
than by seeking to trade in and 
out and catch short term specula- 
tive price movements. Those who 
voice this argument point out that 
forecasters in the last two years 
have been highly inaccurate in 
their prognostications, and that 
discretionary managers of invest- 
ment trusts may have erred in pre- 
maturely taking speculative profits 
in high grade stocks which con- 
tinued to soar upward. 

The fixed trust, as opposed to 
investing by the individual on his 








of America. 


trusts. 


5. Never a “cat in the bag.” 








2. Long term trend of profits has been upward. 
3. Wide diversity to the small investor. 3. 


4. Free from moral hazards of “discretionary” 4. 


FIXED INVESTMENT TRUSTS—PRO AND CON 


T= widespread interest of the public in investment trusts, especially in the bank- 
ers’ share or “fixed trust,” makes the following analysis pertinent: 


ADVANTAGES 


1. Permanent investment in the business future 1. 


5. New inventions can upset values. 


DISADVANTAGES 


Investment entrusted to the “economic gods.” 
2. Collateral may not be changed in portfolio. 


No benefit from ebb and flow of market. 


Buyer commits himself that common stock 
is best investment. 
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own, is said to have the advantage 
of giving wide diversification to 
the buyer of a single security, and 
the additional benefit of having 
the collateral selected by experts. 
The fixed trust is based on the 
anomalous view that, though the 
sponsors are honest and intelligent 
enough to make the initial selec- 
tion of securities for the portfolio, 
they are not honest and intelligent 
enough to be entrusted with the 
right of changing the collateral 
when and if general conditions 
change or the status of individual 
companies is altered. The fixed 
trust lacks the third quality of a 
-classic investment trust: the ad- 
vantage of continuous supervision 
and investment management by 
specialists. Once the initial selec- 
tion has been made, the deal be- 
comes frozen, and the fate of the 
investor is left in the hands of the 
gods who control America’s eco- 
nomic destiny. 

Ross Beason, Western banker 
and one of the leading sponsors of 
the fixed trust principle, candidly 
says: 


“No substitution may be made ip the 
deposited stocks, notwithstanding that 
some individual company represented may 
appear to be a better sale than a purchase. 
This inability to substitute may be com- 
pared with a bond secured by mortgages on 
several specific. properties where the under- 
lying security cannot be substituted for not- 
withstanding a certain prospective shrink- 
age in value for one of the properties 
under mortgage. In order to protect 
against substitution of the properties which 
remain good, the bondholder waives sub- 
stitution as to any of the properties, good 
or bad.” 


Investment Basis Safe 


Furthermore, the prospectus of 
the company in which Mr. Beason 
is interested discloses that “no 
substitution can be made in any 
of the securities held by the trus- 
tee. They constitute a fixed in- 
vestment in American industry 
and prosperity. This is a safe- 
guard of great value to holders of 
fixed trust shares as it eliminates 
at once both the risk of inefficient 
management and the possibility of 
manipulation.” 

In this sense, the fixed trust rep- 
resents a compromise between the 
old-fashioned system of  self- 
investing and the British type of 
discretionary investment trust. 
In the fixed trust, there is only 
a temporary and partial transfer 
of investment allegiance from the 
investment banker to the invest- 
ment trust manager. After the 
manager of the fixed trust has se- 
lected the securities for the port- 
folio, he goes to the public, not 
asking a blank check for his fu- 
ture support, but seeking only ap- 
proval of the particular selection 
of securities that he has made. 
Accordingly, the manager of the 
fixed trust gets the allegiance of 


the investor only as a middleman. 
The investor in reality is switch- 
ing his noncancellable allegiance 
from himself and his investment 
banker to the managers of those 
American corporations whose se- 
curities have been included in the 
trust. Provided the technicalities 
of the trust have been satisfactor- 
ily arranged, the investor has dis- 
missed all risks except the hazards 
involved in the future success or 
failure of the corporations whose 
securities have been included in 
the trust. 


No Speculation Profits 


In stock market parlance, the 
buyer of securities in a fixed trust 
has in effect taken a permanent 
bull position in the stock of the 
corporations whose shares are in- 
cluded in the portfolio. 

Unlike the independent operator 
in the stock market, the holder of 
fixed trust certificates must main- 
tain his bull position in the entire 
group of shares in the portfolio 
or none at all. Sponsors of such 
an investment program point out 
that a highly diversified list is less 
likely to fluctuate over as wide an 
area as individual stocks. That is 
true, but in recent months par- 
ticularly the country has _ wit- 
nessed highly selective security 
markets in which favored shares 
rose while less favored ones de- 
clined. There has been discrim- 
ination not only as between the 
best industrial management and 
companies with second rate direc- 
tion, but also as between indus- 
tries. 

The raw material companies, 
especially the oil companies, have 
until recently been discriminated 
against by security buyers, while 
the shares of manufacturing com- 
panies, especially the leaders, in- 
cluding General Motors, United 
States Steel, General Electric, 
Allied Chemical & Dye and others, 
have been relatively favored. 
Astute investment management 
has found it possible to benefit 
from understanding, if not antici- 
pating, these contradictory mar- 
ket movements, but the men be- 
hind fixed trusts tied their hands 
in advance and could only stand 
by and watch the tides of security 
prices ebb and flow. 


Security Never Permanent 


But some will argue that fixed 
trusts are essentially investment 
institutions, unconcerned with 
speculative profits and _ losses. 
However, since they are composed 
primarily, if not exclusively, of 
common stocks, they are scarcely 
in a sheltered position, which jus- 
tifies a lack of interest in the earn- 
ings and prospects of the com- 
panies behind them. The sponsors 
of the trusts will perhaps be dis- 
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posed to assert that they have se- 
lected only the better grade com- 
mor stocks, whose success has 
been demonstrated and whose con- 
tinued welfare is free of the tem- 
porary ups and downs of business, 
No doubt legitimate financiers, en- 
gaged in this field, endeavored to 
select only such dependable stocks, 
but business success is not static 
and unchanging. 

New inventions and new leaders 
become a perpetual challenge to 
the established successes. As per- 
sonnel changes, good management 
sometimes deteriorates. New dis- 
coveries are forever rendering es- 
tablished processes obsolete. Per- 
petual vigilance is the price of in- 
vestment safety, since no absolute 
safety exists in the realm of in- 
vestments, even in bonds of the 
highest grade—which, incidentally, 
have been sedulously avoided by 
the fixed trusts. 


Ferry Lines and Tunnels 


New tunnels have wrecked the 
earning power of ferry lines. 
Busses and pleasure cars for ‘many 
years challenged the continued 
success of electric street railways 
and steam railroads. A few specific 
examples will suggest the diffi- 
culty of agreeing upon a list of 
good common stocks which for a 
long period of years will maintain 
its standard. Earlier in the cen- 
tury, if such lists were being com- 
piled, it is more than likely that 
the common stocks of the Chicago, 
Milwaukee & St. Paul and of the 
New York, New Haven & Hart- 
ford would have been included. 
Among industrials, the shares of 
the Virginia Carolina Chemical 
Company, the International Mer- 
cantile Marine, American Woolen 
Company, Central Leather Com- 
pany, and others which have been 
transformed from strong to rela- 
tively weak, might well have been 
favorably considered. 

The widespread public interest 
in investment trusts, especially 
those of the bankers’ share type, 
springs from a growing recogni- 
tion of the allurements of well 
selected common stocks as long 
term investments. The merit of 
common stock investments in re- 
cent decades has been statistically 
demonstrated by such writers as 
Edgar Lawrence Smith and Ken- 
neth Van Strum. However, neither 
of these leaders in the new cult 
of common stocks versus bonds 
overlooks the importance of in- 
vestment management. 


Essentials of Investment 


For example, Mr. Smith, in his 
“Common Stocks as Long Term 
Investments,” says: 

“Tnvestment’ implies a single act, and 
implies the exercise of sound judgment 

(Continued on page 30) 
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Pittsburgh 


a Future 


Paradise! 


66 AM leaving for Pittsburgh,” 

I I informed an artist friend. 

“T’ll be back in a couple of 
weeks.” 

His face registered deep sym- 
pathy. 

“Well,” he said, with an effort to 
be philosophical,<{that’s what comes 
of working on a business magazine.” 

But some day, in the near future, 
I am going back to Pittsburgh with 
that artist. And he will agree with 
me—I just know he will—that Pitts- 
burgh is the most beautiful city in 
America. 

No, I wouldn’t start just yet. 
Pittsburgh is beautiful beyond ques- 
tion, but its beauty is still completely 
covered up. It is covered with ash 
and smoke and cinders. It is covered 
even more completely by some of the 
most abominable housing conditions 
I have ever seen.’ Pittsburgh is beau- 
tiful, but she wears an ugly veil. 
But the veil is coming off. That’s 
what this story is about. Pittsburgh 
must get rid of that dirty veil. She 
must replace her slums with real 
houses; and when she does it is al- 
most a foregone conclusion that she 
will build beautifully. 


Steel Industry Awakening 


The change will not occur, in all 
probability, by official action of the 
Common Council, nor even as a mass 
movement in behalf of sweetness and 
light. When it occurs, it will occur 
as an incident in the awakening of 
the steel industry. It will occur be- 
cause the United States Steel Cor- 
poration and a host of lesser giants 
have suddenly beheld a new market 
for steel. 

The steel industry is awakening. 
The steel men have become some- 
what tired of seeing the automobile 
industry running away with all the 
steel profits; and they are beginning 
to study the methods by which the 
automobile industry has piled up such 
marvelous dividends. 

It has been learning from other 




















By Charles W. Wood 


industries, too. The cement indus- 
try, perhaps, has been its most ef- 
fective tutor. Every steel man in- 
sists that, house for house and bridge 
for bridge, steel is far superior to 
cement. I know nothing about it my- 
self and don’t pretend to take sides, 
but the steel men are unanimous on 
the issue. For some reason or other, 
however, in thousands of construc- 
tion enterprises, the public has been 
buying cement instead of steel. The 
explanation is found, according to the 
statements of Pittsburgh steel men, 
in the fact that the cement industry 
has been manufacturing and selling 
cement while the steel industry has 
merely been manufacturing and pro- 
viding steel. 


Some steel companies have been 
selling their products most success- 
fully, Armco is an outstanding exam- 
ple. Armco isn’t having any troubles. 
But the steel industry as a whole, 
instead of pushing the product 
which it manufactures, has been 
generally content to manufacture and 
let the public decide without assist- 
ance whether it prefers steel products 
tc any other material. 


The steel industry came by this 
habit naturally. If a manufacturer 
is producing cigarettes or tooth 
paste he is quite likely to remind 
the world on all possible occasions 
of the magical merits of his particu- 
lar brand. If he doesn’t do so, he 
simply doesn’t manufacture very 
long. But steel is basic. It has been 
the theory of the industry that the 
public would have to have about so 
must steel anyway. 


Moveover, if a manufacturer is 
producing iron ingots, there would 
be little sense in his buying space 
to say so on the expensive back cov- 
ers of the leading magazines. The 
public doesn’t buy ingots. It simply 
buys the things into which these in- 
gots flow; and if the things them- 
selves are satisfactory, the public 
doesn’t care a snap whether they 
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Smoke Abatement, Steel 
Construction, a Housing 
Ideal, Are the Twinges of 
An Awakened Industrial 
Conscience—New Econo- 
mics Replaces Outworn 
Theories 


have any ingots in them or not. 

There’s the rub. For if the things 
the public buys do not have iron in 
them, the ingot manufacturer will 
not make many ingots. It is up to 
the manufacturer to sell those ingots, 
although he cannot ¢ell ingots by 
selling ingots. It is up to him to 
push the sale of steel products—and 
that is exactly what the steel indus- 
try has now begun to do. 

The United States Steel Corpora- 
tion, for one, is making this grade. 
It hasn’t gone far, to be sure; but 
it has begun. It has just made its 
first contribution to the Sheet Steel 
Trade Extension Committee; and 
that, regardless of the size of the 
contribution, marks a turning-point 
in the steel industry of America. It 
may not be apparent just yet what 
all this has to do with beautifying 
Pittsburgh, but you will see the con- 
nection very soon. 


Educational Campaign 


The Sheet Steel Trade Extension 
Committee was organized three years 
ago because the manufacturers be- 
came dimly conscious of the fact that 
the public had no particular use for 
steel sheets, simply as steel sheets, 
and that it would not buy those 
sheets except in the form of some 
finished product. It might be in- 
duced, however, to buy steel waste 
baskets and steel: desks and steel 
cabinets and things like that, if it 
were sufficiently sold on the idea of 
preventing fires. 


Manufacturers and retailers might 
advertise these products, but that, the 
sheet mill owners began to see, was 
hardly enough. The whole world 
must be educated to the advantages 
inherent in these sheet steel products, 
regardless of what particular appeal 
the immediate producer was able to 
make. The public must be lulled to 
sleep in iron beds if the bed manu- 
facturers were to become good cus- 
tomers of the sheet steel mills. 





24 


Yes, there is plenty of work for 
this trade extension committee to do. 
Chairman L. L. Patterson told me 
that a survey of the building codes 
in a good many cities was a revelation 
to the steel men. Other industries 
had not been idle; every group rep- 
resenting anything which might con- 
ceivably be used in place of steel had 
seemed to have a finger in creating 
these codes. In some places, Mr. 
Patterson said, the theory seemed to 
be that it was a crime to use steel 
where the builders could get along 
with anything else. 

These codes are being changed, 
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for steel is now being represented. 
It doesn’t necessarily mean a fight. 
It simply means that steel is waking 
up and being counted. 

The new tactics have paid. Many 
manufacturers, to be sure, are hardly 
awake even yet of the significance 
of the work which the Trade Exten- 
sion Committee is doing. They are 
nretty well rooted in tradition, and 
the new economics is a little beyond 
them; but they are aware that the 
work is paying and they are support- 
ing it. And after three years the 
United States Steel Corporation it- 
self has begun to contribute to this 
committee. That this means the cor- 
poration is thoroughly aroused to the 
need of a great merchandising cam- 
paign is probably too much to say. 
But it means something. It means 
much. Hitherto, America’s greatest 
corporation, while it has gone in for 
publicity in financial and organization 
matters, has persistently thought of 
itself as having very few direct cus- 
tomers and has not seen the need 
of advertising its wares. Now it is 
making its first bow to the public, 
not merely as a stockholder or a citi- 
zen, but as the ultimate consumer en- 
titled ‘to know just wherein steel 
products may possess an advantage 
over others. 

It is interesting to note, as a sam- 
ple of Steel Corporation tactics, 
that the Portland Cement subsidiary 





of the big steel company is a con- 
tributing member of the Portland 
Cement Association, which seems to 
be crusading to supplant steel with 
cement. 

With the steel interests once awak- 
ened to the need of merchandising 
their product, there are some who 
assume that the cement. industry may 
be a loser. Wiser ones, however, do 
not figure it out that way. In the 
light of the new economics, they are 
pointing out, a public whose needs 
are being supplied in the most effi- 
cient manner will have money to 
supply still further needs. If houses 


are built as they should be 

built, money will be saved; 
and the saved money will in 
all probability be used for 
still better housing, increas- 
ing the demand for every- 
thing that goes into a house. 

The automobile industry 
has been the great apostle 
of the new economics. It 
has supplied America with 
upwards of 23,000,000 cars 
and has grown enormously wealthy in 
the process; yet it has not impover- 
ished Americans by taking all this 
money away from them. It has en- 
riched them, rather. It has endowed 
them with power. It has fulfilled one 
of the wildest dreams of human life; 
and fulfilled it not merely in the case 
of the wealthy few but for the 
masses generally. 

In Europe, even to-day, it is the 
custom to make automobiles only for 
the rich; and there isn’t very much 
money in that. In America we set 
out to make good automobiles for 
everybody, and the financial returns 
have been stupendous. 

In the matter of housing, in some 
communities, Americans have al- 
ready learned the lesson of the motor 
car. It doesn’t pay very well to build 
good houses only for the rich. The 
big money in building lies in building 
for everybody. But Pittsburgh, up 
to date, has scarcely thought of that. 


FORBES for December 1, 1927 


There are many sections of Pitts. 
burgh which are obviously the home 
of wealth. Not large sections, by 
little areas here and there, shut out 
as well as may be from the vast ter- 
ritory where the masses live, which 
are as beautiful and as elegant as 
any other American city can show, 
The business visitor is not likely to 
see theme. He is likely to put up at 
one of the downtown hotels; and if 
he ventures beyond the business: sec. 
tion in any direction, he is likely to 
reach the conclusion that Pittsburgh 
has no residence district. Tnstead, he 
will find street after street of run- 


Workmen’s _hous- 
ing in_ industrial 
Pittsburgh; a chil- 
dren’s' garden the 
one bright spot 





down dwellings, obviously over- 
crowded, and built in the main with 
little regard for sunlight and air. 

If he looks around carefully in 
some of these sections, he will find 
many signs of faded elegance—for 
the hills just above the business dis- 
trict were once pre-empted by the 
Carnegies and the Olivers and the 
elite of Pittsburgh society. The old 
houses still stand but have been built 
over in many instances into little 
more than hives. And the open areas 
about them have been all filled in 
with hives of later date. 

Center Avenue, they will tell you, 
is now a “foreign section,” and 
Wylie Avenue is the center of the 
negro district. I gathered, from 


many conversations, that these for- 
eigners and negroés either did not 
deserve good houses or that they 
would not know how to live in them 


FORBE 
anyway: 
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anyway. I took pains to wander 
through a number of alleys. The de- 
mand for living quarters, apparently, 
had been so great that all the people 
could not be housed on the streets. 
So the backyards had been built up 
in some former generation, and the 
now tumbledown shacks in these 
places were reached only by circuit- 
ous alley routes, strewn with gar- 
bage and without a sign of sun or 


air. 

I found children living in these 
places—children who, according to 
one interpretation, would not know 
how to live under better conditions. 
I can’t say about that. But those 
youngsters in these horrible sur- 
roundings were trying to make con- 
ditions better. Who was helping 
them I do not know. Certainly no- 
body was giving them very much of 
a lift. But those children, back on 
those garbage-strewn alleyways, were 
trying to grow flowers in wretched 
little tin pots and rough wood boxes. 

Now, there is a reason why the 
Olivers and Carnegies selected these 
hills for their residences, and there 
is a reason why they are so over- 
crowded now with human life which 
has not been in a position to do any 
selecting. 


A City of Hills 


In the first place, these heights, 
just above the business section of 
Pittsburgh are natural beauty spots. 
Pittsburgh is a city of hills, lying 
at the junction of the beautiful Al- 
legheny and Monongahela rivers, 
which here unite to form the Ohio. 
Western Pennsylvania is scientifically 
magnificent, and nowhere more so 
than at the point where these three 
=" creep through Pittsburgh’s 
ills. 

As the steel and coal industries 
grew, however, they covered these 
hills with smoke, and those who 
could afford to do so deserted the 
old residence section for more re- 
mote and more protected parts. Pitts- 
bugh has many beautiful suburbs, 
and the avenues two miles away 
from the business section are places 
that Pittsburghers like to have every 
visitor see. They also like to tell you 
that the smoke nuisance has been 
abated. Nevertheless, they do not 
live, if they can help it, down near 
the business section. Those districts 
are both dirty and overcrowded. 

In a sense, Pittsburgh has con- 
quered the smoke nuisance. It has a 
model anti-smoke ordinance, or an 
ordinance which has been accepted 
as a model by many other cities, and 
this ordinance has been pretty well 
enforced. Pittsburghers will tell you, 
and prove it by statistics, that Pitts- 
burgh has less smoke than Cleveland, 
Kansas City or Detroit. On some 
days, I know, the air in Pittsburgh 
did seem fairly clear; but for three 
days in early November it was the 
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America wili have a good Christ- 
mas stocking. 
x * * 
Wanted: Flood control by Con- 
gress—including oratory. 


oe 
Gold exports need cause no worry. 
* * * 


1928 should see record-breaking 
auto buying by farmers. 
a 


We are learning a little how to 
keep business cycles from flying dis- 
astrously off the track. 


x * * 
Expect more buying by railroads. 
* * * 


Business mortality is the heaviest 
in years, especially among the smaller 
concerns. 

.- +s 

Oil stocks, the most neglected, are 

not the least attractive. 
* * * 


Looks fairly hopeful for real tax 


reduction. 
x * x 


America has 100,000 chain stores 
—and many more coming. 
* * x 


“Tllinois Bankers Taking Agricul- 
tural Course.’ Getting a_ better 
grounding? 

* * 

The sugar industry should do bet- 

ter. 


A prediction: Congress, at some 
stage, will cause 6 stock market drop. 
Canada is in the throes of cheap- 
stock speculation. “Throes”’ is the 
right word. 
* * * 


“Fascisti Allow Only One Ticket.” 

Been reading about Mexico? 
* * * 

N. Y. Stock Exchange starts list- 
ing foreign issues. Crashing of the 
gate must be vigilantly guarded 
against. m+ 

* 


The solid South next year may 
prove less solid. 

* * * 

Life insurance. companies are 
switching to utility securities. A tip 
for you. 

* * * 

An Admiral and a General have 
found it’s dangerous to shoot off 
their mouths. Too bad, in this de- 


mocracy. 
* * x 


America has $52,000,000,000 of 
the world’s $84,000,000,000 bank de- 
posits. And only getting going . 

* * * 


Don’t go into debt to buy stocks at 
present. 
* ok * 
Presidential politics will hurt bus- 
iness a little. We are getting at least 
a trifle wiser. 








thickest air through which I have 
ever had to wade. But the smoke 
was not black. It was a thick yellow. 
It stung my nose and throat, and it 
made some of the residents sneeze 
again and again, even while they 
were telling me that the smoke 
nuisance had been done away with. 

What they said was true enough— 
on paper. The trouble was that the 
anti-smoke ordinance, which was 
working so well, was an ordinance 
intended to prevent black smoke. 
Pittsburgh mills are fairly equipped 
to consume the tar content in the 
coal which they burn, but they throw 
off an enormous amount of ash and 
coke and iron particles, which may 
or may not have much to do with 
Pittsburgh’s high death rate, but 
which are unpleasant to breathe. 

Director Meller of the Bureau of 
Smoke Control has studied the situa- 
tion from every angle. He is an en- 
gineer and a scientist formerly con- 
nected with the Mellon Institute. 
He cited figures to show that while 
the tar content had been quite suc- 
cessfully removed from the Pitts- 
burgh air, this other offensive matter 
had been increased by nearly 40 per 
cent. 


I asked Mr. Meller if it was pos- 
sible to remove this other matter. 
His researches, he said, had con- 
vinced him it was not only possible 
but that it would be a real economy 
to do so. But the ordinance as it 
stands does not cover these other 
forms of air pollution. Either there 
must be a new and rather revolution- 
ary ordinance, or Pittsburgh’s indus- 
tries must get together on their own 
initiative to save Pittsburgh from 
these devastating clouds. 

I asked a number of real estate 
men why these. hills just above the 
city were not available as first-class 
residence districts. There were two 
answers. First, they were too close 
to the mills, and consequently too 
dirty. In the second place, the land 
was too valuable to be employed for 
private homes. 

But what would happen if the 
Pittsburgh air were once made clear? 
I asked that question everywhere. I 
asked the steel men. I asked the real 
estate agents. I asked architects and 
builders. They all agreed that this 
section could not be used for private 
dwellings, desirable as it might be- 
come if the smoke were once dis- 

(Continued on page 32) 
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“With all thy Getting, get Understanding” 


Fact and Comment 


By The Editor 


Were I to compile a list of the half-dozen ablest, broad- 
est, fairest, clearest-visioned business men in America, 
Owen D. Young assuredly would be included. He has 
qualities of business statesmanship not excelled by any 
OWEND.YOUNG “ther leader. “When I was a lawyer, 
oe Rg ne I learned to look at things through the 
RESPONSI- other party’s eyes,” he remarked to 

me years ago. This faculty he has so 
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BILITIES 


developed that he has become known as the Great Con- 
ciliator. It was Owen D. Young’s ability to see all points 
of view that enabled him to play an invaluable part in 
evolving and securing the adoption of the Dawes Plan. 
It was, as a matter of fact, this same characteristic which 
attracted the attention of the late C. A. Coffin, the founder 
of General Electric, and led to Mr. Young’s selection as 
Mr. Coffin’s successor. His forte when a lawyer was the 
effecting of settlements of disputes out of court, to the 
satisfaction of all parties. 

Born on a farm and reared among country folks in 
humble circumstances, he early developed sympathy for 
those who toil hard and have to live frugally. Subsequent 
success has not dulled this sympathy one iota. Elsewhere 
in this issue Mr. Young gives a vision of the goal Ameri- 
can capital, American industry, American statesmen must 
press towards. If this democracy is to prosper perma- 
nently, leaders in every walk of life must adopt as their 
objective the greatest good of the greatest number. New 
responsibilities must be accepted by those in command of 
capital. Measures must be taken—if necessary, meas- 
ures totally without precedent—to raise the social and 
financial status of our agricultural population. In time, 
Mr. Young hopes and believes, instead of capitalists em- 
ploying that so-called commodity, labor, it will be the 
workers who will hire capital and run our enterprises. 

Thoughtful, forward-looking business men should not 
fail to read and ponder Mr. Young’s pronouncements. 


* * * 
The cold shoulder engenders heat but not warmth. 
a 
Very calm is the attitude of most business and financial 
leaders towards the coming presidential election. An as- 
tonishing number of Republican men of affairs persist 
in assuming that Calvin Coolidge will be drafted to run 


adigelagubaiggh should Democratic sentiment swing 
COOLIDGE 


WILL BE unanimously towards Governor Smith. 
DRAFTED, Others feel that should Coolidge not 


MANY THINK = be pressed into service, victory by 


Governor Smith would not unsettle business. 
for granted that, no matter what happens, the Republican 
standard-bearer will not be a radical feared by business. 
Hence the widespread view that business during 1928 will 
not be at all seriously affected by the campaign. 


It is taken -- 


One of America’s largest employers was conducting a 
visitor over his works and proudly called attention to one 
wonderful improvement after another in machinery, meth- 
ods, etc. He enumerated how much time this new appli- 
ance would save, how much cost the 


“WHAT ARE 
YOU DOING next new machine would cut out, how 
FOR YOUR on 3 

WORKERS?” improvement in the product a 


third invention would effect, and so 
forth. He was—modestly rather than immodestly—pat- 
ting his organization on the back for its brilliant achieve- 
ments. Suddenly the visitor shot at him, “Having done 
so much for your works, what have you done for your 
workers?” The question seemed to stun him. But ina 
moment he exclaimed, “You come back again in a few 
months and we will be able to show you what we have 
done for our workers.” 

Are too many employers given to concentrating wholly 
upon improving their machinery and methods and not 
enough upon improving the lot of their workers? Such 
a policy will not pay under the evolution now under way. 

* * x 

Flat tires make most noise. 

+ 

Here is a true story. It comes from a reader, T. Cole- 
man Andrews, of Richmond, Va. The name used is, of 
course, fictitious: “After thirty-odd years of meticulous 
perseverance and unremitting attention to business, John 
Wells has arrived at the twilight of 


pra _ life. His several enterprises have pros- 
EXECUTIVES pered under his direction and his com- 
LIKE HIM? 


munity regards him as one of its out- 
standing business men. Not having been away from his 
desk for recreation or rest for more than a week in the 
past twenty years, he has now reached the point where 
he must loosen his grip a bit and he wants to get away and 
travel for a year. 
“But! In his meditation he is suddenly stunned by the 
spectre of a giant obstacle! He has failed to develop a 
right-hand man. ‘During all these years,’ says he to a 
confidant, ‘I have worked alone, never sharing my re- 


sponsibilities with anyone. I have a number of employees ° 


in my several enterprises, some of them very efficient, but 
not one to whom I could entrust my affairs.’ 

“What tragedy! The fruits of a lifetime of labor 
unprotected against disintegration! An otherwise good 
citizen probably forced to yield his life to his lack of 
foresight.” 

Are there other busy business leaders so living that they 
ultimately will be confronted by the same tragedy? 


* ¢ * 
The tide doesn’t run forever in the same dtrection. 
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I have just finished and sent to the printers a new book, 
“How To Get the Most Out of Business.” I have seen 
so many tragedies among business men outwardly re- 
garded as successful that I am anxious to do whatever 


little I can to save others from reap- 


HOW TO ‘ : 

GET MOST ing unnecessary unhappiness. Many a 
OUT OF man who has made millions has made 
BUSINESS 


a failure of his life. Millions are worth 
making—well worth making—if their making does not 
spoil the joy of living for the maker, for his family, for 
his friends, for other people. So much that is worthy can 
money do that the business man who does not strive to 
make money is a shortsighted fool. 

But money is not the whole of life. It is not the whole 
of business. If we are purposeful, our business is so much 
a part of our life that surely it behooves us to leave no 
stone unturned to learn how to handle our business activi- 
ties so that we may reap the richest, the most satisfying, 
the best results. The sad part of business life in modern 
America is that a terribly large number of men do not 
become aware until too late that they have not been fol- 
lowing a wise course. Many do not catch a clearer vision 
until sickness, family woe, or other misfortune overtakes 
them. 

So the purpose of this book is to.add to the joy of liv- 
ing, to draw from the workaday world worttiwhile lessons, 
to present instances of busy men of affairs who are get- 
ting a lot out of life, and to point to millionaire failures. 
The book is not preachy but practical. It deals not with 
theories but actualities drawn from present-day men and 
events. It is written for business men of all ages, but I 
am hopeful that many of the busy men, to whom it is per- 
haps more particularly addressed, will give their sons 
opportunity to read it. 

Why chase a worthless brand of success when clearer 


understanding would make so much more attractive the 
real thing? 
+ ¢ © 


No job, done the best ever, is easy. 


x  * & 


“How’s business?” I asked the taxi driver while we 
were held up in New York by traffic. “I’ve been out since 
six o'clock and here it’s nearly twelve and I haven’t three 
dollars,” he replied, disgustedly. “How has it- been dur- 
ing the last few months?” I queried. 


Sonnenas “Poor—very poor all Summer. Every- 
POOR IN body’s complaining. Seems as if peo- 
NEW YORK 


ple have tightened up.” Is his expla- 
nation the right one? Barbers, newsboys, bootblacks, 
waiters and others having intimate contact with the people 
have been complaining more or less that spending is not so 
free as it was a while ago. 

But, as the taxi was delayed in almost every block, I 
couldn’t but feel that increased traffic congestion: must ac- 
count in large measure for my friend’s diminishing fares. 
I find myself selecting the subway and the elevated 
more often and a taxi less. So poor is. the going on 
New York streets that I haven’t attempted to drive a car 
through the city more than twice in the last two years. 
The automobile industry has more to fear from’conges- 
tion than from “saturation.” 
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Net profit is, after all, what counts. Are we not in. 
clined to worship volume, to make a fetish of expansion, 
to concentrate overmuch on gross? Would is not pay 
better to concentrate more on the net available for diyj- 


dends? Di i this, H t 
CENTER 2 S es is erbert N. 
EFFORTS asson aptly observes: “To every 
ON NET merchant and. manufacturer, I would 
PROFITS 


say, the most important duty in these 
hard days is to concentrate on net profit. Most business 
men fiddle and diddle with a hundred things that don’t 
matter. Most boards of directors do the same. The aver- 
age board wastes its time overhauling last week or last 
month. In my opinion, it would be better for almost 
every company if its board of directors gave the president 
full power for a year and then judged him by results. 


“Can you buy anywhere else to better advantage? 
“Can you bring back lost customers? 

“Can you find new customers? 

“Can you make any special sales offer? 

“Can you increase the working time of the machines? 
“Can you create enthusiasm in your sales force? 
“Can you have more effective advertisements ? 

“Can you improve the display of your goods? 

“Can you cut out your unprofitable lines? 

“Can you prevent waste? 


“These are a few of the subjects that every firm must 


think about. Concentrate on things that mean more net 
profit.” 
Isn’t that sound counsel? 


"ke * * 

“Treat everybody alike.” “Human nature is all the same 
under the skin.” These are common sayings. But the fact 
is that it isn’t wise to treat everybody alike and it isn’t true 
that all human beings are alike. I have four young boys 
and each one is totally different from 


+. fl all the others. No two human beings 
EVERYBODY are exactly alike. Individuals differ 
ALIKE 


even more mentally than physically. 
In a large organization it is, of course, necessary to lay 
down rules and regulations. But to get the best results 
there must be differentiation all along the line. 

The discerning president, for example, finds that each 
vice-president needs to be handled in a somewhat different 
way in order to encourage and develop the best that is in 
him. The vice-president who understands human nature 
does not handle his department heads or other subordi- 
nates exactly uniformly—one may need to be pepped up, 
another may need a restraining word occasionally, another 
may have to be influenced to handle those under him more 
gently, while in the case of another it may be necessary to 
counsel him to be more strict. He is a poor foreman who 
cannot see a particle of difference in the make-up of his 
men. The capable foreman is almost as quick to see the 
difference in the temperaments.of. his men as a parent is to 
see the difference in the temperaments of his children. One 
worker may need to be driven; another may respond best 
to words of praise. is 

One of Andrew Carnegie’s self-learned rules was, 
“Break orders to save owners” ; and he impressed it upon 
his associates when he became a large employer. Similarly, 
no hard-and-fast system of handling employees can be ap- 
plied automatically and unvaryingly to each and every in- 
dividual if.the maximum results are to be garnered. Don’t 
treat everybody alike. Suit the treatment to the individual. 

+ @ 


Mastering a tought job makes the going easy later. 
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John J. Raskob, the analytical genius who presides over 
the finances of General Motors, figures that 1928 will call 
for 5,000,000 automobiles, an increase of 40 per cent. 
over this years. Such a total would, of course, break all 


records. Mr. Raskob thus explained 
WHY 1928 r 
SHOULD NEED to me how and why he has arrived at 
5,000,000 his 5,000,000 estimate. Production in 
NEW CARS 


recent years showed 1,660,000 in 1921; 
2,656,000 in 1922; 4,080,000 in 1923; 4,428,000 in 1926; 
and (estimated) 3,600,000 in 1927. Had Ford been in 
normal production throughout this year, the total would 
have reached 4,600,000 even had the industry as a whole 
made no increase over 1926 other than the gain scored 
in exports. But output actually has fallen 1,000,000 cars 
short of 4,600,000 this year. This means a banked-up 
unfilled demand of 1,000,000 cars which should be taken 
care of in 1928. The normal life of a car is five years. 
Therefore, since over 4,000,000 cars went into use in 1923 
—almost as many as in 1921 and 1922 combined—the 
replacement demand in the coming year should be very 
much heavier than it has been in any year up till now. 

“Will the country be able financially to absorb 5,000,000 
cars?” I asked. 

“T am confident it will,” replied Mr. Raskob, “for 
everything indicates that 1928 will be the most prosperous 
year the country has ever enjoyed. There is an abundance 
of cheap money and credit. There is practically no infla- 
tion anywhere, no piling up of inventories. There has 
been no abnormal borrowing of money which can be sud- 
denly called to upset things. The best authorities figure 
that our agricultural purchasing power has increased 
$900,000,000 to $1,000,000,000 on account of better crops 
and prices. My feeling is that business will not be unset- 
tled by politics. No matter whether a Republican were 
elected or whether Governor Smith should win, business 
confidence would not be shaken.” 

“How about the stock market?” I next asked. 

“There has been a little inflation in the stock market, 
but it has been at least partly squeezed out,” he replied. 
“The recession in quotations during Steel’s decline from 
160 to below 130 was conducted very orderly. The general 
stock market probably would be all the better for a 10 per 
cent. decline, as this would put it on a better foundation.” 

Mr. Raskob emphasized that a 40 per cent. increase in 
automobile business next year would do much more to 
stimulate prosperity than the increase in crop values, since 
it would mean an expansion of about $2,500,000,000 in 
the industry itself, with a very wide variety of other in- 
dustries participating and with greatly increased amounts 
distributed to workers. Said this authority : 


“The automobile industry is to-day the greatest industry in the 
world and can be credited almost wholly with the prosperity our 
country and its people are enjoying. In 1926 the retail value of 
automobiles, trucks and parts produced is estimated at six billion 
dollars. If we add the cost of building and maintaining garages, 
the cost of new roads built and old roads maintained to fill automo- 
bile demands, we quickly reach a total of $10,000,000,000 of wealth 
created. Ten billion dollars is just about the annual average value 
of our farm crops during the past four years. ; 

“Does the creation of wealth by the dirt farmer differ in any 
way from that created by the automobile maker? Both have cre- 
ated great wealth through nothing but applying their energies to 
that of the sun, one to produce food necessary to life and the other 
to things necessary to happiness and progress, namely, automobiles, 
good roads, etc. The automobile industry employs 3% million 
persons directly and 400,000 indirectly, a total of nearly 3% 
millions of people whose livelihood depends upon this one industry. 
Think what an enormous increase in the prosperity of the United 
States it would cause if we could set in our midst an additional 


29 
industry employing 334 millions of people and producing goods and 
services having an annual value of $10,000,000,000!” 

Let us hope that Mr. Raskob’s 5,000,000 estimate will 
prove correct. Incidentally, Mr. Raskob emphasized that 
the return of Ford as a producer of a very low-priced car 
is most highly to be desired from every point of view. It 
is absolutely essential that America have a car available in 
mass quantity at the lowest possible figure, said Mr. 
Raskob. What he did not say is that if there were no 
such car General Motors would feel obligated to build 


one; but that, I understand, is the fact. 
* * * 


Intuition is not a solid basis for an institution. 
a a 


The eternal triangle: Family, work, play. 
* ¢ @ 


Sincerity first. 


> 

The topmost rung often proves slippery. 
* * * 

Ignore not the wisdom of others: Read! 
2 

You, too, are largely the master of your fate. 
* * * 


New York newspapers “played up” a little incident in 
our office. Some young ladies who were working late 
were badly frightened by a noise, and out of the semi- 
darkness at the end of the floor peered two eyes of terrible 


brightness. They hastily decamped. 
A WISE eh dh in dead dah 
OLD OWL ine lay their ta le was received with 
“FORBES” skepticism. But just before closing- 


time there again broke out a weird 
noise, this time in the stock room. Brave young men, 
unafraid, tackled the monster. It turned out to be an 
owl—so tame that experts later declared it had probably 
come from an uninhabited ‘region. The wise old bird, 
with all New York to choose from;'had elected to secrete 
himself in our building, apparently for the purpose of 
spending the night perusing Forbes Magazine and 
“Forbes” books! When definitely located, he was on the 
shelf devoted to “Keys to Success.” 








(Continued from page 22) 
only at the time the investment is made. 
‘Investment management’ is a continuing 
act and implies the continuous applica- 
tion of judgment. It includes the act of 
investment, but it also includes a great 
deal more. 

“A fund invested at a given time is 
entitled to a certain return under the con- 
ditions prevailing. or to be foreseen at 
that time. A fund placed under com- 
petent investment management is entitled 
to this same surplus plus an additional 
return which is large or small in pro- 
portion to the degree of investment man- 
agement that may be applied to it, and 
the ability of those who apply it. 

... “Investment management includes 
the function of establishing a just rela- 
tion between that portion of income which 
may be safely spent, and that part which 
should be reinvested for the protection of 
this income and the enhancement of the 
fund, but its principal opportunity lies in 
appraising current economic and industrial 
conditions as they tend to affect the hold- 
ings of the fund. 

..« “We have not touched upon the op- 
portunities open to investment manage- 
ment at different stages of shorter eco- 
nomic cycles, through shifting from com- 
mon stocks representing equities into ma- 
turing obligations and thereafter return- 
ing to common stocks. Such opportuni- 
ties have existed in the past and have 
been in many instances defined with suf- 
ficient clarity to be used to the material 
advantage of funds under informed in- 
vestment management.” 


Furthermore, Mr. Smith heads 
a modified investment trust, which 
carries out his theories, and it is 
significant that it reserves to the 
managers wide discretionary pow- 
ers in the matter of changing se- 
curities in the portfolio. 


Bigger Saving for Buyers 


The fixed trust takes a unit of 
twenty-four, forty, or more or less 
common stocks, ties a blue ribbon 
around them, and charges a prem- 
ium of 8, 10 or more per cent. over 
the prices at which the individual 
shares are quoted in the open mar- 
ket. One of the latest exponents 
of the fixed trust principle reports 
that overhead and dealers’ profits 
on recent markets represented 
only 6% per cent. of the selling 
price. It goes without saying that 
the sponsors of fixed trusts must 
make a profit to continue in this 
field, yet the investment analyst 
may well question in any specific 
case whether the price exacted 
leaves the service worth buying. 
Except for the very small buyer, 
there exists the alternative of buy- 
ing odd lots of the same collateral 
directly in the open market—at a 
substantial net saving. Further- 
more, the independent operator re- 
tains the freedom to get rid at 
any time of any one of the stocks 
without sacrificing the whole 
group. In any circumstances, he 
can take a leaf from the book of 
investment trust managers and 
select a list of well diversified, 
high grade stocks. 

The buyer of fixed trust securi- 
ties commits himself also to the 


position that in any circumstances 
the best investment at all stages 
of the business cycle is a well se- 
lected list of common stocks. Yet 
Mr. Van Strum, arch believer in 
common stocks, warns that “the 
investor . . . should certainly give 
careful thought before investing 
all his capital when the stock mar- 
ket is abnormally high.” Most in- 
vestment authorities perceive the 
advantage of having cash or 
highly liquid short term bonds 
and notes at some stages of the 
investment cycles, and of long 
term bonds at others. 

Thus far the aspects in the 
fixed trust concept which fall be- 
low the ideal investment have been 
stressed, chiefly because the in- 
vestor has had little opportunity 
to hear anything except selling 
points from other sources. On 
the other hand, where fixed trusts 
are honestly set up, they are free 
from the moral hazards of dis- 
cretionary trusts. If the inden- 
ture is sound, the investor be- 
comes freed of any dependence on 
the vender or manager of the 
trust. 

The actual securities for each 
unit are held in trust for the cer- 
tificate holders by an independent 
trust company or bank. The fixed 
trust unit is never a cat in the 
bag. Most indentures have the 
wise provision that the holder of 
a complete unit may at his option 
claim the underlying securities 
and liquidate them. This process, 
however, would in effect entail 
taking a loss on the 10 per cent. 
Or sO premium which the vender 
charged. 


$1,000 Loss to Sell 


In one case, a unit consists of 
130 shares of stock, and every fixed 
trust share represents ownership 
of 1/1000th unit. The offering 
price of a fixed trust share is based 
on the current market prices of 
the deposited stocks at odd lot 
prices and brokerage commissions, 
plus $1 per fixed trust share for 
expenses of distribution and issue. 
Thus, if the buyer of 1,000 fixed 
trust shares decided to convert his 
holdings into the 130 shares of 
corporation stock behind his unit, 
he would lose $1,000, provided the 
price of the collateral remained 
unchanged. 

Though theoretically the fixed 
trust may not be the ideal invest- 
ment medium, it is, of course, far 
better than the usual array of 
wildcat promotion stocks which 
formerly appealed to the small and 
inexperienced investor. The in- 
vestment trust, in any form, gives 
the small man an opportunity to 
buy the very best securities, which 
otherwise might be outside of his 
price range. Some fixed, or semi- 
fixed trusts, specialize in particu- 
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lar fields. One, for example, was 
set up primarily to hold insurance 
company shares, and, because of 
the highly technical character of 
the insurance business and the 
high price of individual insurance 
company stocks, an investment 
trust in this field serves a useful 
function in bringing otherwise in- 
accessive securities to the general 
public. 


Fixed Type Convenient 


Furthermore, there are elements 
of convenience in the fixed trust. 
One fixed trust, holding stocks of 
thirty corporations, sends dividend 
checks to holders semi-annually. 
It is a convenience for the investor 
to receive and deposit one check 
instead of 120 quarterly dividend 
checks directly from corporations 
whose stocks are held in the unit. 
In case of change of address, it 
is easier to notify one company 
instead of thirty. 

One fixed trust has a reserve 
fund which is designed to equalize 
the income to investors in fat and 
lean years. This provision tends 
to give a common stock invest- 
ment the elements of bond sta- 
bility. 

Another argument for the fixed 
trust is that there is only one 
class of security and each investor 
is therefore in position to benefit 
fully in any favorable develop- 
ments. 

Moreover, sponsors of such 
trusts believe there will be 
economies in inheritance taxes. 
Whether the law would specific- 
ally validate this view is perhaps 
conjectural, yet it is obvious that 
the new investment device makes 
evasion of conflicting state laws 
easier. 

The main driving force behind 
the bankers’ shares, it seems to 
me, has been their selling appeal. 
Such trusts are readily set up, and 
easily marketed. They can be pro- 
duced in virtually unlimited quan- 
tities in accordance with invest- 
ment demand. They require fewer 
explanations and raise fewer dis- 
putatious issues. Another group 
of financiers, recognizing the sell- 
ing qualities of fixed trusts, were 
at the same time impressed with 
the fact that in the world of in- 
vestments, all is flux. Accord- 
ingly, they invented the semi-fixed 
trust, which is designed to have 
the merits of both the discretion- 
ary trust and the fixed trust. Ad- 
vocates of the more extreme pat- 
terns allege that the semi-fixed 
trusts are neither flesh nor fowl. 

And yet there is considerable 
merit in this innovation. How- 
ever, there are aspects to this type 
of trust which should be called to 
the attention of the untrained in- 
vestor. The semi-fixed trust in- 


denture must be more carefully 
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... have enrolled for this famous Course and Service 


president of a corporation without the Alexander 
Hamilton Institute Course. But no man can become 
a vice-president without what is im the Course. 


A ABLE, hard-working man can become the vice- 


There are two ways of getting the broad knowledge that 
the position of vice-president in a successful business demands. 
The first is by the slow accumulation of practical experience. 
The second is by taking advantage of the methods, ideas, 
and plans worked out by the most successful business men, 
and arranged for easy use by the leaders of business education. 


The second is the Alexander Hamilton Institute way. It is 
the way 51,000 other prominent vice-presidents have chosen. 


Many of these men have never read the Course through in 
its entirety and never will. Its value for them, as executives. 
lies in the fact that they can dip into it at any point and find 
immediately a practical method, plan or idea, directly appli- 
cable to their needs, which has been tried out and proved by 
the biggest men in business. 


For instance, in the Modern Business Course there are: 
169 ideas on corporation finance—5 13 ideas on accounting— 
174 ideas on office administration—182 ideas on credits and 
collections—647 ideas on advertising and sales promotion— 
278 ideas on factory management. 


A Book for Executives 


Perhaps you reached the position you now hold via the 
selling line or through the financial side of your business. 
Perhaps your previous experience has not given you that 
knowledge of every side of business which is so essential to 
every executive. 


In any case, if you are an executive who is called upon to 
make decisions, sometimes on problems outside your personal 
experience, you will be interested in reading ‘Forging Ahead 
in Business.” This booklet tells just how the Course is arranged 


F - itis : Company 

or practical use. It gives in brief summary the ex- 

periences of the 303,000 men who would no more f ee Ee ee 
think of being without this modern aid than they ALEXANDER HAMILTON INSTITUTE |! 
would be without the typewriter or the telephone. 439 Renee Whee New York City | 


Alexander Hamilton Institute 


Executive Training for Business Men 

















Address the Alexander Hamilton 
Institute, Limited, C. P. R. Bldg., 


In ENGLAND 

67 Great Russell St., London 
In AUSTRALIA 

lic Castlereagh St., Sydney 


In CANADA 








Toronto 


Among them are: 


E. E. AMICK, Vice-President 
First National Bank, } 
Kansas City, Mo. 


R. M. BARTHOLD, Vice-President 
California Packing Corporation 
(Del Monte Brand) 


S. C. BERNHARDT, Vice-President 
Monitor Furnace Company 


GEO. H. BUSHNELL, Vice-President 
and Comptroller 
J. C. Penney Co. (885 Retail Stores) 


WILLIAM CANDLER, Vice-President 
Atlanta-Biltmore Hotel Co. 


C. H. CROSS, Vice-President 
Regal Shoe Company 


GEORGE C. ENGLAND, Vice-Presi- 
dent, Division of Construction and 
Engineering, Stone & Webster, Inc. 


N. M. GRIFFIN, Vice-President 
Mack International Motor Truck 
Corporation. 


CHARLES A. LUTZ, Vice-President 
American Railway Express Co. 


S. T. McCALL, Vice-President 
American Manganese Steel Co. 


R. C. MONTGOMERY, Vice-Presi- 
dent, Knox Hat Company 


GEO. M. SHRIVER, Vice-President 
Baltimore and Ohio Railroad 


RALPH K. STRASSMAN, Vice-Presi- 
dent, The Red Book Magazine. 


R. 9. STUBBS, Vice-President 
The American Sugar Refining 





Mention of “Forbes” inswres good service 


Send me the new, revised edition of “ForcING AHEAD 
tn Bustness,” which I may keep without charge. 




















32 


scrutinized than almost any other, 
because it may contain loopholes 
which will enable high pressure 
promoters to deceive. Like the 
fixed trust, the semi-fixed trust 
sells units, the collateral behind 
which is deposited with a bank or 
trust company. Instead of re- 
quiring that the portfolios remain 
unchanged until the expiration of 
the trust, the semi-fixed trust, like 
the discretionary trusts, gives the 
managers the obligation of con- 
tinuous supervision and the right 
to substitute issues. 

One trust of this character pro- 
vides that switches may be made 
to take profits or prevent losses, 
but provides that lower rated se- 
curities may in no circumstances 
be substituted for higher rated 
issues. The latter provision is 
made to prevent wilful deteriora- 
tion of the character of the col- 
lateral by unscrupulous managers. 

In the semi-fixed trusts, it is 
important to check up through in- 
dependent sources on the charac- 
ter and capacity of the manage- 


rn 


PITTSBURGH A FUTURE 
PARADISE! 


(Continued from page 25) 


pelled. This hill district, everybody 
convinced me, must support a large 
population. 

But it does not support a large 
population. It supports a dense 
population, but that is a different 
matter. There are almost no apart- 
ment houses throughout this section. 
The average structure seems to be 
two or three stories at most. But all 
available space is used up by these 
structures, and air and sunlight gen- 
erally shut out. 


There is only one way in which 
this locality could support a large 
population and have air and sunlight 
for all. That is by building in the 
air. That is, by building with steel. 
Not tenements. Not cages. Such 
makeshifts would only increase the 
disadvantages from which , Pitts- 
burgh is suffering to-day. What 
Pittsburgh wants is adequate hous- 
ing, along with plenty of open spaces, 
good clean air, and the only way that 
she can get these things on this 
ideally beautiful location is through 
building beautifully in Pittsburgh’s 
own material, steel. . 


There isn’t a question about it: 
Pittsburgh would like to be the City 
Beautiful. 

Pittsburgh isn’t proud of her 
smoke. She is so sensitive about it 
that she says it isn’t smoke and 
teaches her school children in their 
curriculum that Pittsburgh is not the 
Smoky City. But all this education, 
somehow, has not cleared up the air. 
The Chamber of Commerce is get- 
ting worried and is just about to 


ment. In some cases, skilled sales- 
men, with little investment expe- 
rience, have entered this field. 
They may be perfectly honest, yet 
may be lacking in specialized in- 
vestment skill. The ‘investor 
should learn the precise conditions 
under which the managers may 
substitute collateral. Unless the 
restrictions are satisfactory, it is 
possible that the original portfolio 
might be intended only for window 
display purposes, subject to 
change in a manner profitable to 
the promoters after the investors’ 
shekels have been garnered. 
Wholly discretionary trusts, like 
the English and Scottish types, 
and semi-discretionary trusts, like 
the American semi-fixed trusts, 
entail trusting other men in vary- 
ing degrees, depending on the na- 
ture of the restrictions set up. 
Those lacking in faith in others 
can perhaps best express their 
viewpoints by acting indepen- 
dently in the security markets, 
with or without the aid of coun- 
sel, which may be taken or left, 


rn 


launch a thorough survey to discover 
the relation, if any, between this air 
pollution and pneumonia. 

In the meantime, there is an acute 
transportation problem. Everybody 
who can do so is living at a distance 
from the business section. Only those 
who live where they must are living 
on these nearby hills. 

They are paying high rents. Real 
estate men and social workers agreed 
on that. Good housing does not cost 
the consumer nearly as much for the 
room occupied as poor. If a large 
number of families must live near 
their work, they will have to pay 
dearly for each foot they occupy. If 
there is lots of room—that is, plenty 
of available housing—adjoining them, 
they do not have to pay so much. 
But in these sections there is no 
available room, North, South, East 
or West. The only room that is 
available is straight up. And the 
only way that room can be occupied 
is by a wholesale use of steel! 

Just when the Pittsburgh steel in- 
dustry will perceive this market wait- 
ing for it, is of course, a question. It 
may be a few years yet; but it can- 
not be many, considering the way the 
industry is arousing itself. 

On one point Pittsburgh may be 
relied upon. When it undertakes this 
job, it will undertake it in a big way. 
Pittsburgh never does things by 
halves. Pittsburgh is vital. It is a 
symbol before all the world of 
American energy. It is not a syn- 
thetic city nor a boom city. It has its 
roots deep in the earth, in coal and 
iron, and it is built strong. 

And Pittsburgh has faith. She has 
the sort of faith that removes moun- 
tains, and she recently removed a 
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or by purchasing shares of fixeg 
trusts, which once they have been 
set up have been freed of the ele. 
ments of human fallibility in judg- 
ing investment values. Where 
fixed trust holds a security that 
has disappointed its backers, it be. 
comes necessary to liquidate the 
trust to get rid of the black sheep, 

The fixed trust may be looked 
upon as a fair weather proposi- 
tion. In times of drastic bear 
markets, its shares should decline 
commensurately with the reces- 
sion in prices of its underlying se- 
curities. The semi-fixed trust is 
more or less subject to the same 
conditions. The purely discretion- 
ary trust, however, has the oppor- 
tunity of switching into call loans, 
bankers’ acceptances, short term 
notes and cash in time of storms 
in order to assure continued safe- 
ty of principal. The degree to 
which discretionary managers ful- 
fill such an opportunity, however, 
will of course vary with their skill 
and intelligence. 


On 


large slice of a mountain to make 
room for a thoroughfare and some 
public buildings. Her engineering 
achievements, her bridges and tun- 
nels, are known throughout the 
world. Her great natural beauty, 
however, is known to few: it has 
been so thickly veiled these many 
years in smoke and poverty and now 
outworn economics. 

But the veil is coming off. It needs 
no official announcement to make that 
fact stand out. And when it does 
come off, depend upon Pittsburgh 
to show the world just how beauti- 
ful a great industrial city can be. 

And this unveiling will mean more 
to the steel industry than a local 
market for steel. It will mean a new 
national market, for other American 
cities are not going to observe a 
renaissance in Pittsburgh without 
having something of a .renaissance 
of their own. 

In the meantime, if you want to 
know just how beautiful an Ameri- 
can industrial city might be, talk it 
over with almost: any Pittsburgh ar- 
chitect. Pittsburgh, even with its 
ugly veil, is fascinating to the archi- 
tectural mind. Even through the 
smoke it is easy to dream of great 
towering stepbacks on those beauti- 
ful but now inglorious hills. 

But the architects, up to date, have 
not said much about it. They couldn’t 
help dreaming, but they did not want 
the business men to take them for 
dreamers. 


Now, however, it is different. The 


- architects may be called upon almost 


any day to put those dreams on ex- 
hibition. 

For the steel industry is beginning 
to waken up. 








cil] 


ake 
me 
ing 
un- 
the 
ity, 
has 
iny 
ow 


ads 
hat 
oes 


iti- 
ore 


cal 
ew 


1¢ce 


Me rad 


PICK YOUR PEN 
POINT BY COLOR 


~ - = rn) Mt r 
REPO} SCS 


| 


‘DEAL i, 





The simplest, safest, surest way to get permanent 
pen satisfaction 1s to pick your pen point by color. 


Waterman’s Number Seven 


with its identifying color band offers the quickest, 
most reliable guide to pen point selection 


The following colors on holders tell the story of pen point 
character. Look for them on Waterman’s Number Seven. 


Red—STANDARD-—Suits most writers. | Pink—FLEXIBLE; FINE—As resilient as 
A splendid correspondence point. Medium a watch-spring. Fine, tapered point; ground 
flexibility. For home and general use. fine to shade at any angle. Loved by 


st hers. 
Green—RIGID—Tempered to armor-plate ete te 


hardness. Will not shade even under heavy Blue— BLUNT—An improved stub point. 
pressure. Unequaled for manifolding. The sales- This point makes a broad line. May be held in 
man’s friend. any position. - Liked by rapid writers. 





Purple— STIFF; FINE—Writes without 
pressure. Makes a thin, clear line and small 
figures with unerring accuracy. Popular with 
accountants. 


Yellow —ROUNDED—A different pen 
point. The tip is ball shape. Makes a heavy, 
characteristic line without pressure. Suits left- 
handed writers. 


Merchants who sell Waterman’s will be glad to let you try all 
six points. Do this and select the one that suits you best. 


When you buy a Waterman’s you buy perpetual pen service. 
Guaranteed since 1883 and until 1983—100 years of pen service 


L. E. Waterman Company 
191 Broadway, New York 


CHICAGO BOSTON 


SAN FRANCISCO MONTREAL 
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Noumber Seven 

Beautiful, resilient 
Ripple stainless rubber holder. 
Made with protective lip-guard 
and an unequaled patented fill- 
ing device. 


Waterman's 








Thirty-six per cent of the 
lumber industry’s costs are 
incurred in the forest. G-E 
Motorized Power cuts the 
cost—snags and loads more 
logs. 

G-E Motorized Power is 
more than a motor and its 
control. It is practical and 
economical application of 
motors, ranging from 9,000 
h.p. to the fraction of a 
horsepower, to all types of 
industrial machines and 
household appliances. 


General Electric Company 
Schenectady, N. Y. 


Sales Offices in Principal Cities 
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G-E Service 
in the Woods 


Big sticks six feet thick, crashing over the ground as 
they are snagged to the spar-tree. The heavy logs swiftly 
lifted and dropped upon cars and trucks. That’s a motor- 
ized yarder and loader in action. 


That’s G-E Motorized Power—logging in the G-E way. 


The strains are terrific. What of emergencies far from 
civilization? G-E service stands behind all G-E motors 
and control equipment, wherever installed; this means 
that even in the woods a very short time separates G-E 
equipment from the nearest G-E Service Shop. 


And so it is in every industry. There are G-E motors, the 
accompanying G-E control equipment and G-E service, 
for the complete range of industrial power needs. 


otorized Power 
~fitted to every need 


GENERAL ELECTRIC 
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Owen D. Young’s Vision 
(Continued from page 10) 

of objecting to the government doing 

them, they should co-operate and 

help. 

“Great flood - control programs, 
which in size are too large and in- 
volve rights to take private property 
and to interfere with private interests, 
are too vital to be delegated to private 
concerns. 

“The reason why I supported Gov- 
ernor Smith’s program of New York 
ownership — not operation—by a 
Water Power Authority, was because 
the Governor disclaimed as part of 
his program any intention of going 
to the tax levier but stood firmly on 
the proposition that the Water Power 
Authority would have to sell its se- 
curities to the market—and thereby 
it had the economic check as distin- 
guished from the political check upon 
its operations. 

Right to Limit Profits 

“Since this was a great develop- 
ment involving an international boun- 
dary, since there was some promise 
of raising the capital cheaper through 
the Water Power. Authority, since 
there was that economic check upon 
its expenditures, and since Governor 
Smith made the express declaration 
that they did not want to go into the 
business of distribution, I felt it was 
a suitable way to undertake that 
phase of the development of New 
York State’s water power resources 
covered by the proposed program. 

“There is no question about the 
propriety of government regulation 
to see that service is adequate and 
free from discrimination, and to see 
that the returns on the capital invest- 
ed are not more than reasonable re- 
turns. Practically all the States are 
now exercising, in greater or less de- 
gree, their power of regulation. As 
there has developed a better under- 
standing on the part of the States as 
to all that is involved in regulation, 
the industry has grown with great 
rapidity and service has been extend- 
ed into remote places to a degree 
which everybody would have thought 
impossible twenty years ago. 

The Day of Light and Power 


“When I first went into the light 
and power business, twenty-five years 
ago, it was debated very seriously 
whether companies could afford to 
Serve residences in the cities. One 
company with which I was. familiar 
refused to serve residences in the 
city on the ground that it cost more 
than the return. This company 
thought the only profiable business 
ay in serving manufacturing con- 
cerns, stores, hotels, theatres and 
other places using a large amount of 
current. 

“We have advanced from that 
Stage to the point where long rural 
extension lines have been built and 
farmhouses served in large numbers 








The Western Trail 
to the Land of Gold 


N FOOT and horseback; in ox-drawn prairie schooner; in 
sailing vessel around the Horn; by boat to the Isthmus, 
re-embarking on the other side to reach the western 

gold mines—came men and women seeking to wrest their fortunes 
from hillside and river-bed. The wealth of the West today is many, 
many times that of the Gold Rush Days. It lies, not alone in 
mines, but in orchards, in fields, in country villages and metropoli- 
tan cities, in factories, in rail and water commerce, in markets of 


the Far East. 


Stretching from the Mexican border to the Canadian line is the 
great Pacific Empire, as beautiful a country as one could wish— 
rich in resources, rich in present development, and richer still in 
promise of the future. 


Covered wagon and windjammer have been replaced by Pullmans 
and steamships; but still the trail leads westward. Business execu- 
tives are invited to visit this Pacific Empire—learn first-hand what 


Spokane, Seattle, Portland, San Francisco, Oakland, Los An- 


geles, San Diego, have to offer in a business way. 


' Snow-capped mountains, flower gardens in December, outdoor 


sports enjoyed the year around, scenic grandeur easily reached by 
train or motor—all this lies at the end of the Western Trail. 


You will find here industry; business; the joy of living, content- 
ment—all intermingled in the “Spirit of the West.” 

For. general or specific information on how to best see the Pacific 
Empire write the 


Pacific Empire Department 


OAKLAND CHAMBER OF COMMERCE 


OAKLAND, CALIFORNIA 
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great distamces from the central sta- 
tions of supply. This work cannot 
be done successfully without mutual 
apprehension of the difficulties of the 
problem on the part of regulatory 
authorities and the owners of prop- 
erties, and the willingness of both to 
co-operate. Confidence that this tre- 
mendously important work will be 
expanded is based on the knowledge, 
on the fact, that they are learning 
how to co-operate. 

“There is no substantial criticism 
in this country, so far as I know, of 
the services performed by light and 
power companies. The criticism lev- 
elled against them is directed to their 
financial operations rather than to the 
service rendered the public. In rapid 
progress along the lines of technical 
achievement, in prompt application 
of new discoveries and inventions, in 
the exercise of daring in building ex- 
tensions and effecting inter-relations, 
inter-connection for the public bene- 
fit, the light and power industry ex- 
cels any other industry I know of. 
Great prosperity, which so often 
causes people to let up in the aggres- 
sive development of their business or 
their own career, has not had that 
effect in the field of light and power. 

“Very encouraging progress has 
been made by the industry, for exam- 
ple, in its mental attitude towards the 
obligation of furnishing electric light 
and power to agriculture communi- 
ties. Notable progress likewise has 
been made in actual achievement in 
this basically important direction. 


Farms Electrified 


“In New York State fully 40,000 
farms, or more than one-fifth of the 
total, will be receiving electric utility 
service by the end of this year. “At 
the beginning of 1927, 35,600 New 
York farms were on rural service 
lines. Of that total approximately 
6,000 were added in 1926. In the 
number of farms enjoying electric 
service, New York stands second 
only to California, where rural serv- 
ice has been widely developed to sup- 
ply power for irrigation. As a mat- 
ter of fact, about one-tenth of all 
the electric farms in the United 
States are in New York. Two thou- 
sand miles of new rural lines are 
being added this year, bringing the 
total up to 13,000 miles. For their 
electric service New York State 
farms pay an average of $46.50 a 
farm a year, or less than $1 a week 
each. 

“The development of our agricul- 
tural resources and the prosperity of 
our agricultural population are so es- 
sential to our permanent national 
well-being that it is in the highest de- 
gree desirable, even imperative, that 
the broadest view be taken of all 
angles of the problem and that a 
statesmanlike policy be followed by 
all parties interested. 

“Electric light and power com- 


panies are ‘invested with a public in- 
terest.’ This means that they have 
obligations for public service. This 
public service involves and demands 
that kind of service which the social 
needs of the community require, as 
well as the purely economic needs. 
In the last analysis you will find that 
the two converge very closely over a 
long period of time. You cannot 
have good economics and bad social 
conditions. You can for a few years, 
yes; but then you pay the price. 

“Even should city rates in all cases 
be not reduced as rapidly as wished, 
the rate structure unquestionably 
should be adjusted so as to make it 
possible to extend service as rapidly 
as feasible to rural communities and 
still give the utility companies a fair 
return on their whole property. 

“Unless private ownership can at- 
tain this far-reaching end, then the 
State might feel compelled to step in 
to endeavor to bring it about, for the 
State necessarily must concern itself 
with social conditions, with the well- 
being of our rural population, with 
their tendency to move to cities, with 
the abandonment of farms, and with 
all other problems involved in the 
task of making life worth living in 
the country districts. 


Cheap Food Essential 


“Such obligations utility companies 
cannot toss out of the window or 
measure merely with a slide-rule and 
reject on the theory that they would 
not immediately pay. 

“An adequate and cheap food sup- 
ply is the basis of all international 
competition. America will not get 
an adequate and cheap food supply, 
looking forward over a long period, 
unless her agriculture is in the hands 
of intelligent and progressive men. 
To bring this about, life on the farms 
must be made such that men of that 
type ‘will live there. If we have con- 
ditions that wi!l drain our best brains 
away from agriculture and leave only 
a peasant class on the farm—which 
would be highly objectionable social- 
ly in the great democracy like ours— 
it would be disastrous economically 
because it would ultimately mean, 
not only an inadequate but a highly 
expensive food supply. Cheap food 
is not produced by ignorant and in- 
competent farmers. Cheap food 1s 
produced by intelligent, progressive 
and prosperous farmers. 

“That is why I am so deeply in- 
terested in the four things which in 
the last twenty years have contrib- 
uted so much, and can still contrib- 
ute so much more, to life on the 
farm: 

“First—Good roads and the motor 
car. 

“Second—The telephone. 

“Third—Light and power. 

“Fourth—Radio. 

“The telephone makes communi- 
cation possible between individuals 
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and the radio makes the farmhouse 
the center of the continent every eve. 
ning. As my uncle on a farm put 
it. “We can take out of the air any. 
thing we want every night of our life 
—the best that Washington and New 
York and Boston and Chicago and 
the Pacific Coast and every other 
part of the country has to offer’ 
Electricity has also, of course, come 
to the rescue of the lonely, depressed, 
tired woman who used to have to get 
up early in the morning and do the 
washing with her own hands. 


Daring to Adventure 


“Now, it is quite obvious that dur- 
ing the last few years, while the coun- 
try generally has been very prosper- 
ous, farmers have not enjoyed a fair 
part of that prosperity. The country 
cannot continue economically pros- 
perous with its largest single activity 
remaining unprosperous. Therefore, 
we shall have to be wise enough to 
find some method of equalizing the 
prosperity of the nation. We shall 
have to do this, not alone for the 
benefit of the farmer, but in the in- 
terest of the nation as a whole. 

“We shall have to be daring 
enough to adventure, perhaps, into 
fields in which there are no prece- 
dents to guide us. The answer, the 
explanation, the excuse that there is 
no precedent for doing anything is 
not satisfactory under present con- 
ditions. When the need is sufficiently 
great to warrant adventure, we must 
find a way. 

“It is better to make the adventure 
and fail than to sit by and do noth- 
ing, for at least. that shows inter- 
est and sympathy and helps to re- 
lieve bitterness, whereas when you 
complacently remark, ‘We are sorry 
for you but we cannot do anything 
for you,’ the suffering parties nat- 
urally feel sore and resentful.” 

Mr. Young is entitled to speak 
straightforwardly on this score, for 
had the Dawes Commission refused 
to take any action for which they 
could not find precedent, the world 
would not have received the Dawes 
Plan, with all its subsequent incal- 
culable benefits to Europe and to all! 
other civilized nations. 


Dreaming No Help 


Mr. Young continued: 

“Electric power is going to accom- 
plish other things besides getting the 
right kind of people on the farms and 
preserving this country from the 
dangers and woes of an ignorant ag- 
ricultural peasant. It is going to pro- 
vide the means of equalizing serious 
unemployment, at least to some ex- 
tent, because if conditions on the 
farm are comparable with conditions 
in the city, we will be able to do in 
some measure what France does in 
the way of distributing the people 
somewhat better between agriculture 
and industry. And there is likewise 
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“I CONSIDER THE TELEPHONE, Says this 
automobile man, “the most valuable 
and most economical sales asset I have.” 
Almost any business house has 
many kinds of work that the long dis- 
tance lines can do. Buying or selling 
in a distant city without leaving one's 
office. Making important appointments. 
Getting or giving rush information, 
specifications or prices. All business de- 
tails can be discussed by telephone, just 


BELL LONG.DI 


A New Britain, Connecticut, 
car dealer is said to sell more 
automobiles per capita, of a certain 
high-priced make, than any 
other subdealer in the world. In 
clearing his floor of trade-ins, he 
uses Long Distance almost ex- 


clusively. Not long ago he made 
ten calls in one day to dealers in 


other cities. These calls sold two 
cars in Boston. Two in Worcester. 
Three in New York. Two in 
Philadelphia. Cash transactions, 
$17,000—telephone charges, $19.50! 


as in a personal interview. And with 
heavy savings in time and traveling 
expense. 


What distant person or firm would 
it be an advantage to talk with, now? 
You'll be surprised how little it will 
cost. Number, please? 


STANCE SERVICE 


Mention of “Forbes” insures good service 





California—sunny land of the Pacific— where 
you can enjoy an endless variety of pleasures 
in a climate that is perfect. On the way South- 
ern Arizona and after California—Hawaii. 


The Santa Fe will take you there—swiftly 
—luxuriously. 


Five famous Santa Fe trains daily —The Chiet 
—extra fine, extra fast, extra fare. The Cali- 
fornia Limited, The Navajo, The Scout and The 
Missionary —all offering the famous Fred 
Harvey dining service. 


. W. J. Black, Pass. Traf. Mgr. Santa Fe Sys. Lines 
1010 Railway Exchange, Chicago, Illinois 


Am interested in winter trip to California. Send me free picture-folders and advise cost of excursion 
ticket 
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the possibility of spreading to agri- 
cultural communities the development 
of small, seasonal industries which 
would take up the slack of unemploy- 
ment in agricultural communities dur- 
ing the period when they cannot 
work on the land. 

“That is a fundamentally impor- 
tant thing to be studied and devel- 
oped. 

“The distribution of power is one 
key to that. 

“But, of course, no one key can 
unlock the way to American success 
in the international field any more 
than in the domestic field. It is a 
thousand small things combined 
which make us effective in interna- 
tional competition, just as it is a 
thousand-and-one small things which 
make the individual unit effective in 
the domestic field. Fellows who only 
dream of doing some one big thing 
never get far; it is the fellow who 
does a hundred-and-one things that 
improve conditions who makes him- 
self an effective competitor—and if 
he does them well enough, makes him- 
self competitively invincible. 

“I am not worried as long as we 
can distribute intelligent people to our 
industries, to all of them, and cre- 
ate a condition where they are will- 
ing to work with zest and spirit and 
believe in their industry. 

“If we do that we do not need to 
worry in the long run about our com- 
petitive position in the world. 

“It is only when we permit some 
part of our economic structure to be- 
come atrophied that we are misled, 
perhaps by a temporary appearance 


|of success in some other part.” 


In reply to hypothetical questions, 
Mr. Young made these sage observa- 
tions: 

“I have been impressed in course 
of my life by the fact that bitterness 
usually comes from discussing things 
which are not up for solution, some- 
thing off in the future. Such theo- 
retical, speculative discussion is waste 
and much of it is worse than waste 
because it breeds misunderstanding 
and illwill. 

“If people would do the things 
which are to be done immediately, 
and try to do them well, and not 
bother too much about far off things 
except to see that we are headed 
right, mankind would make more 
actual progress and make it more 
harmoniously. 

“And that, after all—harmonious 
progress towards the betterment and 
the brotherhood of man—is, or 
should be, the main objective of us 
all, whether we work mainly with 
our heads or our hands, handling 
mainly capital or handling other tools 
for the providing of man’s wants and 
the fulfilling of his aspirations.” 

Do not these observations give you 
glimpses into the mind of a real busi- 
ness statesman and broad-minded, 





understanding human being? 
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Bankers Security Trust Company 
DOT- 
vel- Chartered by Special Act of the General Assembly of Connecticut 
one 
fais Legal Investment, in opinion of counsel, for savings banks in Connecticut, 
ess New Hampshire, Rhode Island and Vermont 
ore 
Sa 
ned ’ i ‘HE Bankers Security Trust Company was specially chartered by the General 
na- Assembly of Connecticut at its 1927 Session. Its principal office is located in Bridge- 
a port, Connecticut, and under its charter it is empowered to establish and maintain district 
Ich offices in Connecticut and elsewhere. It is expected that the Company will establish 
in district offices in other States where permitted by law. Its business and records are 
nly subject to examination by the Connecticut Banking Department and will undoubtedly be 
ng subject to the examination of the Banking Departments or other similar authorities in any 
ho other State in which a district office may be maintained. 
lat 
m- Through its affiliations with the Bankers Capital Corporation and the Bankers Financial 
if Trust, which have been notably successful for a number of years, the Bankers Security 
m- Trust Company begins its career with a background of wide experience in its special field. 
we In addition to investing and reinvesting its resources in seasoned and marketable stocks 
ur and securities (chiefly in Financial Institution Stocks), it is empowered, among other 
e- things, to render trustee, secretarial and regis tration services and engage in underwritings. 
c Capitalization 
‘ Paid-in _Paid-in 
Capital Surplus 
e 250,000 shares Series A 6% Cumulative Preferred Stock, Par $10 $2,500,000 
n- 250,000 shares Series A Participating Stock, Par $10........... 2,500,000 $2,500,000 
9,000 shares Common Stock, Par $100....................4-. - 900,000 900,000 
1e 4,000 shares Initial Capital Stock, Par $25................... 100,000 100,000 
C- 
d. MN aya oases nr vos esa eibice eB veges SEs nei che ta tren Tole ess ioie oA $6,000,000 $3,500,000 
e 
The Initial Capital Stock has been sold for twice par, or $200,000 cash, and the majority 
S, thereof is owned by Bankers Financial Trust which, with associates, has underwritten the 
is Common Stock to net the Bankers Security Trust Company $1,800,000, thereby providing 
it with a paid-in capital of $1,000,000 and a paid-in surplus of $1,000,000, exclusive of the 
e funds to be received from the sale of stock now offered. 
s 
S 
‘ Offered in Units of one share of Series A 6% Cumulative Preferred and 
one share Series A Participating Stock 
4 


Price on Application 


Send for circular and booklet describing Establishment, Scope of Operation 
and Affiliations of This Institution 





Bankers Capital Corporation 
44 Wall Street, New York 


Bankers Capital Company of Connecticut 
Hartford Bridgeport New Haven Waterbury 
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Florida’s Comeback 

(Continued from page 16) 
si] locomotives have been put to 
work. These are oil burning and 
juring the last season pulled 104 cars, 
, mile-long train, to Jacksonville in 
18 hours from Hialeah, a distance of 
366 miles. 

“The outlook for Florida is one of 
steady, substantial progress,” says 
Mr. Rodenbaugh. “Almost all traces 
of the damage left by the storm of 
September, 1926, have vanished, and 
to-day, the State is more beautiful 
than ever. It is a better State with 
many public improvements com- 
pleted. Now there are many smooth, 
well-built and shrubbery-lined high- 
ways and avenues, many ocean-front 
drives and many beautiful flower- 
filled parks in every resort city. Ex- 
tensive development awaits the for- 
mation of an effective marketing sys- 
tem before it becomes a great factor 
in our national food market. 


The Outlook for Florida 


“Florida’s prosperity in the imme- 
diate future will still rest upon her 
tourist seasons. The prospects for a 
very good winter season are most en- 
couraging.. From every direction in- 
quiries regarding Florida are coming. 
The news of the splendid weather of 
last winter, the palatial yet moderate- 
ly priced hotels that were open, and 
the fast and comfortable railway 
journey to and from Florida, have 
caused a great number of people to 
contemplate spending this winter in 
Florida. 

“Did Florida gain or lose by its 
rapid expansion two years ago? A 
large number of individuals have lost, 
communities have lost, and the State 
has lost. Part of these losses will 
be recovered in the saner, slower de- 
velopment now under way. But the 
damage that resulted from that peri- 
od may be felt quite a while. Nearly 
every one feels he would be better off 
to-day if the reckless activity of that 
time had been curbed at the begin- 
ning. Yet it cannot be denied that 
Florida has more and better hotels, 
more modern cities, more and better 
highways, and better railways now 
than would have been the case had 
the boom of 1925 never appeared. 


Tourist Spends $11 a Day 


“Florida to-day has more ample 
railway facilities than almost any 
State. In the case of the Florida 
East Coast Railway Company, capa- 
city has been increased between 400 
and 500 per cent. Florida has never- 
theless learned a valuable lesson. 
With the increasing interest in what 
the State has to offer, the promise of 
her return to prosperity is very 
strong. Those who come to Florida 
this winter will find a different, a 
better and more attractive Florida 
than they knew before 1925.” 
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New Loan or 


New Capital? 





NE of our commercial customers some 
time ago requested a loan much larger 
than any we had yet made that Company. 


A discussion brought out the fact that 
new capital rather than a loan, was advisable. 
Our officers suggested changes in capitaliza- 
tion and brought the corporation’s executives 
into touch with the Guaranty Company of 
New York, the securities subsidiary of the 
Guaranty Trust Company. 


Through a bond issue, new capital was 
obtained. The corporation was enabled to 
proceed with plans for expansion, to effect 
economies, and to increase earnings. 


Our service to customers means more . 
than “yes” or “‘no” on loans. It means con- 
structive interest in problems, as well as 
command of unsurpassed banking facilities. 


Guaranty Trust Company 


of New York 


140 Broadway 


LONDON PARIS 


LIVERPOOL HAVRE ANTWERP 








Florida eagerly awaits her winter 
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Southward ¢ Sunshine’ 
Summer comtort-Summer Sports 


IAMI—rendezvous of Young America—Pleasure’s winter capital— 
haven of rest and recuperation—world’s greatest winter resort. What 

a scene it now presents!— Youth—on the courses, courts and beaches— 
in the surf—at the races—dancing under waving palms—in speed craft 
churning sparkling sapphire waters of Biscayne Bay and the Atlantic, into 

i surging foam—this is winter in America’s tropics—under summer skies! 


Those whose longer useful lives have earned a respite from the grind, 
come here for their “second wind’”—to gain new health—new strength 
—recreation—through the magic of warming rays from a tropic sun—of 
salt laden breezes from southern seas—the witchery of moderate moonlit 


nights—for here is America’s Riviera—‘' Modern Fountain of Youth”’. 


Your vacation in Miami this year will 
be luxurious—eventful—economical. 
Miami is prepared to entertain 100,000 
tourists at one time and do it well. 
Hotel rates this year are from 15% to 
40% lower. There are hundreds of 
comfortable rooms at $2.00. Average 
single rates range from $3.50 to $7.50 
per day, except of course, the most ex- 
clusive and elaborate de luxe resort 


hotels, whose rates are in keeping with 
their service. Apartments for two per- 
sons can be had for the six months’ sea- 
son at from $300 to $600—for two to 
six persons at from $600 to $900. 
Transportation by rail, steamship or 
motor, is finer and faster than ever be- 
fore—33 hours by deluxe through Pull- 
man from New York, a few hours more 
from all the middle western cities. 


You may make hotel or apartment reservations and receive authentic information 
and illustrated literature at any of the following official Miami bureaus: 
New York, Waldorf Astoria Hotel; Chicago, 104 South Clark Street; 
Chamber of Commerce, Miami, Florida. 


CITY COMMISSION OF MIAMI 


MIAMI 


‘Worlds Greatest Winter Resort - 
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tourists. The Florida State Chamber 
of Commerce Research Bureau es- 
timates the average tourist remains 
but two weeks in the State. He spends 
an average of $5 a day for board and 
lodging ; $2 for transportation ; $2 for 
pleasure, bathing, picture shows, 
sightseeing, candy and soft drinks; 
$1 for incidentals, cigars, cigarettes, 
shave, hair cut, beauty parlor, shoe 
shine, suit press, etc. It might be 
possible to add another $1 per day 
for apparel and laundry, etc. This 
will make an average daily expedi- 
ture $11. For a two week period this 
would total $154 per tourist. 

The tourist ranges from the mil- 
lionaire yachtsman to the “flivver- 
driving tin can camper.” The group 
may be divided into three—First, the 
tourist who demands the best offered 
by hotels, restaurants, etc.; Second, 
the tourist whose finances are inu- 
ited, and who therefore selects wie 
lower-priced hotels, restaurants, 1uug- 
ing and rooming houses. Third, wz 
“tin can tourist,” who brings we 
family down in a battered car, catupo 
along the road, and performs nis owu 
cooking, washing, etc. 


Storm Damage Kemovea 


A little over one year ago Miami 
was reeling before the worst hurri- 
cane that ever struck the Atlantic 
Coast. To-day all trace of the wide- 
spread damage has disappeared and 
a city more beautiful and better 
equipped than ever before awaits its 
winter visitors. The largest building 
project is the 28-story Dade County 


Court House and Miami Municipal 


Building to cost $3,500,000. It is the 
tallest building south of Washington, 
D. C. It will contain the county 
jail and hospital. During the last 
six months, Miami has put finishing 
touches to the tallest’ skyline in the 
South. Biscayne Boulevard, costing 
$8,000,000, is completed. It is Mi- 
ami’s most pretentious 8% mile long 
highway to make way for which thir- 
ty-three business and_ residential 
blocks were torn down. Six months 
ahead of time, a channel has been 
dredged in Miami’s harbor providing 
a 25-foot draft. It will give all but 
the very largest ships access to Mi- 
ami. 

By the close of this, year the Flor- 
ida Power and Light! Company will 
have spent $1,205,000 and the Bel! 
Telephone and Telegraph Company 
$750,000 in improvements in greater 
Miami. 

During the year 154 new resi- 
dences and commercial buildings have 
been constructed in Coral Gables at 
a cost of $2,009,300. Work is go- 
ing full blast on the Tamiami Trail 
between Miami and Tampa, part of 
the 307 mile drive passing through 
the Everglades. Visitors who saw 
Florida, the boom State, this year 
will see Florida, restored to its semi- 
tropic beauty and offering every mod- 
ern luxury as well. 
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$16,000,000 


Paramount Famous 


Lasky Corporation 


Twenty-Year 6% Sinking Fund Gold Bonds 
Due December 1, 1947 





Interest payable without deduction for any tax other than Federal Income Taxes exceeding 2% per annum. Provision 
will be made to reimburse holders of any of the bonds in such states, for Pennsylvania 4 mills tax 


and Massachusetts income tax not exceeding 6% per annum. 


Coupon bonds in $1,000 denomination, registerable as to principal. Interest payable June 1 and December 1. 





Sinking fund, payable October 1 in each year, beginning in 1928, sufficient to retire om the next interest payment date, $800,000 princi 
ee , e A > , al 

amount of bonds per annum, to be applied to the purchase of bonds if obtainable at or below 103% SJ accrued Bneey up 0 , 

and including December 1, 1944; and thereafter at their principal amount and accrued interest, plus a premium of 1% for 
each year between the redemption date and the date of maturity, or, to the extent not so obtainable, by redemption 
“oe by lot at such prices; the Corporation to have the right to tender bonds in lieu of cash. 
Entire issue of bonds outstanding, but not part thereof, will be redeemable, otherwise than for the sinking fund, at the option of the Corpora- 
tion upon any interest payment date on thirty days’ prior notice, before December 1, 1932,. at 104%% and accrued interest; 
on and after December 1, 1932, to and including December 1, 1944, at 103% and accrued interest; and thereafter at their 


principal amount and accrued interest plus a premivm of 


%% for each six months between the redemption date 


and the date of maturity. 





x oe further information regarding the Company and this issue of Bonds, reference is made to a letter dated November 14, 1927 from Adolph 
Zuror, Esq., President, Paramount Famous Lasky Corporation, copies of which may be obtained from the undersigned and from which the fol- 


lowing is quoted: 


“BUSINESS: The Corporation is engaged in the business of produc- 
ing, distributir.g and exhibiting motion pictures of the highest quality. 
It is one of the pioneers in the industry and is the leading corporation 
of its kind. 

The principal officers of the Corporation who have built up its 
business from its inception, continue to control its affairs and are 
helders of large amounts of its stock. 

ASSETS: The consolidated balance sheet as of July 2, 1927, certified 
by Messrs. Price, Waterhouse & Co., shows that as of that date the 
consolidated net tangible assets of the Corporation and its subsidiaries 
were over $67.000,000. 

INVENTORIES: On July 2, 1927, the inventory of negatives, positives, 
films, supplies, etc., was $25,387,000. of which $11.459.000 represented 
the residual value of negatives released; $8.833,000.represented completed 
negatives not yet released; $3,695,000 represented negatives in process, 
supplies, etc.; and $1,400,000 represented at cost, motion picture rights 
of plays, novels, etc., not yet used. Against the above item of 
residual value of negatives released of $11,459,000, there was an 
estimated unnlayed business of over $26,000,000, or an excess of more 
than $14.900,000. e major part of this estimated unplayed value of 
— is represented by signed contracts already made with 
exhibitors. 

PURPOSE OF ISSUE: The Corporation, in pursuance of its policy of 
gradual expansion as reflected in its increasing earnings, has largely 
added to its investment in land, buildings, leases and equipment, in 
subsidiaries and affiliated companies, and in inventories. From Jan- 
uary 1, 1925, to July 2, 1927, these investments increased by not less 
than $81,287,000. Of this amount $29,877,000 was provided by issues 
of common stock and $22,560,000 through financing by subsidiaries. 
The balance has been paid in part from bank loans or current re- 
ceipts or is payable in instalments. It is intended to provide for 
such payments and to refund such bank loans and to provide for the 
redemption of the entire outstanding $7,745,000 of the Corporation’s 
&% preferred stack, aut of the proceeds of the present issue of bonds 
and through the issue of. approximately 98,000 shares of the Corpora- 
tion’s common stock, and out. of future receipts. The common stock 
is being offered for subscription to the stockholders at $98.50 per 
share, the offering having been underwritten. The proceeds realized 
from the issue of the common stock will exceed the amount required 
for redemption of the preferred stock. 

EARNINGS: The Corporation’s reccrd of consolidated earnings since 


1924 is as’ follows: 
After depreciation 


Before depreciation 
and interest, 


of fixed assets*, and 


before interest and taxes ere taxes 

|) eee es glaltbatersin $ 8.248,044.04 $6,220.633.96 

Shes aaa aisha 8,952,181.39 6,418,053.85 

sone: sew ebpsee-tiels « 10.046.337.1 6,100.815.71 

1927 (9 monthe)t...... 10,800,000.00 6,157,000.00 
* but after writing down cost of pict 


picturés. 
+ Third querter partly estimated. The 1927 figures include the 
the Corporation’s undistributed share in the earnings of the 
Balaban & Katz Corporation, a 65% -owned corporation. 

Interest on the present issue of bonds will require $960,000 for the first 
year. this aum derreasing by $48,000 annually thereafter. 

The abeve earnings do not as yet reflect the full bene of the considerable 
increase in the Corporation’s investments. These results are beginning to 
chow in the eurrent year, and In the opinion of the Corporation the full bene- 
fits thereof will enly be reflected in the earnings of mxt year and thereafter. 
The. quarterly consolidated Ineome of this year, after depreciation and interest, 
before taxes, compared with that of > no Is: 





. . 1927t¢ Increase 
ee NN ss Succ base $1,744.000 $2,257,006 29% 
ff ar 1,002 000 1,650.000 64% 
Se ME 656.60 nnsusons 1,233,000 2,250,000* 82% 

$3,979,000 $6,157,000 
Wt QO ivscvcsiesnsa 2,122,600 

$6,101,000 


t Including the  Corporation’s undistributed share in the earn- 
ings of the Balaban & Katz Cerporation, a 65% owned 
corporation. 

* Partly estimated. 


EQUITY: Upon the completion of the new financing the Corporation 
will have outstanding 687,839 shares of common stock, without par 
value, (assuming that no additional shares will be issued by reason 
of the conversion of preferred stock prior to redemption) having, at 
present prices, a market value of over $74,000,000. 


PROVISIONS OF ISSUE: The bonds will be the general obligations 
of the Corporation and will be issued under an Indenture, which, 
among other things, will contain covenants by the Corporation, in 
substance, and as shall be more fully defined in the Indenture, that 
so long as any of the bonds are outstanding 


I. the Corporation will not pay any dividends, other than divi- 
dends payable in common stock, (1) except out of net income arising 
after July 1, 1927, and (2) unless either the consolidated earnings 
(after adequate depreciation) of the Corporation and its subsidiaries 
(corporations centrolled by 85% or more voting stock) applicable to 
interest, for the last preceding fiscal year of thhe Corporation, or the 
average of such consolidated earnings for the last three preceding 
fiscal years of the Corporation, shall be at least twice the consolidated 
interest charges of the Corporation and its subsidiaries, and (3) unless 
after payment of such dividends 


(a) the consolidated current and working assets of the Corpora- 
tion and its subsidiaries shall be at least twice the consolidated cur- 
rent liabilities of the Corporation and its subsidiaries; and 


(b) the consolidated tangible assets of the Corporation and its 
subsidiaries shall be at least-one and one-half times the consoli- 
dated indebtedness of the Corporation and its subsidiaries; and 


II. the Corporation will not create or permit to be created any 
mortgage or other lien upon any of its properties or assets, except 
purchase money mortgages or liens, or liens or mortgages on single 
pieces of real estate, the proceeds of vhich are to be used for the 
improvement of such real estate, or mortgages or liens to refund 
such purchase money or improvement mortgages, or liens, unless 
effective provision be made that all the bonds then outstanding shall 
be’ sécured by such mortgage or lien upon a parity with the obliga- 


. tions secured by such mortgage or lien; and 


II. ‘neither “he Corporation nor any of its swbsidiaries will create 
or issue or assume or guarantee any bonds, notes or other evidences 
of indebtedness maturing more than one year after the dates of their 
issue, unless, after such creation, issue, assumption or guaranty. 


(1) the consolidated tangible assets of the Corporation and its 
subsidiaries shall be at least one and one-half times the consoli- 
dated indebtedness of the Corporation and its subsidiaries, and 


- (2).either the consolidate earnings (after adequate depreciation) 
of the Corporation and its subsidiaries applicable to interest for the 
last preceding fiscal year of the Corporation, or the average of 
such consolidated earnings for the last three preceding fiscal years 
of the Corporation, shall be at least twice the consolidated interest 
charges of the Corporation and its subsidiaries. 


GENERAL: The Corporation will deposit under the indenture under 
which the bonds are to be issued, an amount of cash equal to the 
principal amount of the bonds, to be held, pending the redemption 
of the vreferred stock, to secure the performance of the Corporation’s 
covenants to be contained in the indenture to redeem the nreferred 
stock on February i, 1928, and to issue the bonds on that date; and 
in the first instance the Corporation will deliver interim certificates 
of the Trustee under the indenture calling for delivery of definitive 
bonds on February 1, 1928, or as soon thereafter as they are prepared. 


Application will be made in due course to list these bonds on the 
New York Stock Exchange.” 





THE UNDERSIGNED WILL RECEIVE SUBSCRIPTIONS FOR THE ABOVE BONDS, SUBJECT TO ALLOT- 
.MENT,. AT 991% AND ACCRUED INTEREST TO DATE OF DELIVERY. 


¢ = fea 
The undersigned: reserve the right to close the subscription at any time without notice, to reject any application, to allot a smaller 
amount than applied’ for and to make allotments in their uncontrolled discretion. 


The above bonds are offered if, when and as issued and received by the undersigned and subject to the approval of counsel. Notice of 
the date of delivery will be given in due course, when interim certificates will be delivered against payment in New York funds for bonds 
allotted, which’ interim certificates will be exchangeable for definitive bonds on February 1, 1928, or as soon thereafter as they are prepared. 


Kuhn, Loeb & Co. Hallgarten & Co. 


New York, November 15, 1927. 


Subscriptions for the above Bonds having been received in excess of the amount offered, the subscription list has been closed and this 
advertisement appears as a matter of record only. 
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WHAT A WONDERFUL 


This Would Make For 


FORBES Business Library 


With Three Years’ Subscription to Forbes Magazine 


| esol of our fastest selling business books combined in a twelve volume, 
uniform set—that is FORBES BUSINESS LIBRARY. The contents are 
identical with the original editions of these books, only the illustrations have been 
removed. The economies necessary to enable us to make this offer were effected 
in the binding and paper used. The prestige of Forbes Magazine guarantees 
the handsomeness, usefulness, readibility and durability of the FORBES BUSI- 


NESS LIBRARY. 


The Most Useful Business 


Library Ever Compiled 


Nowhere but in FORBES BUSINESS LIBRARY will you 
find such a combination of authorities on business. 

The value of a business book depends on the experience 
and achievements of the author. No one can question the 
outstanding value of books written by such men as James 
H. Rand, Jr., President of Remington-Rand, Inc., a 
$60,000,000 corporation — Roger W. Babson, President, 
Babson’s Statistical Organization—John Moody, President, 
Moody’s Investors Service—B. C. Forbes, Editor, Forbes 
Magazine—Herbert N. Casson, William R. Basset, Homer 
J. Buckley and the others. These men are all leaders in 
their field. 

FORBES BUSINESS LIBRARY is for the busy business 
man who must husband his precious golden minutes. It 
is for the man who wants ideas to-day. It is for the man 
with heavy responsibilities who seeks solutions to pressing 
problems of an immediate nature. 

FORBES BUSINESS LIBRARY will carry you through 
problems in selling, distributing, manufacturing, manage- 
ment, investments and personal financing. It will inspire 
you when you are depressed—it will give you a new, 
refreshing virility when your own ideas come a little 
slowly. 


Surely Rand, Babson, Moody, Forbes, Casson, Buckley and 
Basset have sound, practical advice and guidance to offer 
you. Take advantage of the hundreds of years of ex- 
perience represented in their achievements. 

Send for FORBES BUSINESS LIBRARY. Then, any night, reach 
out to your book-shelf, take the book you want, and settle down te 
a half-hour of interesting, profitable reading. Next day, put into 


practice the ideas vou gained the previous night. That is how, you 
will find, it works! 


ScutE... ORGANIZED 
BUSINESS 


ASSURING 
BUSINESS OF 
PROFITS MARKETIN 


- BUCKIE 
RAND mg 


a 


JOHNSO! 


A GIFT 
for Someone Whom You WANT TO PLEASE 


Forbes Magazine itself is $5.00 per year. We are offering 
a three year subscription to Forbes Magazine and the 12 
volumes of FORBES BUSINESS LIBRARY—both for 
only $18. (It may be just as well to state here that we 
cannot, under any circumstances, nor for any price, accept 
orders for FORBES BUSINESS LIBRARY without the 
three year subscription to FORBES MAGAZINE.) 


There are, doubtless, many of your friends, associates and 
members of your family whom you particularly WISH to 
please. You cannot equal FORBES BUSINESS LIBRARY 
and three years of FORBES as a gift, in value, dollar for 
dollar—you cannot equal them in the ultimate value that 
they lend to a man’s career and personal financing. 


And GIVE A GIFT TO YOURSELF!! Don’t forget 
yourself! Make a gift of FORBES BUSINESS LIBRARY 
and three year subscription to FORBES MAGAZINE to 
yourself. If you are at present a subscriber, your sub- 
scription will be extended for three years beyond the date 
of expiration. 


SEND YOUR ORDER TO-DAY 


Christmas will soon be here. Send your orders for FORBES 
BUSINESS LIBRARY and three year subscription to FORBES MAGA- 
ZINE now; we will deliver the books and commence subscription in 
time for Christmas—or whenever you designate on the order. We 
will send a handsomely engraved Christmas card, announcing your gift. 
NEVER BEFORE HAS FORBES MAGAZINE ENABLED YOU TO 


MAKE SO HANDSOME A GIFT TO THOSE WHOM YOU PAR- 
TICULARLY WANT TO PLEASE! 


AUTO- BUSINESS TIPS ON 
MOTIV! MAXIMS SELLING 


NTS a, 
Fr E CASSON 
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LICHRISTMAS GIFT 


Or ° ° 
Some Business Executive 
‘ , 
The Books in the Library 
ASSURING BUSINESS PROFITS THE SCIENCE OF MARKETING BY MAIL 
Jomes H. Rand, Jr. Homer J. Buckley 
In ten years Mr. Rand built a business from $10,000 to $60,000,000. The Advertising School of Hard Knocks—Direct Mail. It pays and 
His business principles and tactics make fascinating reading, and pays quick or you’re OUT. A gold mine for the fellow who wants 
they’re just as applicable to the corner store as the factory. to know this important branch of modern advertising. 
KEYS TO SUCCESS HOW TO GET THE JOB YOU WANT 
— F = h hic. Bork a h William L. Fletcher 
ou have them, says Mr. Forbes. But he tells you what ones to use es " 
sad what locks they: open. .1t’s an-dunienete hook——wei be-eremne . He watty A. oe eae He oo placed oe Rew 
writer who knows MEN. The book isn’t a treatise on character— wo Pe = haa oe ” tee, Wheudie — ——— 
it’s a direct, human book that tells YOU all about YOURSELF. oe ay ee oe oe ee as Sat, Soe Coe 
TAKING THE GUESSWORK OUT OF BUSINESS BUSINESS FUNDAMENTALS 
William R. Basset Roger W. Babson 
Mr. Basset looks at business from the “hard-boiled” angle of the This book shows how to forecast changes in the business and 
Industrial Engineer. His ‘“‘cases” run into the hundreds and he tells security markets. A common-sense adviser on permanent success. 
you the solutions of problems that may be yours. 
AUTOMOTIVE GIANTS OF AMERICA 
E PROFITABLE INVESTING B. C. Forbes and O. D. Foster 
Jobn Moody 7TP* ts : An inspiring picture of the men who dominate the new school of 
1g Written by the man who is paid a Million Dollars a year for his business leadership. Their methods and policies will help you. 
2 advice on investments. ‘The time to know your Moody is before, 
| not after, you have invested. An invaluable guide to prosperity. ORGANIZED BUSINESS KNOWLEDGE 
al N SELLING Joseph French Johnson 
e red = enue Mr. Johnson takes you into the Manager’s chair and shows you 
yt : : , how it is done—how capital is secured, competition analyzed, markets 
The greatest book on salesmanship ever written. Equally helpful met and conquered. What every executive should know. 
e for sales-manager or salesman. 
TIPS ON FINANCE BUSINESS MAXIMS 
j Herbert N. Casson B. C. Forbes and Thomas Dreier 
Mr. Casson has built up a comfortable fortune by knowing how A Perpetual Fountain of Business Youth. A master combination 
to MAKE money and KEEP it. Few people have this secret. Mr. of Forbes’ pithy and cheerful horse-sense and Dreier’s “Sunshine on 
Casson reveals it. the Business Trail.” Full of inspiration and energy. 





| These sets cannot be broken up. 
We cannot accept orders for FORBES BUSINESS LIBRARY without the three-year 
subscription to FORBES MAGAZINE. 
Price for Both Only $18 


SEND your order today. Books will be delivered now or in time for Christmas. 
Subscriptions will commence January 1, 1928, if you wish. 
A Christmas card will be sent announcing your gift. 


ne ---JUST TEAR OFF, FILL IN AND MAIL--- --------- --- 


FORBES MAGAZINE, 
120 Fifth Avenue, New York, N. Y. Date 
All Right! Reserve .......... sets of FORBES BUSINESS LIBRARY, send for Christmas delivery and enroll 
the following three year subscriptions to FORBES: 
Or send FORBES BUSINESS LIBRARY and three year subscription to FORBES MAGAZINE at once to the 
following addresses: 


I enclose $.......... in full payment. ($18 for each set of FORBES BUSINESS LIBRARY combined with 
3 years of FORBES MAGAZINE. 
PN Gis scan Boas ws Vanek SA Rate es eae I Serb ete rs OE 6 eee, ssl, Pd ee ee 
IE. io secs oo bee ee a ee SST Oa RE Fe eee a aE ERE Ve 
es 550 iain blue bois keen ieakinn eee I hts 2% Ck oe te oa rats 
Eee Pee Tae allie Bee aT ree a meee ia Ck bs ca edad Kin esW hess 004 sees os 
EE i thie Cia ange by yas Bees a toa: aN in ei ata le aa, 6 edn 
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This Service regularly opens the Financial Section of Forbes and is supplemented by short, concise analyses, on later pages 
of each issue, by well-known authoritative specialists in the more important 


OVEMBER goes down on the 
N business history calendar as a 
month of moderate expansion. 
October was disappointing in that the 
usual and long-anticipated seasonal up- 
turns failed in large measure to appear. 
During the past month there has been a 
belated quickening in most lines and al- 
though the gains are certainly not very 
large they have at least dispelled some 
pessimistic forebodings that prophecied an 
immediate slump into the lower brackets 
of industrial operation. 
The steel industry has been the best 
performer in November. Trade 
reports were unenthusiastic over 


financial and commodity divisions 


tion from its comparative depression and 
the catastrophe, while it will temporarily 
advance buying of necessities, is second 
oly to the Mississippi floods of last Spring. 

Building operations are holding up well 
and October figures show the highest 
totals for that month on record. 

Interest rates have firmed up slightly 
but are still at comparatively low levels 
and bank clearings are running far ahead 
of 1926. 

Business failures are little changed from 
recent weeks but are still considerably 
ahead of last year. 


systems amounted to $132,770,000 for the 
month of September this year, a decline 
of about 9 per cent. from the $145,500,000 
reported in the corresponding month of 
last year. 

The September figures for this year, 
while showing a material decline from 
1926, did not display as large a loss from 
the same month of the previous year as 
did the two preceding monthly reports 
for 1927. The trend in earnings is still 
upward and October results are seasonally 
expected to show the largest totals for 
the year. It is quite possible that the 

October figures will cut down the 








the previous month’s showing 
with considerable justification, but 
also prophecied better times for 
the industry later on and these 
prophecies have been fulfilled 
during the past month. 


Steel Improves 


HE gains in steel and iron 

certainly cannot be de- 
scribed as sensational but they 
have appeared none the less. 
Just when producers were de- 
spairing of their expected rail- 
road business the carriers have 
come to life and turned in some 
nice orders for near-term de- 
livery while other branches of 
industry have also contributed a 
good volume of advance orders 
for delivery in the first quarter 
of next year. 

The motor industry is still 
awaiting the birth of the new 
Ford model and most producers 
are loathe to step up their pro- 
duction until they can see what 
sort of an animal it turns out to 
be, and how the public receives 
it. There are plenty of indica- L= 











chant Marine 
League of American Aviators 
Soviet Trade Shows Gain 
Coal Supplies Increase 
Pan-American Conference 
Oil Output Continues Decline 
Britain Protests American Nile Dam 
Corn Crop Jumps Over Last Year. . 
National Income Ninety Billions. ... 


Highlights of the News 


Congress Gathers for 70th Session. . 
Ford Delays Motor Activity 
Italy Sets New Speed Record 
Gold Movement Turns Against U. S. 
France Calls American Bonds 
Cuba Tries for World Sugar Control 
Gilbert Warns Germany 
Hurley Recommends 500 Million 


eee eee eee ee 


Dollar Fund for American Mer- 
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decline from last year even 
further than did September. 


Rail Net Lower 
hw profits of the Class I 


53 roads for September were 

on a basis of 5.1 per cent. on 

46 the carriers’ claimed valuation, 

50 compared with a return basis of 

49 5.75 per cent. in September of 
54 last year. 

Gross revenues did not decline 

52 as much as did the net ircome, 

54 following the tendency of the 


previous months in 1927. Gross 
for the month under review 
amounted to over $565,000,000, a 


53 drop of less than 4.4 per cent. 
51 from the gross income of about 
55 $591,000,000 reported by the same 
roads in September of 1926. 
52 Loadings of revenue freight 
54 have been moving irregularly of 
51 late. They increased during most 
of October, however, and for the 
54 week ended October 22, total 
51 loadings of revenue freight on 
49 Class I railway systems set up a 


new high record for the current 
year at 1,128,486 cars. 














tions, also, that prospctive buyers 
are hesitant about making their choice of 
a new car and the consensus of opinion 
is that Ford is holding up the entire motor 
industry. 

Reliable estimates now place 1927 pro- 
duction of motors at below 3,400,000 cars 
or a decline of about 25 per cent. from 
the total of nearly 4,500,000 last year. 

Holiday trade is beginning to make 
itself felt in the various metropolitan dis- 
tricts and chain stores, mail order houses 
and department stores are continuing to 
add to their already large previous gains. 


HE disastrous floods of the past month 
in the New England States bid fair to 
delay any near-term recovery of this sec- 


From now on until the end of 
the year the seasonal trend in 








ne Cir > aS >’ 





loadings is downward and following a 
quick reaction of 16,000 cars in a single 
week from the previous week’s high record, 
it now appears that the week of October 








Net Income Shows Improvement But Is 
Still Far Below Last Year. Peak 
of Car Loadings Passed 


TS final net operating railway in- 
come of the Class 1 roads for Sep- 
tember was even less than the figure we 
prophecied last issue on a basis of early 
reports which were then in process of 
issuance, 
Final 


returns for all 


of the major 


22 will hold the 1927 record for the great- 
est number of revenue car loadings in the 
year. 


Car Loadings 


Loadings have already dropped off once 
more to below 1,100,000 cars a week and 
every classification in the list shows at 
least some decline from the correspond- 
ing week of 1926. Grain and_ livestock 
shipments have held up best, but coal, ore, 
coke, merchandise and forest products are 
all off rather sharply. 
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VEN at the year’s high record week 

for 1927, the totals were still nearly 
75,000 cars under the corresponding week 
of last year, and the 1927 high mark in 
loadings corresponds with last year’s 
high of 1,208,875 cars in the week ended 
October 29, 1926, showing a decline of 
over 80,000 cars this year from last year’s 
high record. 


Wage Demands 


Despite the inroads which last year’s 
wage increases have already made on the 
railroads’ net income, trainmen and con- 
ductors on western roads are asking for 
another advance. Details under Labor and 
Wages. 

















Movement Is Highly Irregular But Gen- 
erally Toward Higher Levels. Tire 
Prices Cut. Tin Breaks 


eS the rather sharp reaction 
early in the past month general com- 
modity prices have tended toward recov- 
ery in recent weeks. There has been a 
good deal of backing and filling and the 


trend has been highly irregular, but most 
of the commodities find themselves at 
higher levels than around the beginning 
of the mohth. 


Month Year 
Latest Prev. Prev. 

Dun’s Index ......... 191.715 190.217 187.904 
Bradstreet’s ........ 13.3937 13.2647 12.7370 


The monthly index numbers have either 
disregarded the comparatively short de- 
cline or else they have not yet had time 
to register it, for the latest figures con- 
tinue to show the upward movement which 
has been in progress since early last Sum- 
mer. 

The Irving Fisher weekly index of 106 
representative commodities has reflected 
the intermediate movement in satisfactory 
fashion. After advancing to a new high 
for the last year and a half, at 146.2, the 
weekly figures dropped rather substantial- 
ly around the beginning of November, but 
since then have firmed up slightly. The 
latest figure, however, is about a point be- 
low the year’s high set up in the closing 
weeks of October. 


Markets Dull 


OMPARED with the last few months, 
movements in the grain market 
toward the close of November have been 
rather narrow and unexciting. There have 


47 


been no rapid fluctuations and the move- 
ment has been more of a gradual recov- 
ery from the sudden reaction of earlier 
in the month. 

None of the staples have quite retraced 
the early November reaction, but wheat 
is up over a cent a bushel, corn is up 
about 3 cents a bushel, and the lesser 
grains are up from fractions to 3 cents a 
bushel over the prices current around the 
beginning of the past month. 

Cotton Lower 

EVERSING the situation of a few 

weeks ago, when cotton held its 
ground in face of the general commodity 
reaction, that fiber has more recently re- 
acted, while the rest of the market was 
gradually recovering. Good weather in the 
chief growing States, higher estimates of 
the final crop and generally favorable re- 
ports, together with lack of faith on the 
part of buyers, have combined to make a 
reactionary market during the past couple 
weeks. The decline has not been very 
large compared with the rapidity of the 
previous advance, but most of the future 
options are off about $4 per bale from the 
prices current around the early part of 
the past month 

Both coffee and sugar have also shown 
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comparison with a month or year ago. 

The factors considered are: Agri- 
culture, industry, employment, trade, 
money, and credit conditions. 


Forbes Map of Business Conditions 
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is designated as 
“good” in the above map, it is actually 
good now and not merely good by 
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KVP Bond is honest all the way through. 





bu intin 
he buys Character 


It meets the hard knocks of 


everyday business with a smile. It stands up with the proud air of self-re- 


liance. It looks you straight 
in the eye. It has all the 
traits of a good salesman, 


because KVP _ has 


ter which has made 





well-bred and reflects the 
character of that breeding. 
The watching eyes and able 
hands of KVP'’s skilled 
workmen are ever alert to 
sustain that inbuilt charac- 


Bond welcome in printing 
offices all over the country. 


been 


KVP 


Use BOND Paper 


Kalamazoo Vegetable Parchment Co. 
Kalamazoo, 





Michigan. 
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a tendency toward lower levels. Rubber 
prices have displayed one of the best gains 
they have shown thus far in the present 
year. The market has been strong through- 
out most of the past month, and although 
there has been some later reaction fron, 
the highest prices of November, future 
options are still about 2 cents a pound 
higher than they were at the beginning of 
the month. 

Despite the strength in crude rubber, 
there has been another cut in tire prices, 
The latest decline takes the form of a 5 
per cent. reduction by the leading com- 
panies on high grade casings, but prices 
on lower grade casings and inner tubes are 
held unchanged. 

The miscellaneous metals have moved 
irregularly, with copper somewhat strong- 
er, while zinc has declined and lead is un- 
changed. The only large movement in this 
group has been the tin market, and the 
latter metal has declined about 2% cents 
per pound in the short space of about two 
weeks, with current prices at a new low 
level thus far in the year 


Domestic Commodity Prices 


Latest Prev Prev. 
Wheat, March ......... $1.29% $1.28. $1.40 
Corn, March .......... 89% 85% .74 
GOCE, DEALER. crcsiccccains 51 48% 441% 
Cotton, Mid., ..March. .19.64 21.30 23.80 
WIE cilcwaccdviesunneice 7.00 7.00 7.90 
Coffee, No. 7. Rio.. .15 15% .165% 
a .058 .058 .059 
Beef, poe Casinos 27.00 26.00 22.00 
Iron, EY ee a235 deals 22:75 
Steel, Pittsburgh eeeweadan 33.00 33.00 35.00 
SO ERE er pee ee 6.25 6.25 8.00 
NS etter 13.50 13.25 13.90 
Zinc, E. St. ....Louis...... 5.60 5.90 7.20 
MESES ieee to 15 58.60 70.35 
Rubber, re meamvesealaic’ 3614 35 42 
Crude Oil, ...Mid-cont..... 97 7 2.05 
ie Re ee 17 Bf .21 
































New Financing for Treasury. Poland 
and Brazil Buy Gold and Start 
Outflow from This Country 


N general the money market continues 

easy, especially for this time of year. 
The seasonal influences have made them- 
selves felt thus far only to the extent of 
slightly firmer tendencies in the outside 
market but the official rates for call money 
have actually declined to a ruling rate of 
about 3%4 per cent., compared with the pre- 
viously prevailing figure of around 4 per 
cent. 


2 Wks. Year 
Ruling Ago 
Call money .......... 34% 4% 14% 
60-90 day time ........ a 4% 4% 
Commercial paper.. 4 4% 
New York rediscount ay, 3% 


Brokers loans have been coming back 
slower after the sudden drop of late in 
October but after several weeks of such 
gradual gains, are back not far from the 
highest on record. 


Brokers’ Loans 


— latest figures reported by the Fed- 
eral Reserve Bank of New York 
show total loans of this nature at $3,- 
384,529,000, an increase of only about $12,- 
000,000 in a single week but less than $50,- 
000,000 below the high levels for all time 
established in the week pf October 19, 
1927, at a total of slightly over $3,434,- 
000,000. The latest figures are nearly 
$800,000,000 above the corresponding 
period of last year. 

Secretary Mellon has announced and 
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sold a new issue of short-term Treasury 
certificates, called “tax certificates,” bear- 
ing interest from November 15th. The 
issue amounts to $400,000,000 and carries 
interest at 3% per cent. An offer was 
made to accept the Second Liberty bonds 
in payment for the new certificates but 
most of the subscriptions were reported 
for cash. Total subscriptions were well 
over $1,000,000,000 and allotments were 
considerably pared down. 

The new issue makes a total of more 
than $3,100,000,000 of obligations matur- 
ing in 1928 which the Government must 
meet. 

Debits to individual banking accounts 
have taken another jump, show a large 
gain over previous weeks of this year 
and an advance of nearly 4 billion dollars 
over the corresponding weeks of last year. 


Latest Weekly Bank Clearings 








District 1927 1926 
eS err $8,986,249,000 $6,125,362,000 
ee 862,190,000 703,932,000 
Philadelphia ............ 627,166,000 542,552,000 
Cleveland 772.334.000 663,779,000 
Richmond 319,173,000 
MMR. Gc6sc0s<0t0seses 297 976,000 293,259,000 
ee er re 1,269,606,000 
Bt. EM. cess ccvesecece 3. 302,253,000 
Minneapolis .... 197,724,000 
Kansas City .......... 332,390,000 297,812,000 
OE EE 208.217 ,000 174,235,000 
San Francisco ......... 868,069,000 629,089,000 

TORR. <occcsccceceess $15,441,260,000 $11,518,776,000 


O= of the most significant gold move- 
ments affecting this country in many 





months has been the purchase in this mar- 
ket of $36,000,000 in gold by the Govern- 
ment of Brazil. The first shipment of 
about $11,000,000 has already gone for- 
ward to that country and other shipments 
will probably follow before the close of 
the year. The entire shipment will re- 
move about 67 tons of gold from Ameri- 
can vaults and will be used eventually to 
effect a gold standard for Brazilian cur- 
rency after arrangement for monetary re- 
forms in that country. 

For the second successive month ex- 
ports of gold from the United States have 
been larger than our imports. In Sep- 
tember there was a loss of over $22,000,- 
000 and in October the outflow was nearly 
$10,000,000. The first Brazilian shipment 
will go down in November exports as 
will also a $15,000,000 shipment to Poland, 
so that another monthly loss may be an- 
ticipated and probably the first quarterly 
loss in gold since 1919. 

Holders of certificates of interest for 
Philadelphia & Reading Coal and Iron 
Company shares must exchange them for 
stock in the company before January 
1, 1928. Baltimore and Ohio owns a large 
block but has not yet made announce- 
ment of what it will do with them. 


National Income 

HE Bureau of Internal Revenue has 

just announced a 1926 national income 
for the American people of $90,000,000,000. 
Last year’s figures were 27 billion or 43 
per cent. higher than for 1921, and rep- 
resent a new high record for this figure 
and the highest standard of living ever 
known in a single race or people. 

The Chicago Federal Reserve Bank is 
understood to have agreed that its appeal 
for an opinion by the Attorney General in 
the matter of discount rate authority shall 
be held in abeyance for the time being. 
The action does not indicate that the 
Chicago bank is satisfied that the Fed- 
eral Reserve Board at Washington holds 
final and arbitrary power on fixing the 





bank rate of the individual districts, but 





“For good advice 
—quickly”’ 


AN INVESTOR finds himself with idle funds. He calls the 
nearest National City Company office and at once gets the 
benefit of world-wide information and a list of sound bonds 
suitable to his needs. He also gets the advice of experienced 
bond men competent to discuss with him any investment 
problem. This investment experience and service is only as 
far away as your telephone. 


The National City Company 
National City Bank Building, New York 


OFFICES IN 50 AMERICAN CITIES - INTERCONNECTED BY 11,000 MILES 
OF PRIVATE WIRES - INTERNATIONAL BRANCHES AND CONNECTIONS 
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International Securities 
Corporation of America 





Second International 
Securities Corporation 


For information about these investment trusts, 


address AMERICAN FOUNDERS TRUST 
(A Massachusetts Trust), 50 Pine Street, New York 
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for profit these three 


human today as ever. 


its service more fully 


known by all business 
apparent. 


Budget. 


who always answered, 


answered in truth, 
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““How’s Business?’’ 
‘Fine! 


Since men first bartered the work of their hands 


greeting and its answer. 
to create the impression of success is just as 


In the effort cf Modern Accountancy to extend 


business, this pride in the possession of something, 


Often business executives will say, “Oh yes, we 
have a Budget”—it’s good business to have a 
Yet a real Budget is as unknown to 
them as success was to the ragged ancient trader 


The Budget, in its fullest service, is an absolute 
necessity today if better business is the aim; or 
if the old greeting, “‘How’s Business?”, is to be 
“Fine!”. 


ERNST & ERNST 


ACCOUNTANTS AND AUDITORS 
SYSTEM SERVICE 


CLEVELAND 


PHILADELPHIA WHEELING AKRON MILWAUKEE JACKSON 
BOSTON ERIE CANTON MINNEAPOLIS DALLAS 
PROVIDENCE ATLANTA COLUMBUS ST. PAUL FORT WORTH 
BALTIMORE MIAMI YOUNGSTOWN INDIANAPOLIS HOUSTON 

“4 RICHMOND TAMPA TOLEDO FORT WAYNE SAN ANTONIO 
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words have been their 
Pride and the desire 


in the interest of better 


men to be desirable, is 


“Fine!”, to the greeting. 
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rather that it will not force its demand 
for a legal decision until the completion 
of various meetings and _ consultations 
which are now apparently going on in 
banking circles on this subject. 

















Western Trainmen Renew Their Fight 
for Higher Wages with Larger De- 
mands Than Those Previously 
Refused 


pe SP RSSENTATIVES of trainmen 

and conductors on western roads have 
begun steps looking toward wage increases 
amounting to around 19 per cent. on the 
average. The same class of railroad em- 
ployees asked for an increase of 7% per 
cent. early in the present year but their 
demands were refused by both the rail- 
roads and by a board of arbitration 
operating under terms of the Watson- 


Parker Act. 


New England Mills 


The depression and exodus of New Eng- 
land textile mills continues and several 
plants have recently announced their in- 
tentions to close operations in that dis- 
trict and move south. Another factory in 
Lowell has cut wages of employees about 
10 per cent., the change affecting about 
1,500 workers. 

Pittsburgh Terminal Coal Company has 
made effective a wage reduction averag- 
ing about 10 per cent., compared with the 
schedules previously prevailing. 


























$209 a Month 
INCOME 


by investing $500 a year! 


egg oe “The Science of Fortune Building’ 
—free. This hook contains a series of sane, work- 
able, tested plans for using average incomes to build 
substantial “eg pe plans to fit different- 
inomes. For examp $500 a year rightly 
invested, will give you rete 900 in 30 years, with 
$209 a month income. 


SEND COUPON. 


[— GEORGE M.FORMAN | 


& ComMPANY’ 


| Investment Bonds Since 1°85 

| 112 West Adams Street, Chicago 
Dept. 5612: Please send me, without obligation, 

| “The Science of Fortune Building,” and de- 
_ Seriptive literature on sound investments. 
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| | . 
| Put mie. Money in 
| Growing Companies 


| The biggest profits and the greatest 
safety is found in the securities of com- 
panies which are forging steadily ahead. 


Our Investment Managers Board, 
composed of twelve experts in all 
classes of stocks and bonds, search out 
these investment bargains for our 
clients. One such issue, well selected, is 
more desirable than several ordinary 
issues, because it offers a material ap- 
preciation in price. 





“« Managing Investment Funds’’ and 
latest ‘Security Market Review” 


| INVESTORS SUPERVISORY SERVICE 


Suite Fifteen William Street 
_| 0000 


| | Write today for our new booklet 
| 





New York City 








Air Convention to Meet in Washington. 
Italy’s New Speed Record. Italy 
to Get Huge War Planes 


 ereer are ready and the clans gather- 
ing for the Government convention 
on aviation which will meet in Washing- 
ton next week. The discussion will move 
chiefly along the lines of regulation and 
development of commercial aviation in this 
country. 

For the second time in a few weeks 
Italy has broken all previous speed records. 
Major de Bernardi, who recently eclipsed 
the former record, has done so a second 
time, both trials being on the International 
course at Lido, Venice. 

New World Speed Record 
M WOR de BERNARDI’S official 
average record is 298.7 miles an 
hour for four trips over the three kilo- 
meter straight course. His top speed was 
315.5 miles per hour flying with the wind. 
The Italian Aero Club has stated that his 
previously announced record of 302. 5 miles 
an hour, which was mentioned in the last 
issue of ForBes, was unofficial, though pre- 
sumably correct. The latest attempt is of- 
ficially timed and so recorded as the 
world’s record. 

The Chance Vought Corporation has 
delivered the first naval plane of its order 
for 130 machines. They are Vought Cor- 
sair models patterned after the experi- 


mental machine of the same type which 
set several world records earlier in the 
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Dividend earned 17 times over— 


1. A high grade preferred stock of a Company 
which is the largest in its industry. 


Assets, not including Good Will, of over $600 
behind each share outstanding. 


3. A7%2% Preferred Stock, callable at 10742, and 
selling currently at 103 yielding 7.25%. 


Further information upon request 


Bonner, Brooks & Co. 


120 Broadway 
New York 


























year. The machine is specially notable for 
its quick take-off, speed and climbing 
ability. 

According to reports reaching this coun- 
try via Paris, from reliable sources, Italy 
is having a number of huge planes built 
in Switzerland of a type that can be con- 
verted from commercial to fighting uses 
in time of war. 

The new Italian planes are said to have 
twelve engines and a capacity of about 
100 passengers in their peace-time ar- 
rangement. In time of war, however, the 
passenger compartments are quickly con- 
vertible for ammunition, fuel and arma- 
ment. 

A branch of the Ligue Internationale 
des Aviateurs, the world’s most famous 
aviation league, has been formed in this 
country, with establishment of American 
Post number four. The American head- 


quarters are located at 51 East 42nd street, 
New York City. 

















Warm Weather Aids Late Crops, Especi- 
ally Corn Which Jumps to New Record 
Yield by Government Estimate 


T= Department of Agriculture has 
once more reversed its attitude on the 
trend of the present cotton crop. The De- 
partment’s latest prophecy is a final yield 
of 12,842,000 bales, an increase of about 
165,000 bales over the previous month’s 
estimate and comparing with an indicated 
yield of nearly 13,500,000 bales last Sum- 


mer. 


increase in the latest 


Despite the 
estimate, the indicated crop is still more 
than 5,000,000 bales below the record crop 
of 17,800,000 bales, which was the final 
harvest last season. 


There was considerable selling follow- 
ing the publication of the latest Govern- 
ment report and prices dropped over $5 
per bale in a single day. The South sold 
rather heavily, but the market has more 
recently met support by a moderate in- 
crease in demand from domestic and 
foreign mills at the lower levels. 


Cotton Ginnings 


HE Government has also announced a 

decline in the rate of ginnings dur- 
ing the last half of October. Cotton of 
this year’s crop ginned prior to November 
Ist totaled 9,925,000 running bales, com- 
pared with 11,250,000 bales to the same 
date last year. 

Wheat has done comparatively little in 
recent weeks and trade has been fairly 
light, though prices have been working 
gradually upward. Foreign estimates on 
the Argentine crop place this year’s total 
yield at only 202,000,000 bushels, compared 
with 220,000,000 bushels harvested from 
that country last year. The latest estimate 
is about 12,000,000 bushels less than the 
one issued in October. 


Corn Crop Larger 


"eS only large change in the Govern- 
ment crop estimates during the past 
month has been an increase of 150,000,000 
bushels in the probable corn crop this year. 
The latest Government estimate is for a 
crop of 2,753,000,000 bushels, compared 


with its previous estimate of 2,603,000,000 
bushels. 

The increase was the largest which the 
Department has made in some time. and 
larger than was expected by the trade. 
According to this latest prophecy the do- 
mestic corn crop for 1927 is over 100,- 
000,000 bushels higher than the final yield 
of 1926. The latest and large increase for 
the indicated yield is due to the very warm 
weather which prevailed in the ‘western 
growing States during the latter part of 
October. 

October weather was especially good 
for all agricultural crops and the Depart- 
ment of Agriculture reports improved 
prospects for both kinds of potatoes, flax- 
seed, rice, sugar beets, tobacco and various 
kinds of fruits and vegetables. 

















Petroleum Output Continues Slow De- 
clines. Coal Market Dull After Strike. 
Cuba and World Sugar Control 


appr arte niger ctype production 
of crude petroleum continues to de- 
cline slowly but steadily. The latest 
estimate of the American Petroleum In- 
stitute places production at a daily aver- 
age of 2,453,000 barrels, a decline of over 
13,000 barrels per day from the previous 
week. The latest figures show a reduction 
of more than 130,000 barrels per day from 
the record high of 2,586,000 barrels per 
day in the week of July 30, 1927, but are 
still nearly 100,000 barrels per day above 
the corresponding period of last year. 
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[FEDERATED 
u ay 


Is just a better method of doing 
the laundry and is an expand- 
ing chain system, growing on 
customer satisfaction. 

WHAT DOES IT 

OFFER TO YOU? 
‘From an investment point of 
view, both income and future 
profits, from present plants and 
those to be acquired —is ex- 
plained in a personal letter and 
a little booklet. 

Worth knowing about 


H. A. BROWN, President 
Mail the Coupon for Details 


FEDERATED LAUNDRIES Inc. 


341 Madison Ave., New York, N.Y. 


























International 
Paper 
Company 


7% Cumulative 
Preferred Stock 


To yield about 6.70% 


Descriptive Circular 
on request 


Baar, Cohen & Co. 


Members of the 
New York Stock Exchange 


Fifty Broad Street 
New York 


Telephone Whitehall 2172 
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Operators in the Seminole pool have 
agreed to continue their pro rata restriction 
arrangement for a further period and pro. 
duction of that field will continue shut- 
down to 450,000 barrels per day until Jan- 
uary Ist, 1928. 

Prices for crude and refined petroleum 
have shown no great changes during the 
past month, but a gasoline war has de- 
veloped in Ohio which has led to a retail 
price of 12 cents per gallon; or approx- 
imately the tank wagon level. 

Reports are current that the Union Oij 


‘Company of California and the Atlantic 


Refining Company are planning, a joint 
invasion of the oil distributing market in 
Australia and the Far East. |\\ 


Coal Lower 


OAL—Total production of bituminous 

! coal is estimated at only jslightly over 
10,000,000 tons for the latest) week avail- 
able, or a decline of about 270,000 tons or 
over 2% per cent. in a single week. Total 
output since January 1 is only 436,000,000 
tons, or a decline of about 23,000,000 tons, 
compared with last year’s production to 
the same date. 13 

Thus far the only results ofthe apparent 
ending of the union strike have been a 
decline in sales and a weaker tone in 
prices. Most large consumers still have 
heavy stocks on hand, and now that the 
strike is over they are dipping into these 
stocks and curtailing their current pur- 
chases. 

Consumers’ stocks of bituminous have 
recently been reported at 62,000,000 tons, 
compared with only 43,000,000 tons on 
the same date last year, and with slightly 
over 63,000,000 tons on July Ist, 1927. 


Sugar Control 


UGAR—The situation remains with- 
out any definite change, but the tend- 
ency in the market is rather toward higher 
than lower levels. Colonel Tarafa, chair- 
man of the Cuban Sugar Commission is 
currently engaged in a mission to enlist 
the co-operation of foreign producers in 
regulating sugar production and marketing, 
so as to secure stabilized prices. 

If this mission to the European and 
Javan producers is not successful, there 
are indications that President Machado 
will decide not to use his powers for cur- 
tailing the 1928 crop in Cuba but will 
abandon the policy of the past couple 
years and allow unlimited production. 
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Foreign Trade Values Decline Generally. 
Hurley Urges Huge Fund for Ameri- 
can Shipping. Canal Traffic 
Sets New Record 


ARGO rates are once more tending 
slightly downward though there has 
been little change in the tonnage handled, 
continuing at only fairly | satisfactory 
levels. 
With the sole exception of North Ameri- 
ca, our foreign export trade was lower in 
September of this year than in the cor- 
responding period of last year, with every 
section of the globe. Imports were also 
lower during September of 1927. The 
chief item contributing to the latter drop 
is probably rubber, due to lower prices for 
this commodity. 
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Save YourEyes 


Dr. C. W. Trail says: — ‘‘When I & 
am not using the F arrington, my wife 

js using it; when my wife és not using 

it, our 8-year old daughter is using tt. 

Every home should have at least one. = 















At latt—a Long Felt Human Want is Filled by this 
great necessity—Dr. Farrington’s portable 


Reading Table “t.>° 


Conserves the Life of Your Eyes 


Here is the helper you have always needed. It saves 
your eyes—conserves your energy—insures correct 
posture— revents eyestrain—permits concentration 
with real relaxation and absolute comfort. The 
FARRINGTON supports books, magazines, read- 
ing matter, t pewriter, writing materials, etc., at 
just the right angle to insure correct vision, 
regardless of position. It will help everyone who 
reads, writes, draws, etc. 


IDEAL FOR CHILDREN 
Don’t let your oe hump! It’s dangerous! 
Eyestrain, distorted organs, curved spine and 
retardation of normal development results, 
The Farrington compels correct posture. 


Students Delight In Its Use 


pA to Wie, a oo of any 
size, resting easily in a 
rocking chair. Thousands 
will now have a new joy 
reading while resting.’” 

With the Farrington every 
one can increase their ca- 
pacity for mental effort. 


Sit right—read right—feel right 


Think what this means! Comfort, enjoyment, great- 
er mental and physical energies. Greater facility for 
the mechanics of reading and writing. Genuine re- 
laxation. The Farrington allows you to assuine a 
comfortable position when reading, writing, etc, 


pit fe aaa to Invalids 
a Bag >; 
tachable meta 
Fay | legs for Reading 
in Bed by sick, 
invalid or cri 
pled patient in 

home, hospi- 

tal or sanita- 
rium. Used 
» on beach 
or in the 
camp for 
eating, 
cards, etc. 


A Usable in so many bona 
Ideal Gift. it will ive man of 
joyfulservice. Beautifully fin racted po weight 
fink than 48 ozs.) sturdily aie 
olds to 1 inch. Size 12x18 inches. ae 
piece of furniture adjustable toan position. 












tyles and Prepaid Prices “71 
1. Natural Finish__.....- $6.50 9 
2. Walnut Finish___..... 7.50 5 
3. Mahogany Finish __... 7.50 
5. Genuine Walnut _____. 9.50 yg 


6. Genuine Mahogany ... 9.50 


Special detachable legs for read- 
ing, writing or eating in bed as 


Note: own above $1.00 ex 
Order Now on 5 Days’ Trial Just tell ue the givie 





rington’ i be shi d prepai everywhere 
in U.S.A. Use it tor 6 da ye. vet f you're re not delighted, w 
will retaad your mone: our check or ine 
struct us to ship C.O.D. "StATE Stvce DESIRED. 


The Farrington Compan 
2 Wee —_ st. dl 
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DWARD N. HURLEY, wartime 
chairman of the Shipping Board, has 
addressed a program for naval expansion 
to the Board which calls for a fund of 
$500,000,000 to back up the creation of a 
privately owned merchant marine. The 
new plan would do away with any sort of - 
subsidy arrangement and would also lift 
the present Panama Canal arrangement. 

The Panama Canal has set up a new 
high record for monthly traffic with 567 
vessels cleared in October with tolls of 
over $2,380,000. The previous record 
month was August with 543 vessels 
cleared. ry 


Lakes Coal Movement 


Although the total of Great Lakes traf- 
fic has apparently been running somewhat 
below last summer, the coal movement is 
reported in heavier volume than during 
the season of 1926. Non-union mining 
to offset the union strike has been a con- 





tributing factor. 




















Harvest Completed with Good Crop of 
Wheat. Employment Shows Seasonal 
Reaction. Ship to Plane Mail Service 


USINESS and _ industrial conditions 
have shown a considerably improved 
tone during the past month and the 
measure of gain has been fully as good 
and perhaps somewhat better than noted 
in the States. 

Weather conditions have been somewhat 
unfavorable during most of the harvest 
season but threshing has been rushed in 
good weather periods and practically all 
of the wheat crop is completed, the yield 
estimated at well over 400,000,000 bushels 
and a material gain over last year’s crop. 


Employment Lower 


ee figures for September 
showed the ‘first decline since last 
April though the drop was a comparative- 
ly small one. Building showed the largest 
losses, largely a seasonal movement, and 
manufacturing, especially in lumber mills, 
was also down, but logging, mining and 
transportation all showed good advances. 

During the seven months of the fiscal 
year ended October 31, the Governmental 
net debt has been reduced over $78,000,000 
while total revenues of the Dominion 
show an increase of $20,000,000 in the 
same period, over last year. 

A combination ship and plane service 
has been inaugurated in connection with 
the air mail. Airplanes now bring foreign 
mail up the St. Lawrence River from 
incoming mail steamers and save about 
two days in the mail delivery. They also 
carry mail down from the Eastern cities 
to make connections with outgoing ships. 





What's Ahead 
for 


our Boy 
in Business? 


 ishe amply prepared to ites Ss 
the many business problems 
that are ahead of him? Will 
he have to struggle through 
years of apprenticeship, and 
possibly never arrive at suc’ 
cess? Or will you supply him 
the equipment with ms he 
should be able to materially 
shorten this period of appren- 
ticeship, and eventuallyarrive 
at an executive position? 





Babson Institute can answer 
this question, if you wish 
the boy to be thoroughly 
equipped for his career. 


Actual Business 
Methods Used 


Babson Institute will teach him to 
do the things expected of him in 
business. He will absorb not only 
the theory but the principles of 
business life. 


He will be given practical training 
in the fundamental laws of 
Finance, Management, Production 
and Distribution and shown how 
to apply these laws in actual busi- 
ness. Regular office hours are fol- 
lowed, and the work is conducted 
with small conference groups un- 
der the personal direction of 
experienced busiriess men. 


Students may enroll at the beginning of 
each term and continue through nine con- 
secutive months. Classes limited. A few 
vacancies open for term beginning April 
2nd, 1928. 


Babson Institute 


Organized, not mag rofit, under the educational 
a laws of Massachusetts. 


Send for Booklet 


“Training for Business Leadership”’ 


It explains in detail the work given and 

unique features of our intensive 
business course. It shows how, by fol- 
lowing business methods, our students 
are thoroughly trained for leadership. 


Fill in attached coupon. 
































Congress Gathering for Seventieth Ses- 
sion. Coolidge Prepares for Peace 
at Pan-American Conference 


A LL roads lead to Washington in these 
shortening days and the political 
clans are fast gathering for the opening of 





Babson Institute, —_ 


Babson Park, Mass. 


Please send me your booklet, “Train- 
ing for Business Leadership”, and 
complete information about your in- 
tensive business course. 





Signature 
Address 








the Seventieth Congress and a session that 
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K arming in Florida 








$113,006,000 of farm products was shipped 
from the State of Florida during 1926. The 
shipments for the early part of the year 1927 
indicates that these figures will be far 
surpassed. 














Florida’s agricultural development plays a most im- 
portant part in the annual income of this great state. 


There is no question that Florida’s future as a 
] national factor lies in its agricultural resources. As 
the nation grows, greater demands will be made upon 
this productive state. 


Farmers all over have their eyes on Florida, with 
the thought of settling there. Industrial and business 
executives see in this future development great in- 
| vestment potentialities. 








| The Florida Improvement Association, of which Mr. 
H. Byington is president, owns a large tract of land 
in St. Lucie County. Part of this land has been in 
cultivation for a number of years, and the balance 
is now ready for drainage and cultivation. 








the value of crops taken from the land he has de- 
veloped and is in a position to advise concerning the 


| Mr. Byington will supply certified data concerning 
| future of farming in this district. 


Mr. Byington can be addressed at 527 Fifth 
Avenue, New York City. 



































E extend the facilities of our 
organization to those desir- 

ing information or reports on com- 
panies with which we are identified. 


Electric Bond and Share Company 
(Incorporated 1905) 
Paid-up Capital and Surplus, $100,000,000 


Two Rector Street New York 
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will, according to all present indications 
supply plenty of fireworks for the nation 
at large. 

Party lines may not be so sharply drawn 
on this subject: but certainly much pub- 
lic interest is bound up in the tax reduc. 
tion program Pleas from all over the 
country have ranged from no cut at all to 
as high as $500,000,000. 

Congress will pretty surely pass some 
form of additional tax reduction and the 
bill is all ready for presentation when that 
body convenes on December 5th. Secre- 
tary Mellon has advised limiting the re. 
duction to $250,000,000.and it seems quite 
certain that the Administration will hold 
out for around those figures. 


Debt Reduced 

E Sees American public debt was reduced 

over $100,000,000 in October and 
more than a billion dollars for the year 
ended October 31st, according to Treasury 
announcement. The annual saving on in- 
terest for the American people amounts 
to $42,000,000 on this reduction. 

The sixth Pan-American Conference 
will be held in Cuba beginning about the 
middle of January, 1928, and Presi- 
dent Coolidge has appointed a delegation 
headed by former Secretary of State 
Charles E. Hughes. Other members of 
the delegation include Henry P. Fletcher, 
Oscar Underwood, Dwight Morrow, R. 
L. Wilbur and James Brown Scott. Presi- 
dent Coolidge is expected to deliver the 
opening speech and outline American views 


on important and delicate problems af- 


fecting the Western hemisphere. 




















Britain Protests American Building of 
Nile Dam. Germany Warned of Over- 
Expansion in Loans. Soviet Trade Up 


‘for BRITAIN—England views 
with outspoken alarm the reported 
recent granting of a contract to an Ameri- 
can firm for construction of a huge dam 
across the Blue Nile in Abyssinia. Britain 
claims previous rights for such a project 
under treaty and fears danger to her pow- 
ers in the Sudan. It is intimated that 
Abyssinia will not sign the proposed $20,- 
000,000 contract with the American com- 
pany if Britain continues her protestations. 
Meanwhile, British prices have continued 
to sink but the latest foreign trade report 
shows a better balance situation. Sterling 
has again firmed up and exceeded its pre- 
vious high at the best levels seen since 
1914. 
France Retires Loan 
RANCE—The French Government 
has announced retirement of its $70,- 
000,000 issue of 8 per cent. bonds in the 
American market. The calling _ gee 
ly being made possible through the plac- 
lh of new re loan of $75,000,000 
with the Swedish Match Company. Most 
of this amount will indirectly be repre- 
sented by American capital, however, 
through the concern’s American subsi- 
diary. 
Gilbert Warns Germany 
ERMANY-—The latest report on the 
G Dawes Plan by its chief agent S. 
Parker Gilbert, has taken the form of am 
important warning to Germany that she 
is expanding her loans, chiefly private cor- 
poration ones, too rapidly for her own an 
international good. 
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1ications, The warning has aroused a storm in 
le nation German political and financial circles f- 

and, although the Reichsbank heads ap- ¥ 
y drawn Mi pear agree —e Mr. Gilbert, the of- 
ich pub. fcial German attitude is one of deep pain, Errors Prod Recor 
x reduc. MM if not anger, at such charges While Ger- for Be cence Me 
ver the many seems more to disagree than in- 










at all to tending to curb foreign borrowing, it will 
probably be curbed on this side of the 


, need to see. 
3S some ocean anyway, and the Reich has at least : 





a the made a move to cut down budget expense Vi ‘sible Margins 2 complet. 
n that slightly as a result of the note. . hb Nam 

Secre- Industry continues satisfactory with iron index fo. ems app 
the re. output at the highest of the year. Dis- Addresses, and Signals. 

iS quite counts have been drawn down moderately 

ill hold and, at the moment, there seems less Low Cost of installation ang 


danger than a month ago, that the Reichs- 
bank will order another advance in the 
discount rate. 





reduced 
T and Nicaraguan Finances Steps and Space. 
thane ICARAGUA—Dr. William Cumber- | J = 
i land, a financial expert, has been ap- 
mounts pointed to make a study of this nation’s 
financial and economic conditions. Latin- 
American diplomats see in the move an- 
ference other step in American control over Nic- 
ut the araguan finances. 
Presj- 
gation REECE—Negotiations are in prog- 
State ress looking toward a settlement of 
ers of the American loan of nearly $20,000,000 9 
etcher, made for war purposes. When such ar- oore S 
W,; R. rangements are completed it is likely that 
Presi- Greece will place some private corpora- 


USSIA—The U. S. S. R. announces 


rd Galego VISIBLE Records | 
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its foreign trade for the past twelve . ° 
acai Wen achelied SAMMARLD: collin are in economical Loose-Leaf form. 
(about $730,000,000) of which 785,000,- 
a! were ar = — Loe tere Moore’s Security Binders holding hundreds of 
an on 4 ‘thls ese masa valuable VISIBLE Records each are kept wherever 
last year. wanted; easily moved from place to place as 
required; placed in safe when not in use. 
Variation of the Investment Trust All the advantages of complete Visibility, Secu- 
A. NEW tendency is being manifested in rity and Space-saving are embodied in Moore's 
connection with the financing of in- VISIBLE Binders at a fraction of the cost of 
ritain vestment trusts by including in their oper- others. 
-oject ations those pertaining to trusteeship, par- 
pow- ticipation in other financing and this gen- 
that eral angle of the banking business. 
$20,- One of the latest to include this new Handy as 
com- field in its charter is the Bankers Security Moore’s_ Reg- V-149. Size of 
tions. Trust Company which has recently offered ular Loose- Binder 14”-x 9’. 
‘nued units of preferred and participating stock, 1 Leaf Capacity per Book, 
eport under auspices of the Bankers Capital r 250 to 750 VISI- 
si ~ : ore than 300,000 BLE Records 5x8 
rling rer range : Offices use Moore’s —or more if de- 
pre- The new company will give wide powers ieiaeuenal aiid Pel . 
since of investment to its directing committee in the VISIBLE is : 
marketable stocks and securities beside the latest develop- 
being empowered to participate in under- ment. ote 
saaiit writings. - / 
$70,- 4 
the = 7 
dor a a of Tell us your record-keeping problems. 
: Let us submit sample forms and prices. 
piac- A N unusual volume of exceptional value 
),000 to treasurers, accountants and re- 
Most sponsible officers in all branches of busi- M RE RP 
ste ness has been published by the Ronald e ° 
ibsi- tg cas pinks nto a Mfrs. of Loose-Leaf and Bound Record-Keeping Devices Since 1839 
sections and 1,675 pages of this manual— 4079 Stone Street, Rochester, N. Y. 
ranging from business law to taxation— 
bn is given in the form of incisive, definite 
: poe statements of policy and methods, with a 
he minimum of theory. Without sacrificing 
a clarity, the editors more —_ down whole 
- paragraphs into brief, pithy statements. " . —" - . 
-_ Tables, rules, definitions, formulas abound. Fo Mag e and Fo . Make Ideal Christmas Gifts 
The price is $7.50. See Special Offer on Page 44. 
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You can now participate in the 
creation and operation of the 
largest residential development on 
Manhattan Island-TUDOR CITY 
—Now rising just three blocks east 
of the Grand Central Station. 

- The same terms are offered 
whether you have $100 or $100,000 


to invest. The 
FRENCH 
PLAN 


pays you 6%, returns your money, 
and then without further cost gives 
you 50% of all profits distributed 
thereafter. 

Thousands of discriminating in- 
vestors have invested millions of 
dollars in French buildings under 
this plan developed during 16 years 


now participating in the profits of 
operation. 

Mail the Coupon—Today 
This Special Coupon will bring 
your copy of the 64-page book 
“The Real Estate Investment of 
the Future,” giving full details of 
the FRENCH PLAN and 
the results already achieved. 







; : 
f 


FRED F. FRENCH 
INVESTING 
COMPANY, Inc., 
350 Madison Ave., 

New York City 





Business Address 
Home Address 
City 
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Fundamental Conditions Sound 


Louis J. Horowitz, president, Thompson- 
Starrett Company, New York, in an inter- 
view with the Editor of Forbes: 


“IT look for reasonably satisfactory 
business during the coming year. The 
fundamental condi- 


tions of the country 
are sound and, theo- 
retically, fundamen- 
tals should govern. 
Our past experience 
warns us, however, 
to look for a re- 
cession in business 
during Presidential 
election years. There 
may be no good reason for this, but in- 
dustry in the past has slowed down dur- 
ing this period and I look for history to 
repeat itself. 

“This interruption to business is not 
the only factor to somewhat slow down 
the rapid pace of the past few years. The 
building industry is regarded as one of 
the key industries in our commercial 
structure. Since 1922, an average yearly 
expenditure of well over five billions in 
this industry has contributed much to the 
extremely prosperous conditions we have 
enjoyed. This huge yearly expenditure 
was justified to overcome the shortage 
created ‘by cessation of building while 
we were at war and ‘since 1925 building 
has also been stimulated by the ease with 
which money could be obtained on favor- 
able terms for financing building enter- 
prises. As a result, buildings of various 
kinds in certain localities are in excess 
of the demand, and both our builders and 
our financial institutions are, quite prop- 
erly, putting on the brakes. 

“I look, therefore, for a moderate slack- 
ening in building. While, from the view- 
point of the building industry, this will 
prove helpful since it will bring the de- 
mand for materials and building labor 
more nearly in balance with the supply 
than it has been for the past few years, 
it does not alter the fact that the build- 
ing industry will, during the next year, 
contribute less to the sum total of our 
activities than it did during the years be- 
hind us. 

“To summarize, I believe business dur- 
ing 1928 will be contented and happy— 
though not rushed. Our abundant supply 
of raw materials, the satisfactory condi- 
tion of our financial structure so admir- 
ably supervised by the Federal Reserve 
banks, and, finally, the improved rela- 
tions between employer and employee, 
justify a forecast for a steady, stable 
business but in somewhat reduced volume 
compared with the immediate past.” 





Little Basis for Pessimism 


The National City Bank, New York, in 
iis review of economic conditions: 

“Industry, to be sure, is quieter than 
at this time a year ago, and prospects are 
that the current quarter may not be quite 
as satisfactory as the final quarter of 
1926. We see no likelihood, however, of 
a decline of sufficient magnitude to seri- 
ously threaten the good record thus far 


) WHAT THE 
a LEADERS SAY 
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established for 1927. With improvement 
in the agricultural sections and no 
marked unemployment in the cities, holi- 
day retail trade should be in larger vol- 
ume than ever before. 

“Measured by the usual tests, little 
basis for pessimism appears. There is no 
inflation of prices. Inventories are gen- 
erally at low levels. Industrial efficiency 
is increasing, lowering costs of produc- 
tion and thus maintaining the purchasing 
power of the mass of the people to step 
in with the increase in the volume of out- 
put.” 


Good Business Ahead 


Alvan Macauley, president, Packard 


Motor Car Company: 


“I am firmly of the opinion that gen- 
eral industry outside of the business of 
making and marketing automobiles is go- 
ing to be good in the Spring. I believe 
that there is a pent-up demand for auto- 
mobiles and for the products of general 
manufacturing that will be realized. There 
is no reason, I believe, for a closing down 
in business.” 


Expects 1928 to Equal 1927 


A. E. Dickinson, president, Indiana 
Limestone Company, in an interview with 
Forbes: 


“Looking ahead, we see for 1928 at 
least as great a vol- 
ume of business as 
recorded this year. 
Several reasons pre- 
sent themselves. 
Buildings of a higher 
class are going up 
all over the country. 
The big  govern- 
ment grogram will 
serve as an incen- 
tive and stabilizer. Much public work is 
coming out in many districts. A growing 
tendency on the part of banks, insurance 
companies and other strong groups to 
construct better buildings is quite ap- 
parent. The Northwest, a laggard in 
building, will likely display great activity 
by reason of good crops and more plenti- 
ful money. With fundamentals sound, 
money easy, and an outlook to encourage 
rather than discourage confidence, busi- 
ness generally should forge steadily ahead 
next year. And building construction 
should give a very good account of itself, 
if we are to judge by what looks like 
indisputable evidence.” 





Prospects Bright 


_S. R. Conybeare, president, Associa- 
tion of National Advertisers, at its recent 
annual convention: 


“Since advertising investments are 
made several months in advance on a 
basis of estimated business, and the mem- 
bership of our association is representa- 
tive of all the great manufacturers of the 
country, the prospects for industrial prog- 
ress next year are bright, in spite of the 
fact that it will be a Presidential year.” 
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Seminole Oil 
Restriction 


Agreement Among Producers 
is Extended but Field’s 
Greatest Production 
Days Have Passed 


By Paul Wagner 


National Petroleum News 


N extending Seminole district produc- 
[= restrictions to January 1 next, 

Oklahoma oil operators recognize the 
volcano will still bear watching, notwith- 
standing that the eruption blamed for the 
discomfiture of the petroleum industry in 
1927 has subsided. 

Operators have agreed that four of the 
five major fields comprising the Seminole 
district are in stages of permanent de- 
cline, but they cast an eye of distrust on 
the fifth, which is known as the Little 
River development. 


Little River Development 


8 Roe agreement forces Little River 
operators to pinch in new wells to a 
maximum of 1,000 barrels daily and to 
obtain permission from the State Corpora- 
tion Commission before shooting a well to 
increase production. 

Similar regulations apply to fresh dis- 
coveries in the Seminole area outside the 
established field lines. 

Ink was hardly dry on the agreement 
extending Seminole restrictions, when a 
“wildcat” well three miles south of the 
Little River field came in, making close 


‘to 2,000 barrels daily. 


Another answer to the question of 
“Where will we get enough high gravity 
crude?” was indicated by a well about mid- 
way between the old Cromwell field, north- 
ern Seminole county, and the Searight field 
of the Seminole district. ‘Together these 
wells either widened materially the pro- 
ducing scope of two fields or, what is 
more probable, they constitute the discov- 
ery completions of two more important 
Oklahoma developments. 


Sulphur Content in Texas Crude 


Wwe TEXAS, which is potentially 
capable of replacing any declines 
to come in other producing districts of 
the United States next year, continues to 
be limited in its output to the general 
markets. This is partly because of physi- 
cal limitations resulting from inadequate 
pipeline outlets and partly because of the 
high sulphur content of the oil, which 
works against demand for it under condi- 
tions of plenteous supply of “sweet” crude, 
more adaptable to refinery use. 

The west Texas territory will never af- 
fect the general markets in the same way 
as the Seminole district development, no 
matter what the quantity of oil to be ulti- 
mately produced, because of the different 
characteristics of the crude and its less fa- 
vorable refining qualities. 





Los Angeles Banks Merge 
ONSOLIDATION of the Citizens Na- 
tional Bank of Los Angeles and the 
Citizens Trust and Savings Bank is an- 
nounced. The unified institution will be 
called the Citizens National Trust and 
Savings Bank and will have capital, sur- 
plus and undivided profits of $11, 000,000. 








New Haven 








United States Steel Corp. 


Analyzed in our latest Weexty Review 


Copy F-26 on request 





Securities carried on conservative margin 


PRINCE & WHITELY 


Established 1878 
New York Stock Exchange Chicago Stock Exchange 
Cleveland Stock Exchange 
25 BROAD STREET NEW YORK 


UPTOWN OFFICE: HOTEL ST. REGIS 
Chicago Cleveland Akron 
Hartford Meriden 


Bridgeport | Newport 

































Geoenebeum & Some Investment Company 
Salle and Madison Streets, Chicago 


Without cbliguion please send copy of your folder 
“Increase Your Income” and current list of 
Greenebaum offerings. 


Name. 





Street. 





City: 





-—~--—Mail This Coupon------<5—7 











__Sabeuanied Bands 


If Your Bonds Show a Profit $2 


Send for this Folder 


Careful analysis of your holdings 
may show that you have bonds in 
one or more of the following classes: 





1, Bonds selling at or near re- 
demption price. 

2. Speculative bonds that have 
enjoyed good advance. 

3. Bonds about to mature. 
. Bonds bearing low interest 


* rates or whose market values 
have advanced, reducing yield. 


With further advances highly improb- 
able, such bonds may be exchanged 
now at a profit for higher yield-secur- 
ities. Ask for folder which lists over 
75 of these issues. Use the coupon. 
Send for your copy today. 


Greenebaum Sons 
Investment _Combany, 


OLDEST REAL ESTATE BOND HOUSE 
FOUNDED 1855-—CHICAGO 
Offices in Principal Cities 


Affiliated with Greenebaum Sons Securities 
Corporation, New York 
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Odd Lots 


Be your own Investment 
Trust by purchasing a few 
shares of the leading in- 
vestment stocks in each 
Industry with a promising 
future. 























In this way you derive the 
benefit of the Investment 
Trust idea without paying 
a premium for it. 


The many advantages of di- 
versification are explained 
in our interesting Odd Lot 
Trading Booklet. 


Ask for Booklet F. 315 


100 Share Lots 
Carb Secarities Bought or Sold for Cash 


John Muir &(0, 


Members 
New York Stock Exchange 
New York Cotton Exchange 


Associate Members 
New York Curb Market 


50 Broadway New York 




































may have little effect 
upon day to day fluc- 
tuations but are an im- 
portant item governing 
market values over a 
period. 

Consult our Statistical 
Department without ob- 
ligation. 

The 


ODD LOT 


department affords the 
same efficient facilities 
for executing small or- 
ders as those for 100- 
Share Units. 





























Write for convenient handbook 
on Trading Methods and 
_ Market Letter J 14 





























(HiSHOLM & (HAPMAN 
Members New York Stock Exchange 
52 Broadway New York 
Telephone: Hanover 2500 
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Technical Position Looks Much Stronger But Longer Term 
Prospect Is Not Sufficiently Clear to Justify Any 
But Speculative Purchases 


By R. W. Schabacker 





aI0 





FTER a decline of better than 15 
points during most of October 
the stock market has recovered 

about 10 points at this writing and is 
hovering uncertainly about 5 points below 
high levels for all time which were reached 
at the beginning of October. 

The market has shown such a good 
tone during most of the past month, how- 
ever, and is currently holding its gains 
so well that we are inclined to view it 
much more favorably than we have for 
the past couple months. 


E can therefore advise purchase of 
strong and well-acting stocks on 
fair reactions but we do so purely 
from a speculative standpoint for the 
general situation is such that we have not 
yet renewed our faith in another long ad- 
vance such as was witnessed during most 
of the past year. 

We grant that the market, as a whole, 
has acted very strong in its recovery from 
the low levels of late in October but, on 
the other hand, the recovery, so far as the 
averages are concerned, is no greater at 
this writing than might normally be ex- 
pected after the rapid drop and it has un- 
doubtedly been made largely at the ex- 
pense of a short interest built up during 
that shake-out. 

Coupled with our current loss of gold 
we are getting along toward the season 
when interest rates usually reach their 
highest levels, even though we do not ex- 
pect rates to go up very far. 

Congress convenes in a few days for an- 


other stormy session, replete with dangers 
of trust investigations, unsound economic 
laws and tampering with business. 


HESE are the unfavorable factors. 

So far as actual business is con- 
cerned we do not think the nation is 
faced with any large further decline and 
the prospects for 1928 industry are gen- 
erally good. 

And so far as the technical position of 
the market is concerned, it looks at least 
possible that the foundation is being laid 
for renewal of the long advance, in spite 
of all unfavorable arguments that can 
be mustered from a logical standpoint. 

Once again, therefore, the status is in 
almost equal balance at the time of going 
to press. If the market breaks out of 
its present hesitant attitude on the up- 
side, approaching nearer to the previous 
highs, then we would expect it to con- 
tinue that upward movement still further 
and probably go through into new high 
ground for all time before the close of 
the year. 


1% general though we still feel that there 
are more unfavorable than favorable 
factors ahead of the market and that 
long-pull investment buying may be still 
further delayed in anticipation of more 
attractive levels for accumulation. 

Speculative purchases are justified chiefly 
by the stronger position of the market 
from a technical standpoint but we ad- 
vise close stops on all such commitments 
and a careful watching of the day to day 
trend. 
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Have You Profited  — 





erm 3 
from recent 
Stock Market Advances? 
; Clients of the American Institute of Finance have profited from the marked advance in 
’ sound individual securities, during the past eighteen months. 
Profits from all (not a chosen list, but al/) 1926 recommendations now amount to over 
: 70% on the invested capital. ALL recommendations, given during the first six months of 
5 1927, now show an average profit of over 50% on the capital invested. 
, What About Recent Markets? 
: Consistent profit opportunities, presented week by week, during the third quree of 1927, 
are clearly shown in the complete list, below: 
Purchase Present | 
DATE ADVICE Price Price Advance 

July 2: Bos Aedes Qe. .. 2b @ 121 141* 20 

July 9 Buy: Union Pacific ....................... @ — —— 

July 16 Buy: Chesapeake & Ohio.................. @ i181 211 30 

July 23 Buy: International Harvester ............. @ = 182 232** 50 

July BP Be Fe Tn nk 5 on hon a cheisdeccces @ 142 163+ 21 * 

August =e “CREE yee Lye re ere @ 56 66 10 

August BB Te Gs I noi ec ccccccccccacseses @ 71 85 14 

August 20 Buy: Montgomery Ward ................. @ 71 86 15 

August 27 Buy: Chesapeake & Ohio ................. @ 193 211 18 
's September 3 Buy: American Tobacco .................. @ 14 185* 40 
P September 10 Buy: Jewel Tea ................0...00005 @ 63 73 10 
September 17 Buy: People’s Gas ....................... @ 150 163+ 13 
: September 24 Buy: Shattuck .......................008: @ 80 95 15 
; *Profits accepted. **Profits pted—stock reentered 200-207—+still held—a further profit of 40 


points. {Price includes value of recent “rights.” 


| Further Opportunities Ahead! 


The October recession furnished renewed profit opportunities. American Institute clients 
took advantage of them. Many securities are, RIGHT NOW, in a sounder technical position 
than in months. 





Our Advisory Bulletin reviews existing conditions, pointing out specifically sound profit 
opportunities, still available. 


Copies have been reserved for distribution, FREE. Simply return coupon below—no 
obligation. s 
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AMERICAN INSTITUTE OF FINANCE 


American Institute ; 260 Tremont Street, Boston, Mass. 
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“What 


Can I Do 
With $102” 


ANSWER: 

You can transform it into a 
$100 Guaranteed PRUDENCE- 
BOND by the simple expedi- 
ent of depositing it monthly 
under the Prudence Partial 
Payment Plan and drawing 
5% % interest on your money 
while waiting forthe purchase 
to be completed. 


Youcanreallystart something 
with $10 if you start now! 


Ask for Booklet 
Offices Open Mondays Until 9 P. M. 


The PRUDENCE 
COMPANY, Inc. 


Under SupervisionofN. Y.8tateBankingDept. 


331 Madison Ave.,at 43rd St., New York 
162 Remsen St. 161-10 Jamaica Ave. 
Brooklyn, N.Y. - Jamaica, N.Y. 


= Mail for Booklet sss 
‘ F.M.-1129 
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35 Nassau Street 
CHICAGO 


Take the time to-day 


to write to us 


VEN a brief famili- 

arity with Moody’s - 
Investors Service will 
impress you with its 
broad gauged reasoning, 
its thoroughness, and its 
impartiality. Moody’s 
is pre-eminently the 
Service relied upon by 
bankers and investment 
houses. It is equally 
available to you as an 
individual investor and 
will assist you to make 
wise selections. The cost 
is nominal. 


MOOD 


PITTSBURGH 
PHILADELPHIA 
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to catch the short-term swings in spec- 

ulative issues and many traders are 
learning that the best profits come to him 
who buys a good stock with an upward 
trend in earnings, puts it away and only 
brings it out for sale when it shows a nice 
appreciation over his purchase price. 


|: is growing continually more difficult 


Postum é 
E think the common stock of Postum 
Company offers such a medium. 
Beside -‘a nation-wide advertising good 
will, which it-carries at a $1. valuation, it 
has a splendid -and agressive ~manage- 
ment which is branching the company out 
in a program of expansion. 

Net income has been increasing for many 
years past and last year- was the best 
on record with net income of over $11,- 
300,000, or $7.70 per share.on the ‘com- 
mon stock. There are now about 1,680,000 
shares of this stock outstanding and it is 
the company’s sole capitalization. 


ome 


There’s a Reason 
Profits have continued their advance in 
1927, and earnings this year ought to be 
somewhat larger than last, even on the in- 
creased amount of stock The issue sells 
at around 118 and pays $5 a share per 
annum. It would be especially attractive 
on any further reaction to below 115. 


Victor Talking Machine 
Our previous advice and our readers’ 
patience has been rewarded in the. recent 
move from around 35 to 48. There may 
be some irregularity but we still think 
the stock is good to hold for higher 
prices. 


Lorillard 
be the April 15th issue we recommended 
purchase of this stock on a basis of its 
new brand of popular-priced cigarettes, 
Old Gold. From a low of 24 Iate in 
April the stock advanced to 43, followed 
by a reaction to around 35. 

In the November lst issue, we ad- 
vised our readers to ignore this inter- 
mediate reaction and continue holding the 
stock, for an advance to around 50 by the 
first of the year. The issue has had a 
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Christmas Gifts That Grow 


N each issue Forbes tries to give sound advice for profitable 
I stock investment. But about this season each year a specially 
selected list is made up of stocks which we can recommend as 
“Good Stocks to Put in Christmas Stockings.” 

In the December 15th issue of last year R. W. Schabacker, 
Forbes financial editor, presented a list of 12 stocks, recom- 
mended as “Good Stocks to Put in Christmas Stockings.” 

As of November 15th, 1927, ten of these issues showed mar- 
ket appreciation of 247 points while the other two showed losses 
of 5 points. The total market profit is 242 points or over 31 per 
cent. gain on the purchase price of last year. 

On page 68 of this issue Edward L. Barnes presents our 1927 
holiday list of potential stock gifts. Turn to his article and see 
what stocks have the best long-pull prospects for next year. 





current run-up to around 45 and although 
we anticipate some irregularity here we 
still think the issue is good for some- 
what higher prices. 


American Can 
W* have been somewhat skeptical re- 
garding the bullish talk on Amer- 
ican Can that has been going about the 
street for some time, but the action of 
the stock has been so good in the past 
month or so, that we are willing to renew 
faith in it for still further advances. 
The company does not issue interim 
statements so it is difficult to prophecy 
1927 earnings but it is a pretty safe bet 
that they will show considerable improve- 
ment over the $4.40 a share earned last 
year. ; 


Big Expenses Past 
= a high of over $16,000,000 in 
1925, profits declined to less than 
$14,000,000 last year, partly due to a 
depression in the canning industry, but also 
largely due to extraordiary expenses in 
improving the company’s properties. 

These will also show up in the 1927 re- 
port but such improvements are just about 
completed and it looks as though the con- 
cern is now ready to go forward in the 
next year. - 

The company is a big:earner when it 
gets the chance and has been a spectacu- 
lar mover in past markets. Even with 
over » 2,000,000 shares’ of the common 
stock outstanding, there are possibilities of 
much higher prices in 1928 than the cur- 
rent levels around 71. °’ 


Radio Corporation 
1% the July 1st issue we reiterated our 
previous buying recommendations on 
Radio Corporation of America. At that 


“time we favored it more from a_tech- 


nical than an earning standpoint. From 
around 53 in July the stock has gone up 
almost steadily to recent prices near 85. 

The company probably will not show 
much over $4 a share this year and while 
we are still favorable toward it for the 
long pull we advise partial and temporary 
profits on further strength above these 
levels. 
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Weekly 
Market Letter 


Railroad 


Earnings 


Copy on request 


‘bey EKirk 


Established 1873 


Members N. Y. Stock Exchange 
25 Broad Street, New York 


























Varieviarivanth 


You can get 
100-fold 
Diversification 


An investment in Cities Service 
Common Stock is an investment 
in a nation-wide organization 
made up of more than 100 com- 
panies operating in 32 states and 
foreign countries. 


With this safety feature of 
diversification you also get a net 
yield of over 814%. 


Clip the coupon for full in- 
formation about this 17-year-old 
security on which $90,000,000 
in dividends have been paid. 
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Hen Iherty 
& 
@O WALL ST: NEW YORK 
BRANCHES IN RINCIPAL CITIES 


Please send me, without obligation, full Infor- 
mation about Cities Service Common stock. 











Rail Return 
Still Low 


Continued Smaller Volume of 
Traffic, Even at Year’s Sea- 
sonal High Points, Brings 
Lower Profits Than 
Last Year 


By Samuel O. Dunn 


‘ Editor, Railway Age 

HE decline of railway freight busi- 

l ness as compared with that handled 

in 1926, which began in the latter 
part of May, has continued until the pres- 
ent time. In October, when shipments 
usually reach their peak, there was not the 
usual seasonal increase, carloadings being 
80,000 to 100,000 cars weekly below, or 
about 8 per cent less, than those of a year 
before. Shipments of all classes of com- 
modities declined. 
The decline in freight movement reflects 
the condition of general business. The 
railways have been unable to reduce oper- 
ating expenses enough to offset the loss 
of total earnings. 
In consequence, their net operating in- 
come declined in September, as in each of 
the preceding five months, and may, when 
statistics for October are available, show 
a relatively even greater decline in that 
month. The loss of traffic has occurred 
in practically all parts of the country and 
its recent trend indicates that it will con- 
tinue to be less than last winter. 


Outlook Hopeful 
TT course of developments, while un- 
satisfactory, does not justify discour- 
agement regarding future railway business. 
In the latter part of 1923 it became evident 
that the record-breaking traffic that had 
been handled for some months was not 
going to be maintained, but the decline was 
not severe. In the latter part of 1924 
freight business picked up rapidly, and 
there then began a period of increasing 
traffic and earnings which lasted through- 
out 1925 and 1926 and during the early 
months of 1927. 
There seems to be good reason for be- 
lieving that this history will repeat itself. 
In other words, in so far as the trend of 
earnings is determined by the volume of 
freight business it will probably be only 
a compuratively few months until it will 
be upward again. 
In the railroad, as in every other indus- 
try, however, volume of business does not 
determine the net return earned. The 
future of railway net return will be as 
much or more determined by the constant 
pressure for advances in wages and reduc- 
tions of rates. 


RECENT experience has shown that 
no very large decline of traffic is re- 
quired to reduce net operating income sub- 
stantially when it is combined with even 
comparatively small advances in wages and 
reduction of rates. In spite of the decline 
in net operating income that recently has 
occurred, demands for advances in wages 
and reductions of rates, especially on farm 
products, continue to be made. 

At the present time, in spite of the recent 
declines of traffic and earnings, there still 
seems more reason for optimism than pes- 








STATE 
TAX REFUND 


Connecticut 
Massachusetts 
Pennsylvania 


We have prepared 
lists of bonds bear- 
ing the refund clause 


Copies will be mailed 
to interested investors. 
Check state desired. 


_-A.B.Leach&Co., Inc. 
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simism regarding the railway ‘future. 


Los ANGELES-FIRST NATIONAL 
TRUST & SAVINGS BANK 


—with Resources 
of more than 300 
Millions of Dollars, 
—is a consolidation 
of The First Na- 
tional Bank of Los 
Angeles and _ the 


Pacific - Southwest 
Trust & Savings 


Bank. This old 
bank with a new 
name has a back- 
ground of 50 years 
of construc- 
tive banking on 


the Pacific 
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Wherever Uncle Sam’s Mail is delivered 





Rain or Shine — Winter or Summer 
The Mail Service Department of 


The F. H. Smith Company 


under the direction of highly trained, 
proficient correspondents and invest- 
ment experts, functions, like every 
other department of this organization, 
for the benefit and protection of our 
clients who may be found in ese ally 
every part of the civilized World. 
The same prompt, personal and cour- 
teous attention is given your inquiries 
—-orders-—requests—by our Mail Ser- 
vice Department as though you called 
at one of our offices which are conven- 
iently located in important cities. 
For detailed information 
sign and mail detached coupon. 


“Yhe FH.SMITH ©. 


“Founded 1873 
Smith Building, Washington, D. C. 


285 Madison Ave., New York City 
Branch Offices in — Chicago — and Other Cities 


Kindly send without obligation the history of 
your organization and information relative to 


SMITH SECURITIES. 
Name 





ADDRESS “99.61” 
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Cotton Should 


Advance 


Lower Crops Here and 
Abroad with Larger Con- 
sumption Indicate Prob- 
ability of Gradual Move- 

ment Toward Higher 
Levels 


By I. V. Shannon 
With Fenner & Beane 
P to now the progress of the crop, 
| | weather, movement into-sight and 
Government statements and re- 
ports have been the dominating factors in 
the cotton market. 

The last of the Government reports 
which are likely to have any affect on the 
market will be issued December 8th when 
its final estimate of the cotton crop will 
be made. 

After that report is out of the way the 
disappearance of the crop in the shape of 
spinners’ takings, exports and consumption, 
hibernation of the weevil and preparation 
for the next crop, and prospective cafry- 
over will come into play in the order 
named as cardinal influences. 

The break in prices, which followed the 
Government’s November crop estimate, 
was probably the most unwarranted of any 
that has occurred this season because only 
164,000 bales were added to previous pre- 
dictions and the probable yield raised to 
12,842,000. 








Effect of Government Report 


HIS decline was due more to techni- 

cal conditions of the market than to 
the increase in the crop, which was real- 
ly insignificant. The South had expected 
a reductien in the estimate, instead of an 
increase, owing to the belief that the gin- 
nings to November Ist would get most 
of the crop except that portion produced 
in northern sections and would include 
the greater part of the latter. 

The general expectation was that these 
ginnings would come around or under ten 
million bales and that they would repre- 
sent approximately 80% of the crop and 
indicate not over 12% million bales. 

There was considerable accumulation of 
cotton in advance of the report due to 
such views and the market was technical- 
ly long when the Government’s figures 
were announced. 

The, ginnings came within expectations, 
9,925,000 bales, but the Government took 
the view that they represented only 77.5% 
of the crop and raised its forecast. 


Crop Underestimated? 


A reduction in the Government’s figures 
had been depended upon to check the 
downward tendency in prices which had 
persisted almost from the time one branch 
of the Department of Agriculture predicted 
lower prices and another issued carry-over 
figures 866,000 bales larger than had pre- 
viously been accepted by the public. Dis- 
appointment over the figures, even 
though the increase was _ insignificant, 
brought on heavy liquidation and conse- 
quent lower prices. 

(Continued on page 65) 
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What Outlook, Now, For 
Motor Stocks? 


Motor stocks, in the bull market May, 
1924, to February, 1926—see diagram— 
advanced strongly. American Securities 
Service recommendations, of Hudson, for 
instance below 30, and General Motors at 
65 (old stock), developed satisfactorily. 
Next, note that arrow. Our special report 
on motor stocks, issued Jan. 8, 1926, here 
pointed out the changed situation—and 
recommended sales. 














Motor stocks, on average, after persistent 
sagging, are now low. Can they be bought 
now, safely, for a broad advance? 


Will 1928 prove a banner year? 
Or is drastic competition ahead? 


What outlook for Dodge, Hudson, Pierce- 
Arrow? Has General Motors passed its 
peak or is it destined for even greater 
prosperity? What of Ford? 


These questions are analyzed, with facts 
and figures plainly stated, in our latest 
“Special Report on Motors.” This latest 
report should prove valuable in taking ad- 
vantage of developments ahead, the same 
as our previous reports have been. A few 
extra copies reserved for distribution, free. 
Simply ask for— 


“Special Report on Motors” 
American Securities Service 


1047 Corn Ex. Bank Bldg., New York 


BUY THESE 
STOCKS NOW? 


Mh Fn substantially from present levels. 


This is a bargain stock and should be bought 
at once. 


This Special Analysis will be sent to you free 
of charge. In addition, we shall be glad to send 
copies of our regular Stock Market Bulletins, 
which discuss the profit or loss possibilities in 
over 40 different securities. Numbered among 


























Yonge just published a Special Analysis 
a medium-priced stock which should 


these are: 
aa. MOTORS HUDSON 
RYSLER STUDEBAKER 
lige ETT & ERS LORILLARD 
REYNOLDS TOBACCO AMERICAN TOBACCO 


VACUUM 

PHILLIPS PETROLEUM 

LAGO PETROLEUM 

POSTUM 

FREEPORT TEXAS 

GOLD DUST 

NATIONAL POWER & 
LIGHT 

LEHN & FINK 


FLEISCHMANN 
CORN PRODUCTS 


ATLANTIC — 
MARLAND OIL 
SKELLY OIL 
MID-CONTINENT 


DAR 
SEARS. ROEBUCK 
MAGMA 
ROCK ISLAND 

Simply send your name and address and the 
above mentioned Bulletins will be sent to you 
without cost or obligation. -You will also receive 


an illuminating little book called “MAKING 
MONEY IN STOCKS.” 


Investment Research Bureau 
Div. 179 Auburn, New York 
ee 9 a ae 





BIG BUSINESS OPPORTUNITY 


$400 KEI- LAC MACHINE EARNED $5040 IN ONE 
YEAR: $240 machine earned $1440; $160 machine 
— “$2160. One man placed 300. Responsible com 

y offers exclusive advertising erepecaes. Unilmited 
possibilities, Protected territory. Investment requi 
Experience unnecessary. NATIONAL KEI- Lac. co., 
555 W. Jackson Bivd., Chicage, Ill. 
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ALL OF THESE BONDS HAVE BEEN SOLD 





NEW ISSUE 
_ $2,000,000 
Potrero Sugar bu ompany 
| First Mortgage 7% Sinking Fund Gold Bonds 
Dated November 15th, 1927 Due November 15th, 1947 


Interest payable May 15th and November 15th. Principal and interest payable at the National Bank of Commerce in New York in United States gold coin of 
the present sented of weight and fineness, without pa en jor any Mexican taxes, present or juture. Interest payable without deduction for normal 
Federal Income Tax not in excess of 2% per annum, Any personal property or securities tax or income tax of any state not to exceed in the ageregate 6 mills \ 
per annum in respect of each dollar of principal will be refunded upon proper application. Redeemable as a whole or in part on any interest date on 30 days’ 
published notice at 105 and accrued interest. Coupon bonds in denomination of $1,000, registerable as to principal only. Authorized amount $2,000,000. 





NATIONAL BANK OF COMMERCE IN NEW YORK, Trustee 


Each $1,000 bond will carry a detachable negotiable warrant entitling the holder of said warrant to receive with- 
nt out cost after January 1, 1928, and up to December 31, 1928, 10 shares of Common Stock of no par value. 


Mr. Cyrus L. Merriam, President of the Company, summarizes his letter as follows: 


BUSINESS AND PROPERTY: The Potrero Sugar Company has been organized under the laws of the State of Delaware, 
to acquire all the stock, with the exception of directors’ qualifying shares, of the Mexican 
industrial company which will own and operate the complete and self-contained mill property consisting of sugar factory, 
refinery and distillery, known as El Potrero, situated on the line of the British-owned Mexican Railway between Vera Cruz 
and Mexico City and near the City of Cordoba, the Mexican company assuming all liabilities of the present owner and the Present 
operating company in Mexico in connection with the prior conduct of the business. The Mexican company will also acquire 
the products of the adjacent lands of about 12,614 acres on terms which will make available to the Mexican company all the 
sugar-cane and other products derived therefrom, and title to said lands will remain in the present owner subject to the rights 
: of the Company to have the title transferred without further consideration to a legally qualified transferee at any time within 
30 years, all in accordance with the land laws of Mexico. The mill property and the adjacent lands together constitute the 
property known as the Hacienda El Potrero, one of the largest sugar properties in Mexico and producing about 15,000 tons of 
sugar a year, practically all of which is marketed in Mexico under the well-known “Potrero” trademark. The cane zone tribu- 
tary to the factory will warrant bringing the production up to 30,000 tons of sugar per annum and it is estimated that this can 
be accomplished at an expense only moderate in proportion to the benefits obtainable. The factory, refinery and distillery have 
been kept up to date in every respect and constitute a first-class, modern sugar property. 


SECURITY: This issue of bonds will be directly secured, in the opinion of counsel, by an absolute closed first mort- 
gage or mortgages on all of the property, except certain specified current assets, of the Mexican industrial 

company and on the fee of the entire property which the present owner directly mortgages to the trustee, and by a pledge of 

all of the stock of the Mexican industrial company, except qualifying shares of directors. The Trust Indenture will provide 

| that future acquired property, except certain specified current assets, ‘will be subjected to the lien of the mortgage. The Hono- 
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lulu Iron Works Co. (one of the largest designers and constructors of sugar factories in the world) estimate the present sound 
depreciated value of the property, including the adjacent lands, railroad and rolling stock, factory equipment and buildings, 
distillery, houses, etc., as of August 30, 1927, at $4,027,673. The balance sheet of the Company, as of the completion of its 
financing, the acquisition of all properties presently to be conveyed and valuing the contract rights with relation to the adja- 
cent lands as equivalent to the appraised value of the lands themselves, shows net assets of $5,333,332.23—equivalent to $2,666 
per bond. The 200,000 no par Common shares of the Company will have a book value of $16.66 per share. 


RISK INSURANCE: Insurance in the amount of $2,000,000 has been taken out with first-class English insurance com- 
panies to cover risks due to fire, civil commoticn, war, civil war, revolution, insurrection, rebellion 
and confiscation or expropriation of plant. : 


) MANAGEMENT: The management will be supervised directly by the Latin-American Sugar Company, Inc., which operates 
another sugar mill in the same part of Mexico. The present organization will be in a large measure 








continued. 


EARNINGS: The earnings of the Hacienda El Potrero for the 5 years 1923-1927 inclusive, averaged $656,721.42, before 

charging interest, United States taxes and depreciation, as set forth in the report of Messrs. Deloitte, Plender, 
Griffiths & Co., and after adjustment for non-recurring expenses averaging $240,202.69 per annum during said five years. 
This is equivalent to over 434 times the maximum annual interest charges on the bonds. The average earnings as above dur- 
' ing this period, after al‘owing for satisfactory depreciation, have been $556,721.42 per annum. After charging interest on the 
l above mentioned bonds and United States Federal Income Tax at the present rate, the average annual earnings as above 
were equal to $1.80 per share on the 200,000 shares of common stcck of no par value. The Latin-American Sugar Co., Inc., 
whose remuneration will be based on earnings, estimates that the above results should be substantially improved by the reduc- 
tions in overhead, etc., which will be brought about by the introduction of its supervision of the property. 


SINKING FUND: The Indenture will provide for an annualsinking fund, beginning in 1929, equivalent to 3% of the Bonds 
at the time outstanding and an additional amount equal to 20% of the net earnings, which, it is estimated, 
will retire the entire issue before maturity. 





All figures given above are in United States currency. Conversion where necessary has been made at $2 (Mex.) = $1 United States gold. 





Reference és made for further details to the circular prepared by us describing these bonds. 


Legal details, except as to titles, are being passed upon for the Bankers by Messrs. Curtjs, Mallet-Prevost, Colt & ‘ 
Mosle and by Messrs. Hardin, Hess, Eder and Freschi of New York and Mexico City, and for the Company by j 
Messrs. Smyth, Wise and O’Cannell. The titles are being passed upon by Messrs. Hardin, Hess, Eder and Freschi. 

We offer these bonds when, as and if issued and received by us and subject to the approval of counsel and to prior 

sale. It is expected that delivery will be made in the first instance in the form of temporary bonds or interim receipts. 











Price 98 and Accrued Interest, to Yield About 7.20% 


J. A. SISTO & CO. 


Members New York Stock Exchange 
68 WALL STREET NEW YORK 





The statements presented in this advertisement have been obtained from sources which we believe reliable but are not to be considered representations by us. 
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Earns 
1926 


2.15 
5.80 
3.36 


(b) Year ended 
(h) Year ended July 31. 
(q) Before charges for depletion. 


Section One, 
Earns, 1927 Div 
m = months Rate 
$8.97, 9 m Air Reduction ............ $6a 
ae Allied Chemical .......... 6 
8.76, 9m Alle Coeeeers ........... 6 
Abode BEE BA. a ncncsnpcces & 
4.16,12 m Amer. Car & Fdry. ....... 6 
1.48, 6m Amer. Locomotive ........ 8 
11.08, 6m Amer. Smelt. & Refin. .... 8 
eeeas Amer. Sugar Refin. ....... 5 
8.76, 9 m Amer. Tel. & Tel. ........ 9 
Nil, 6 m Ages; WOGHA: o 5. cesses bi 
irene Anaconda Copper ........ 
Bea ees Armour & Co. (Ill.) “A”... .. 
ee Assoc. Dry Goods ........ 2.50 
are Atch., Topeka & S. F. .... 7 
oe Atlantic Coast Line ....... 10a 
Nil, 9m Atlantic Refining ......... 4 
Rist. Baldwin Locomotive ...... 7 
6.36, 6 m Baltimore & Ohio ........ 6 
4.65, 9m Bethlehem Steel ...... ts ard 
6.33, 6 m Brook-Manhattan Trans. .. 4 
A eet Brook. Union Gas ........ 5 
ea BPOWG GHOE oo eccccccescc ZOU 
3.90, 6 m Burroughs Add. Mach. ... 3 
palais California Packing ....... 4 
0.74, 9m California Petroleum ...... 1 
eee Cerro de Pasco ........... 5a 
re Chesapeake & Ohio ....... 10 
a eiatw Chic. Mil. St. Paul pfd. ... —.. 
2.02, 9 m Childs Company .......... 2.40t 
1.27, 6m Cie Copper ........0... 2.50 
3.42, 6m Cer aeee NCOPR «ois sces.cs. 3 
8.64, 9m OS i ee eee 5 
7.10, 9 m Colorado Fuel & Iron ..... fs 
cae hae Columbia Gas & Elec. .... 5 
0.31, 6 m Congoleum-Nairn ......... as 
nae Consol. Gas of N. Y...... 5 
4.13, 7m Continental Can .......... 5 
0.08, 6 m Continental Motors ....... 0.80 
2.70, 9m Corn Prods. Refining ..‘... 3a 
3.82, 6 m Cometat® Stil. onesies ciccicics 6 
Nil* Cuba Cane Sugar ........ a 
Saiawias Cuban Amer. Sugar ...... 1 
Toe Devise. CHSMICE .c.cciae. os 
Nil, 6 m Delaware & Hudson ...... 9 
4.00, 6m ‘Del., Lack. & West. ...... 7a 
1.33, 9 m Deke Ses. “A liek dasees ee 
12.30, 9 m Du Pont de Nemours ..... 8 
Seibices Elec. Power & Light ...... 
Nil, 9 m Elec. Refrigeration ....... 
0.06, 6 m We WORD Es Seas ache ieeeee ey 
3.20, 9m Piemenmen Ce. oo. is.sess 3 
3.90, 9m Poemeetion CO: cise cksee re 
3.70, 9 m Freeport Texas .......... 4 
0.62, 6 m General Asphalt .......... is 
4.61, 9m General Electric .......... 4 
10.70, 9 m General Motors .......... 5 
6.60, 9 m Gen. Railway Signal ...:.. 5 
3.03” Gimbel Bros. ..........00. ee 
7.62, 6m Geotrich, B. F. .......... 
4.23, 6m Goodyear Tire & Rubber .. 
1.37, 6 m Great Northern, pfd. ..... 5 
3.33 9 m Gulf States Steel ......... 7 
2.50, 6m Hudson & Manhat. ....... 2.50 
8.80, 9 m Piateen BEGIOP occce.c00e 5 
4.90, 8m Mitneis Gonttal 25.004. 7 
8.43, 12 m Interboro Rapid Tr. ...... if 
4.85, 9m Int. Business Machines .... 4 
0.89, 6 m Int. Combustion Eng. ..... 2 
Rah Int. Harvester ........... 6t 
1.09, 6m Oe 2 
1.37 9m International Paper ....... 2 
ee Kennecott Copper ........ 5 
2.44, 9m Brees, Be Gs ik cisesces. 1.20 
anuary 31. (c) Year Ended February 28. 
ear ended August 31. (k) Year ended September 530. 
(r) 10% in com. stk. (s) Partly estimated. 


(d) Year ended March 31. 


Long Term 
Price Range 


"20-'26 
'20-'26 
'20-'26 

1926 
'25-'26 
'23-'26 
'21~'26 
°21~'26 
'21-'26 
'20-'26 
'20-'26 
'25-'26 
°25-'26 
°21-'26 
'21~'26 
'22-'26 
°19-'26 
"21-'26 
°20-’26 


; °23-'26 


’24-’26 
"16-26 
"24-26 

1926 
’23-’26 
20-26 
21-26 


; 21426 


24-26 


; °20-’26 


°25-’26 
°24-’26 


20; °21-’26 
; 24-26 
; °23-’26 
; °20-'26 
; 23-26 
; °22-’26 
; °24-’26 
; 16-’26 
; °20-’26 
; °21-’26 
; °20-’26 
; 21-26 
; ’21-26 
; ’25-’26 
; 22-26 


; °25-26 


1926 


; ’23-’26 
; 25-26 
; 23-26 
; 20-26 


; ’20-'26 


1926 


; '24-’26 
; 25-26 
; ’22-’26 
; °20-’26 
; 22-26 
; °21-’26 
; 20-26 


; '24-'26 
; '22-'26 
; '23-26 
; °22-'26 


1926 


; '22-'26 
; '20-'26 


’20-’26 
°20-’26 
20-26 

1926 
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Forbes Guide for Investors 
Latest Figures Showing What Leading Stocks Are Doing 


Prices 1927 Aprox. Yield 


High Low 
19944-13414 
169%4-131 
11834- 88 
71¥%- 43% 
109%4- 95 
116 - 99% 
18034-13254 
95%- 65% 
18514-149% 
333%- 16% 
497%- 41% 
15%- 8% 
52 - 32% 
200 -161% 
20534-174% 
1313-107 


26534-143% 
125 -106% 
6634- 433% 
70%- 53 

154 - 895% 
477%- 30% 
140 - 90 


70 - 60% 
327%- 20 
68 - 58 
21834-15134 
3434- 187% 
6536- 485% 
3914- 33% 
623%- 38% 
129 - 96% 
9634- 425% 
9834- 827% 
2634- 17% 
12114- 94 
77%4- 58% 
13%- 8% 
65%4- 46% 
9634- 76% 
103%4- 4% 
2814- 18% 
40%4- 26% 
230 -171% 
1407%-130% 
27%4- 13% 
34374-168 


2914- 16% 
374%4- 5% 
6934- 39% 


65%- 40% 
91%4- 48% 
13934-121% 
58%- 30% 
1013%4- 53% 
64 - 40% 
249 -1353% 
75 - 38% 
6934- 39% 
80%- 60 

77%4- 45% 


(e) Year ended April 30. 
(n) Year ended October 31. 
in com. stk. 
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(g) Year ended 
(p) Year ended Novem- 
(u) Plus 5% in com. stk. 
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FORBES for December 1, 1927 
(Continued from page 62) 


( ee is serious doubt among the lead- 
ing cotton men of the South if 3,000,- 
000 bales more remain to be ginned to 
make good the Government’s predicted 
yield. The consuming world, however, is 
apparently inclined to the belief that the 
crop has been underestimated, rather than 
overestimated, and appears inclined to 
await further declines before coming into 
the future markets as buyers. 

The majority of spinners, especially Eu- 
ropean, have played a waiting game appar- 
ently in the hope that the declining 
tendency which set in after Governmental 
authorities predicted lower prices would 
carry values to a level which would enable 
them to buy in their hedges and fix prices 
on a basis that they consider commensurate 
with the supplies indicated by official 
reports. 

We do not hear of any basis being fixed 
but there are good grounds for believing 
that 18% cents represents the price views of 
large numbers of consumers. It may be a 
coincidence but this price is also the price 
indicated by the Government charts on the 
effect of supply on prices if its carry-over 
figures of 7,800,000 bales be used as a basis 
for calculating the available supply. 

Such a price would be well under the 
cost of production and the South is likely 
to offer strong resistance before accepting 
it for the remnant of its cotton. The cost 
of producing this crop is expected to ap- 
proximate 19 cents a pound if the yield per 
acre predicted by the Government material- 
izes. 

Spinners’ Takings 

ets gery have probably bought at 
least five million bales of this crop on 
“call” and on which the price has not been 
fixed. The custom of the trade is for the 
spot merchant or exporter to sell a hedge 
for account of the spinner against all cot- 
ton sold him on “call” with option on the 
part of the spinner to buy in his hedge at 
any time and thus fix the price of this 
spot cotton. 
The real problem. ahead of the market 
at the moment is whether or not the future 
market will decline to a level that will 
enable the spinner to buy in his hedges 
at what he thinks is an adequate price, or 
whether it will advance while he continues 
to procrastinate. The value of the unsold 
portion of the crop will also be dominated 
by the course of the future market. 


Supply Lower 


HE world’s visible supply of American 

cotton on November 11th was 132,000 
bales less than a year ago notwithstanding 
the large carry-over from last season and 
is likely to shrink from week to week in a 
way that will prove a revelation to the 
speculative trade, if not to procrastinating 
spinners, as spifners’ takings make steady 
inroads on the visible supply 

Most of the crop has already been mar- 
keted and there is very little more to be 
hedged, as the probabilities are that the pro- 
ducers or country merchants who have not 
sold their cotton intend to hold it in the 
hope that the approach of planting time 
next Spring will materially raise the level 
of prices, if they do not advance consid- 
erably before that time. 

These facts and figures indicate to me 
that the law of supply and demand, even if 
delayed temporarily, will eventually work 
in favor of higher prices and that the best 
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LUpedtrye! 
Bonds 


STANDARD 


of comparison in Mortgage Bonds 


] Pulte atte every feature of protec- 

tion which experience has suggested, 
including the guarantee of underlying 
mortgages by one of the four following 


Surety Companies: 


U. S. Fidelity & Guaranty Co. 
Maryland Casualty Co. 
Fidelity & Deposit Co. 


petedbatsela= 


National Surety Co. 
New York 


These Bonds possess the 
ments of an ideal investment. 


NATIONAL UNION MORTGAGE CO. 


Baltimore - - 


essential require- 


Maryland 


MACKUBIN, GOODRICH & CO. 


Fiscal Agents 
111 E. Redwood Street 





Established 1899 
Baltimore, Maryland 











One of 


FLORIDA'S SAFEST 


Shares in The 


LAKELAND BUILDING & LOAN ASSOCIATION 
ASSETS 
More Than $900,000.00 


We have never failed to more than earn our dividend, which is 
payable 2% quarterly January lst, April Ist, July lst, and 
Your investment is secured by first 

We have shareholders in nearly 
Write for descriptive literature. 


P:°O. Drawer 629 


October Ist, of each year. 
mortgages on homes only. 
every state. 


INVESTMENTS 























prices of the season are yet to’ come.’’ 











LAKELAND FLORIDA 
Peak of 
Facts and Opinions the Market ? 


Condensed 


Ten minutes a week, if you read The 
Bache Review, will keep you informed 
on the main subjects, important to your 
own business, which affect the com- 
mercial and financial situation. 


Sent for three months, without 
charge. 


J. S. BACHE & CO. 


Members New York Stock Exchange 
42 Broadway “New York 


, 




















| United Business Securities Forecast 


Some say the recent 3,000,000 share day 

the culmination of the Bull Mar- 
ket. What really is the outlook now? De 
certain stocks still offer excellent pros- 


casts—say. 
authorities on what to 


Before taking any important business or 
market action, send for our latest “Invest- 
ment Counsel,” mailed you free. 


76 William and 





Beaver Sts., New York 
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FORBES for: December 1, 1927 


Rais Guide for Investors 


Latest Figures Showing What Leading Stocks Are Doing 


Thou. 
Shares Book Earns 
Par Out Value 1926 
50 1,211 $102 $8.27 
25 ~=1,754 25 6.76 
No 1 ‘061 35 6.02! 
25 500 30 2.44 
100 +«(1,169 164 16.60 
No 713 68 9.86 
No 350 62 9.20” 
No 2,317 39 . 6.06 
No 1,357 46 5.90 
No 808 118 5.33 
100 828 125 6.10 
No 1,141 30 6.25 
No 2,730 16 8.50” 
25 «2,045 42 6.32 
No 1,100 25 6.14 
No 200 29 0.30 
100 310 200. 12.40 
100 3,833 150 14.52 
100 303 261 20.11 
100 $1,571 106 5.24 
100 $1,380 180 25.71 
10 4,078 22 3.94 
100 2,480 175 8.47 
25 740 37 6.30 
25 2,300 22 2.45 
10 3,004 16 5.273 
50 862,421 58 9.32 
No 571 108 8.12 
50 10,000 87 6.78 
100 450 142 14.47 
50 930 76 7.33 
No 330 = Nil 1.42 


No 3,577 21 2.06 
No 3,375 80 6.00° 
No _ 1,155 12 3.55 
= 6 83 11.24 
No 1,252 6 3.16° 
100 300 221 11.05 
100 505 145 14.17 
100 164 175 8.63 
100 370 =115 4.71 
No 4200 30 5.22 
No 4,500 52 3.53 
100 100 203 16.40 
100 3,724 154 10.42 
100 1,300 187 17.16 
No 1,236 61 6.50 
No 12,602 44 4.38 
25 24145 35 5.00 
No 600 42 8.42 
No 1,875 50 6.67 
25 6578 45 5.48 
No 2,540 6 3.70 
No 1,201 24 7.05 
100 660 62 11.00 
25 400 38 441 
No 2,660 65 9.08 
25 3,789 43 3.12 
100 2,223 183 16.65 
No 2,500 74 7.80 
100 120 212 35.08 


Earns, 1927 
m = months 
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0.75, 9 m 
No 666 54 2.13° 2.92, 6 m 
100 810 174 10.54 0.78, 6 m 
100 =7,116 171 10.80 7.75, 9m 

100 666 158 SS 
100 600 =—s:108 1.73 Nil, 6 m 
100 998 182 15.25 11.28, 9m 
No 3,172 16 3.32 2.20, 9 m 
50 2,290 73 5.95¢ 2.73, 6m 
50 800 56 2.75 1.09, 6 m 
. 2. 0.25 2.34, 9m 

25 3,900 44 ee eee 
y_extra. (b) Year ended January 31 

June *e —_ Year ended July 31. (j) 


(v) 10 months. 


Seetion Two 

Div. 

Rate 
Lehigh Valley ............ $3.59 
Liggett & Myers “B” ..... 4a 
LA os oc ncaa 2 
Loose-Wiles Biscuit ..... > 1.60 
Louisville & Nashville ..... 7 
MaGk > TEM: - A vecascccns 6 
MS ee TEE 5 
BERTIE isos secenss a 
Mid-Continent Pet ........ Rp 
Missouri-Kan.-Texas ..... a 
Missouri Pacific .......... a5 
Montgomery Ward ....... a 
Nash Motors ......0ccc0 4 
National Biscuit .......... 6a 
Nat. Cash Register “A” .. 3 
National Bellas Hess ..... oy 
National Lead ........... 5 
New York Central ....... 8 


N. Y., Chic. & St. Louis .. 6 


N. Y., N. H. & Hart. ..... eh 
Norfolk & Western .....: 8 
North American .......... 10r 
Northern Pacific ......... 5 
Owens Bottle ............ 3u 
Pacific Gas & Elec. ....... 2 
Packard. DEGtGF onccciceciess 3 
Pan-Amer. Pete., “B” .... 4 
Paramount-Fam.-Lasky ... 10a 
Pennsylvania R. R. ....... 3.50 
Pere Marquette .......... 6 


Philadelphia Company .... 4 
Pierce-Arrow ie 


e@eeeeeseoses 


Pressed Steel Car 


Public Service of N. J..... 2 
Pullman Incorporated ..... 4 
SMD, cecnanadarenes “ 
meee isi.d.f2.5 66.5%. i. Sa 
Remington-Rand, Inc. ..... 1.60t 
Republic Iron & Steel .... 4 
St. Louis-San Fran. ...... 8a 
St. L.-Southwestern ...... = 
Seaboard Air Line ........ sea 
Sears Roebuck ........... 2.50 
Sinclair Consol. Oil ....... hex 
Sloss-Sheffield Steel ...... 6 
Southern Pacific .......... 6 


Southern Railway ......... 7 


Standard Gas & Elec. ..... 3.50 
Standard Oil of Cal. ..... 2 
Standard Oil of N. J. ..... 1.50a 
Stewart-Warner .......... 6 
Studebaker Corp. ......... 5 
Texas Corporation ........ 3 
Texas Gulf Sulphur ...... 4 
Timken Roller Bearing ... 5a 
Tobacco Products ........ | 
Underwood Typewriter ... 4 
Union Carbide & Carbon .. 6 
poo eo eo as ee 2 
EE ocak ccaneaee 10 
SS SS 4 
U. S. Cast Iron Pipe ...... 10 
U. S. Industrial Alcohol .. 5 
UU, “Sar So 22 bcc 3 cc . 

U. S. Realty & Improve 4 
U. S. Rubber 


eeeeeeseeeses 


U. S. Steel 
Wabash Railway 
Western Pacific .......... 
Western Union .... ..... 8 
Westinghouse Air Brake .. 
2 


eeereesee 


Westinghouse Electric .... 
Lo ae 
Willys-Overland 

Woolworth, F. W. 


(c) Year ended February 28. (d) Year ended March 31. 
ear ended August 31. 
(q) Before charges for depletion. (r) 1 


(k) Year ended September 30. 
in com. stk. (s) Partly estimated. 


Long Term 
Price Range 
106- 40; ’21-’26 
103- 49; °24-’26 
48- 10; ’21-’26 
178- 36; ‘23-26 
155- 36; ’21-’26 
242- 25; ’20-’26 
131- 54; ’22-’26 
63- 12; ’21-’26 
62- 22; ’20-’26 
47- 73 21-’26 
; ’22-'26 
84- 12: 22-26 
71- 52; 1926 
102- 38; °23-"26 
54- 37; 1926 
Listed 1927 
181- 63; ’20-’26 
148- 64; ’21-’26 
205- 67; ’23-’26 
48- 9; ’21-’26 
171- 88; ’21-’26 
75- 18; ’23-’26 
91- 48; ’21-’26 
91- 24; ’20-’26 
34- 18; ’23-’26 
49- 10; ’22-’26 
96- 34; ’21-’26 
128- 40; ’20-’26 
57- 32; ’21-’26 
122- 36; ’23-26 
91- 31; ’22-"26 


; °20-’26 
114- 39; *20-’26 
34- 31; 


1926 
200- 88: *20-’26 
78- 26; ’24-’26 
101- 52; ’22-'26 
Listed 1927 
125- 40; ’20-’26 
104- 15; °20-’26 
74- 11; ’20-’26 
54- 2: *20-’26 
58- 44; 1926 
40- 15; ’20-’26 
144- 42; ’20-’26 
112- 67; ’21-’26 
131- 17; ’21-’26 
69- 31; ’24-’26 
135- 51; ’21-’26 
48- 31; ’22-’26 
125- 21; ’20-’26 
66- 30; ’24-’26 
58- 29; ’21-’26 
53- 39; 1926 
86- 28; ’22-’26 
117- 45; °20-’26 
65- 36; ’23-’26 
101- 78; 1926 
58- 35; '24-’26 
168-110; ’20-’26 
126- 99; 1926 
250- 10; ’20-’26 
98- 35; ’20-’26 
105- 7; ’20-’26 
185- 41; °21-’26 
144- 22; °’20-’26 
161- 70; ’20-’26 
52- 6; °20-’26 
40- 12; ’20-’26 
158- 76; ’21-'26 
146- 76; ’23-’26 
80- 38; ’21-’26 
105- 29; ’20-’26 
35- 4; '20-’26 
222- 72; °24-’26 


oper 31. 
stock. (u) 


Prices 1927 
High Low 
137%4- 88% 
128 - 8% 
63%- 46% 
56%4- 35% 
15944-1283 
11834- 88% 
230%4-124 
58%- 31 
393%- 25% 
56%- 31% 
62 - 37% 
867%- 60% 
937%- 60% 
15234- 94% 
4834- 39% 
444- 31% 
129 - 95 
17134-137% 
1353%4-110 
585%- 41% 
19534-156 
6434- 45% 
975%- 78 
84%4- 75% 
45%- 31 
51 - 33% 
663%- 455% 


46%4- 32 
827%%- 73% 
8354- 41% 
1233%4- 94 
47%4- 20% 
75%- 53 
11734-10034 
93 - 61 
41%4- 28% 
80%4- 51 
22¥%- 15 
134%4-110% 
12554-106% 
14134-119 


6034- 503% 
4134- 3554 
743- 26% 
63%4- 49 
58 - 45 
8134- 49 

142%4- 78 

11034- 9234 
673%4- 45 

144%- 98%, 
5634- 3954 

19736-1594 

150 -113% 

246 -190% 
89 - 69 
2534-14 
67%4- 54 
671%- 3734 

16034-1113 
81 - 40% 
47%,- 25% 

17034-1443 
50%4- 40 
8954- 6756 
5834- 3034 


24%4- 13% . 


1973%4-117% 


(p) Year 


Aprox. Yield 
Prices % 
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44 
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15 
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(e) Year ended April 30. (g) Year ended 
(m) Year ended Oct 


(t) Plus 4% in com. 


ended Novem- 


Plus 5% in com. stk. 
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How Money Grows! 


This brochure, now in its second edition, 
has been distributed to thousands of in- 
vestors. It will be sent to you upon request 
without obligation. In it you will find 
charts showing the growth of money thru 
compound interest, when systematically 
and safely invested. 


Write today and ask for Booklet F-316 


AMERICAN BOND & 
MORTGAGE CO. 


Established 1904 Incorrorated 
CAPITAL & SURPLUS OVER $9,000,000 


127 No. Dearborn St., Chicago 
345 Madison Ave., New York 


Philadelphia Albany 
St. Louis Boston 
Cleveland and over 30 


Detroit other cities 











AN OLD RESPONSIBLE HOUSE 
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Public and 
Employee 
Partnership 


Over 8,000 investors situated 
in every state with average 
holdings of less than 75 shares 
each, own the Stewart-Warner 
Corporation. 


In addition, about 2,600 em- 
ployees have subscribed for 
stock. This stock is purchased 
in the open market by the 
Corporation and paid for by 
employees through monthly 
deductions from wages. 


SPEEDOMETER 
Corporation 


Leading Factor in 
Six Important Branches of Industry 


World Leader in Four Lines 


EXECUTIVE OFFICES 
CHICAGO 


| 
| 


| 








ERNARD F. GIMBEL has suc- 
ceeded his father, Isaac Gimbel, as 
president of Gimbel Brothers, Inc. His 
father is now chairman. 
A. P. Harmon, formerly vice-presi- 
dent and controller, has become presi- 
dent of the Nash Tailoring Company, 
succeeding the late Arthur “Golden 
Rule” Nash. 
Fred J. Fisher has been elected a 
director of the National City Bank. He 
has also been 
elected a director 
of the Baldwin Lo- 
comotive Works, 
together with Clar- 
ence R. Biting and 
Arthur Cutten. 
James Cox 
Brady, financier, 
~ industrial organizer 
==’ and philanthropist, 
Fred J. Fisher died, aged 45. 
Charles E. Denney, formerly vice- 
president and general manager of the 
Nickel Plate Railroad, has been named 
operating vice-president of the Erie. 


Bo se H. PERKINS, president of 
the Farmers Loan & Trust Com- 
pany, was elected a director of the 
Studebaker Corporation. 

Colonel John R. Simpson and Ru- 
dolph B. Flershem have been added to 
the directorate of the Pierce-Arrow 
Motor Car Company. 

O. L. Arnold, who had been with 
the Ford Motor Company for seven- 
teen years, has resigned as_ branch 
manager and district supervisor of the 
Chicago district, to become vice-presi- 
dent of the General Motors Truck 
Company. 

F, W. Charske, vice-president and 
controller, was elected a director of the 
Union Pacific System. 

Edward F. Albee, head of the Keith- 
Albee theatres, has been elected a mem- 
ber of the advisory board of the Times 
Square Branch of the Chemical National 
Bank of New York. 

Clarence C. Howard, a vice-president 
of the American Exchange Irving Trust 
Company of New York, has been ap- 
— passenger traffic manager of the 

rie. 





H J. KLBIN has been appointed vice- 
* president in charge of operations 
and maintenance, and J. W. Graham 
vice-president in control of traffic, of the 
Nickel Plate Railroad. 

J. F. Gillick, formerly vice-president, 
is now president of the American Type 
Founders Company, succeeding Frank 
B. Berry, who is now chairman. 

Joseph B. Terbell, treasurer of the 
American Brake Shoe-Foundry Com- 
pany, has been elected a director of the 
American Sugar Refining Company. 

Windsor T. White, chairman, and 
Thomas H. White, vice-president, have 
resigned as officers, but not as directors, 
of the White Motor Company. 

A. C. Higgins, treasurer of the Norton 
Company, has been elected a director of 





10- to 24-Day Cruises to 
Cuba, Jamaica, Panama Canal, Costa 
Rica, Colombia, ———, British 

Honduras, Spanish 

Great White Fleet Cruises to the Caribbean 
carry only first-class passengers and every de- 


tail for their comfort — hotel accommoda- 
tions, motor trips ashore, railroad journeys, 
and sight-seeing jaunts are all carefully 
planned in advance — and everything is in- 
cluded in the price you pay for your ticket. 
Sailings from New York and New 
Orleans twice every week in the year 
Address Passenger Department 
UNITED FRUIT COMPANY 
Room 1626 
17 Battery Place, New York City 
Write for beautiful, free booklet 
‘Caribbean Cruises’’ 








the Boston & Maine Railroad. 


Mention of “Forbes” insures good service 




















.... Your Los Angeles 
business will be cared 
for promptly and care- 
fully at the “Citizens.” 


A free Information Bureau is 
{maintained for visitors. You 
are cordially invited to call. 


FIFTH AND SPRING 


CITIZENS 


NATIONAL BANK 


LOS ANGELES 
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See nate to Pat in 


© esintrase Stockings 


Presenting a Diversified List of Seasoned Shares—Without 
Respect to Intermediate Fluctuation These Christmas 
Gifts Should Show Increased Value in Coming Years 
—Atchison Favorably Priced on Earnings— 
Strong Position of National Biscuit 


tions of stocks suitable for Christmas 
gifts, principal consideration has been 
given to the strength, management, na- 
ture of the industry, past record and prob- 
able long term future of each corporation 
rather than to current dividend yield and 
price in relation to immediate earnings. 
The average yield on the seven stocks 


] N preparing the following recommenda- 


is but 3.6 per cent, which would be in-. 


creased slightly if sale of stock received 
as stock dividends were allowed for. 

Certain of these stocks are selling at 
very high prices and will naturally be open 
to considerable reaction in a declining mar- 
ket, but they are securities which, so far 
as can be foreseen, are well worth hold- 
ing through a period of reaction by the 
long pull investor who desires proprietor- 
ship in a few of the most substantial and 
growing enterprises. 

The list includes stocks of two of the 
most efficient transportation systems; one 
of the important chain store companies; 
the largest can manufacturer; one of the 
conspicuously successful public utility hold- 
ing companies; the largest manufacturer 
of. electrical equipment and the most suc- 
cessful baking company. 


: American Can 


~ the largest manufacturer of tin con- 
tainers for foods, chemicals and other 
products, American Can supplies an indis- 
pensable service. It is a far larger organ- 
ization than its competitor, Continental 
Can, and while the smaller concern also 
has a good record, the best opportunities 
are usually present in the case of the lead- 
ing factor. 

American Can has been spending many 


By Edward L. Barnes 








Approx. Div. 

Price Rate 
Louisville & Nashville..150 $7.00 
PIGUMOD 55 55.668 coer 188 10.00 
Op Me ERB a bsc beat es 99 1.00(a) 
American Can ........ 66 2.00 
General Electric ....... 126 4.00 
Amer. Power & Light. 68 1.00 (a) 
National Biscuit ...... 147 6.00 


(a) Plus extras in stock. 








Gifts That Time Should Increase in Value 
Earned Per May Earn 


Price Range— 


Share This 1927 
1926 Year High Low 

$16.60 $15.00 15944—1283% 

23.41 20.00 200 —1633%4 
4.53 5.50 105%4— 59 
4.39 5.00 68144— 435% 
6.14 6.50 146%— 81 
4.77 5.25 73H%— 
6.32 7.25 1524%4— 94% 














millions of dollars in the last few years 
on the construction of new plants and 
manufacturing facilities. Last year, more 
than $9,000,000 was so expended and a 
similar sum is believed to have been in- 
vested in the property in the current year 
—all without new financing. Beginning 
next year, expenses for new construction 
will be materially reduced and the prob- 
abilities are that larger dividends on the 
common will be paid, the current rate 
being $2. 

It is probably pertinent to point to the 
National Biscuit Company developments 
when that company had largely completed 
its new construction program, following 
which National Biscuit more than tripled 
its cash dividends. 

American Can’s financial position is very 
strong, there being no bank loans or funded 
debt. Cash and Government securities ac- 
cording to the last balance sheet approxi- 
mated $15,800,000. There are 2,473,998 
shares of common preceded by $41,233,300, 








Last Year’s Christmas Recommendations 
Stock Dec. 15 Nov. 15 Gain Loss 
1926 1927 oon ian 
i Bi eed 34 48 14 
i icc ana kenseeing 30 55 25 
ee 39 40 1 a 
OR, fon cian ciao c 0.0 vic cecic's 11 10 Efe 1 
fo Ng oe a rr 41 52 11 F 
Int. Bus. Machines............... 52 100 48 
RI GAs odie sss csenccs 55 65 10 
MEET TRGEIOE os nnn ccc cece 78 117 39 bs 
EE -nicceeecccenteasi 115 111 Rs 4 
ED ccs pacccsccesede 83 122 39 
i Col. Gas & Elec.................. 85 89 4 
| Si a ee 143 199(Eq.) 56 Pe 
POIRY 225 od Sires Sr ky oe 766 1008 247 5 
Total Gain in 11 Months—242 points or 32 per cent. 























of 7% cumulative preferred which can be 
recommended as a high grade investment. 


Louisville & Nashville 


OUISVILLE & NASHVILLE, con- 

trolled by Atlantic Coast Line, gives 
promise of earning around $15 a share this 
year, or about the average for the last 
few years. This stock is one of the so- 
called “investment rails,” providing a bet- 
ter dividend return than numerous high 
class industrial stocks and offering excel- 
lent long term speculative possibilities to- 
gether with reasonable safety. Eventually 
this property will doubtless be consolidated 
with Atlantic Coast Line. 

Dividends have been paid without inter- 
ruption since 1899, the current rate being 
$7 a share, though earnings would ob- 
viously support a higher rate. The road 
operates 7,700 miles of line and total capi- 
talization is moderate in relation to earn- 
ing power and property values. Gross in- 
creased from $117,485,000 in 1921 to $147,- 
136,000 last year. Interest on funded debt 
has been earned on an average of more 
than twice over in recent years. Divi- 
dends are paid semi-annually on or about 
the 10th of February and August. 


S. H. Kress & Company 


S H. KRESS & Co. is one of the rapid- 

ly growing chain store systems, oper- 
ating approximately 175 stores, located 
principally in the Southwestern part of 
the country. The annual dividend rate is 
only $1 a share in cash, but there are 
1,000,000 shares of $10 par value special 
preferred stock authorized, which it is 
proposed to distribute as stock dividends 
from time to time. 

The first of these extra stock dividends 
was declared a few months ago, amount- 
ing to 1 share of special preferred for each 
20 shares of common held. The special 
preferred is entitled to 6% annual divi- 
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dends and is callable at $11, and in the 
current money market the stock, on its 
investment merits, would probably sell at 
its call price. 

There are 960,000 shares of common, 
preceded by only $200,000 of funded debt 
and the small amount of special preferred 
recently distributed as a stock dividend. 
It is expected that around $5.50 a share 
will be earned on the common -this year. 
Sales are running at new high levels. 
Last balance sheet disclosed cash holdings 
of $7,526,000 and total current assets of 
$17,300,000 as against only $2,961,000 of 
current liabilities. Total sales this year 
will probably approximate $58,000,000. 
Goodwill was written down from $12,000,- 
000 to $1 last year, but there is still the 
very substantial surplus of $8,830,557. 

The present company was organized in 
1916 in which year sales were but $15,- 
059,683. With but the single exception of 
1921, when there was a small decrease, 
sales have expanded in each successive 
year. Judging from the present rate of 
growth it is only a matter of a little time 
before earnings and dividends will war- 
rant higher prices. 


General Electric Company 


ENERAL ELECTRIC common is the 
logical purchase for the investor seek- 
ing to profit from the long term develop- 
ment of the electrical industry, this com- 
pany being the foremost manufacturer of 
all kinds of equipment and apparatus. In 
addition to its manufacturing operations 
the company has an extensive investment 
in various public utility companies and 
its income from sources other than manu- 
facturing amounted’ to $12,561,526 last 
year. 
Income from investments has been stead- 


dividend rate is $4. 

The company has followed a policy pro- 
viding a general plant reserve in excess of 
normal depreciation rates, allowing for 
rapid obsolescence of plants and machin- 
ery with the result that the net book 
value of plants on the books as of Dec. 
31 last was only $50,557,389, as com- 
pared with a cost of present plants of 


$192,095,670. 


25 Years of 
Investment Confidence 


IN H. M. Byllesby and Com- 

pany was organized in 1902, 

public utility securities commanded 

but limited recognition from con- 
servative investors. 


This organization, by devising and 
applying sound, progressive methods 
has had a large share in advancing 
the status of utility investments and 


making them highly esteeraed by 
millions of citizens. 


The Byllesby organization is respon- 
sible for utility properties supplying 
service in 1338 communities, with a 
total population of 5,600,000 in 19 
states. The assets of these properties 
are in excess of $974,000,000. 


We are closely identified with the 
upbuilding of the following com- 
panies : 


n- ily assuming greater importance for many 

es years. With respect to its holdings of wen ny aiaieenee ag me 

1S cash and Government securities, the bal- Nort! ; States Power Philadelphia Company 

st ance sheet is one of the strongest of any Co. (Pittsburgh) 

- industrial concern, these two items total- Duquesne Light Co. Oklahoma Gas and 

4 ing over $147,000,000 at the close of 1926. Lesiesiily Gen end Electric Co. 

The stock is widely held for investment, " Blectric C San Diego Consolidated 

- nearly one-half of the shareholders being Sentaan Ps a do wane and a Co. 

‘ "ae tieewn for the first nine months of Power Co. Semmes Coch. e 

d this year amounted to, $35,193,055, equiva- =o and Refin- = —— Oregon 
lent to $4.61 a share on the common after ’ ower Co. 

: — for dividends on the special pre- Investors who have supplied capital 
erred. In the same period of last year —now n dent 

' $4.17 a share was earned. Regular annual umbering upwards of 


260,000—for the development of this 
great group of utilities, have had 
their confidence in our organization 


fully rewarded. 


Our Bond Department maintains offices 
in ten principal cities to provide trust- 
worthy service to investors. Inquiries 
on all investment subjects receive 
prompt and accurate attention. 


National Biscuit 


ATIONAL BISCUIT CO. has a re- 
remarkable record of growth and 
there is no end in sight as long as there 
is an increasing population to be fed and Moa 
management continues as able as in the AVS Investment Securities 
past. Regular dividend rate on the com- Agy | NEW YORK CHICAGO 
mon. was recently increased to $6 a share AZ } { " 111 Broadway 231 So. La Salle St. 
and this is about the maximum that can | Bil : a ee PROVIDENCE DETROIT 
be expected in the way of payments for Investments Dashed by § : reer 9 oe CITY 
a time. However, this year’s earnings will ngineering-Management 
establish another new high record, and it 
is the persistent growth displayed which 
is the big speculative attraction from the 
long pull ‘standpoint. Net. income in- 
creased from $5,135,840 in 1918 to $14,674,- 
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H. M. Byllesby & Co. 
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ATLANTIC CLTyY 


IFTY years of hospitable, homelike 


tn the very center of things 
on the Beach 
and the Boardwalk. 


service, with ever-increasing material 
charm, have made Chalfonte -Haddon 
Hall more like personal friends than 


hotels to those who love to go down to 


**‘Dual Trio” Radio Concert 
every Tuesday evening — 
Tune in on WPG at 9 


the seashore for rest or recreation. 
Fall and winter days are especially 
invigorating on the Boardwalk and the 


beaches —luxuriously comfortable in 





steamer chairs on the broad deck porches. 


Fascinating shops—theatres— music—and 
fine GOLF. 


American Plan Only - Always Open 
Illustrated Folder on Request 
LEEDS AND LIPPINCOTT COMPANY 
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162 last year.. Cash dividend payments «», 
the common increased from $2,046,520 in 
1921 to more than $11,000,000 last year. 

The company has no funded debt, bu: 
there is an issue of $24,804,500 of 797, 
cumulative preferred stock ahead of the 
$51,163,000 of $25 par value common. The 
preferred has a par of $100 and ranks as 
an industrial investment of the first class 
Holdings of cash and U. S. Governmen: 
securities approximated $20,000,000 at the 
end of 1926 and ratio of current assets to 
current liabilities was about 6 to 1. 

The business has prospered irrespective 
of general trade conditions, having never 
reported a deficit. The creation of a 
countrywide system of bakeries and an ex- 
ceedingly efficient system of distribution 
has been financed out of earnings. 


American Power & Light 
FOR long term speculative-investment 
the selected electric power and light 
common stocks have a distinct advantage, 
because of the assured demand for this 
service, freedom from ruinous competition 
and stability of revenues in good years and 
bad. American Power & Light common 
stock is a sound issue deserving of atten- 
tion. This is a holding company with an 
excellent record of growth and serving 
a total of over 650 communities and hav- 
ing over 700,000 customers on its books. 
Electric generating capacity is 570,905 
kilowatts, with additional capacity under 
construction. Based on the average amount 
of common outstanding last year, $4.77 a 
share was earned. The regular annual 
dividend rate is $1 plus extras of 1/25 
share in common stock per year. 
Subsidiaries operate in Florida, Arizona, 
Idaho, Iowa, Kansas, Minnesota, Nebraska, 
Oregon, Texas, Washington and Wiscon- 
sin and estimated population served is 
about 3,000,000. The diversity of busi- 
nesses served is a favorable feature, hotels, 
stores and office buildings representing the 
largest single classification, yet accounting 
for only 5.3% of the total connected load. 
























Atlanta Biltmore 
Atlanta 


en 
The South’s Supreme Hotel 


A Bowman Biltmore Institution 
“Where Southern Hospitality Flowers” 
Guests’ comfort above all else 
Rates from 

$3.50 


Golf for Biltmore guests 


Jno. McEntee Bowman, Pres. Wm. Candler, Vice-Pres. 
HE. B. Judkins, Manager W. C. Royer, Asso. Mgr. 
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We issue a 
Daily 
Stock Market 
Letter 


which will be sent . 
upon request 


Fenner & Beane 
Members New York Stock Exchange 
and other principal exchanges 
60 Beaver Street — New York 
Fenner & Beane Bldg. — New Orleans 


Private wires to New Orleans, Chicago 
and principal points throughout South 



































I SELL PATENTS 


If you wish to add New Products to your 
ol or have a good Patent to sell, write 


CHARLES A. SCOTT 


Established 1900 
773F Garson Ave. 





Rochester, N. Y. 





The oil industry came second, accounting 
for 3.7% connected load. 


Atchison, Topeka & Santa Fe 

TCHISON is one of the most favor- 

ably located roads as respects diver- 
sity of freight tonnage and has long been 
regarded as one of the best managed prop- 
erties in the country. It has a splendidly 
balanced capital structure. The large pro- 
portion of net revenues which have been 
withheld from stockholders in the past in 
order to create a first-class transportation 
system are at last finding reflection in the 
current market valuation of the common. 

The stock is selling for less than ten 
times estimated 1926 common share earn- 
ings and gives a yield of slightly more 
than 5 per cent, based on the $7 regular 
and $3 extra annual payments. Profit and 
loss surplus would support a large stock 
distribution. The management could ob- 
viously pay larger dividends, but is adher- 
ing to a policy of extreme conservatism, 
by paying out only about 50 per cent of 
the available earnings. 

Gross revenues increased from $165,500,- 
000 in 1917 to $259,000,000 last year, but 
without the necessity of any increase in 
fixed charges which will be earned about 
six times over this year. The 5% pre- 
ferred stock is better fortified by earnings 
than a good many bonds and is exceedingly 
high grade. Over 12,000 miles of road are 
operated, extending from Chicago to Los 
Angeles and San Francisco on the Pa- 
cific Coast and to Galveston on the Gulf 
of Mexico, with many branches. 
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The exceptional popularity of THE FINANCIAL 
WORLD among the substantial investors of the 
country is largely due to making specific recommenda- 
tions of sound, high-yielding stocks and bonds at the 
right time. 

Since May 15th, 1924, fifteen of Mr. Guenther’s 
Bargain Lists have been published in THE FINAN- 
CIAL WORLD. They contained a total of 278 high- 
yielding listed securities and at the present time only 
8% show a decline while 92% show an advance which 
in many cases exceeds 100%. If you had purchased 
only a single share of each Bargain List your total 
net profits would be over $7,000. 
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dvertising . 33.00 
“Our February Sth issue recommending taking profits in Wheeling-Lake Erie 
Aroostook at 48, now 71 





Two points which we cannot impress too emphatic- 
ally upon the minds of non-subscribers—we generally 
confine our recommendations to the securities of long 
established companies, and we have absolutely no 
securities for sale. The only interest we have in 
making recommendations is to help our subscribers 
invest their funds with the greatest degree of safety 
and with the best profit possibilities. 


When you consider the remarkable record that has 
been made by Mr. Guenther’s Bargain Lists alone, 
you can readily understand why most of our sub: 
scribers are so enthusiastic that they have helped us 
to increase our circulation 600% since 1924 and 100% 
since last year. 


To those who question whether it is possible to 
still find bargains in securities we can only say that 
the market no longer moves as a whole but oppor- 
tunities arise as particular industries and companies 
emerge from long periods of depression. Besides the 
various Bargain Lists, we wish to remind you that 
every week THE FINANCIAL WORLD gives you 
the information you need to keep well posted on the 
outstanding opportunities in conservative bond in- 
vestments as well as stocks. 


SPECULATIVE STOCKS 
ALL GOOD PROFIT PROSPECTS 


See ee eeeeeeesesssseeeeseseseeeeeee 





While as indicated before we usually stick to the 
conservative income yielding stocks of high calibre, 
we occasionally find an opportunity to recommend 
to our subscribers attractive but less seasoned secur- 
ities. We believe that anyone who is willing to take 
a reasonable risk will find it worth while to consider 
an equal amount of the 5 Speculative Stocks that 
have been selected by our investment experts. 


In this connection it may interest you to know that 
just a year ago, a similar group of 5 Speculative 


Stocks was printed in THE FINANCIAL WORLD 
with the satisfactory results shown below: 


Oct it 
1827 share 
sedeabe 1.00 $64.00 $23.00 
icone 37.00 56.08 19.0 
Neandes 24.08 6.00" 
bibshoe 38.00 4.00 
ew. 53.00 
and 


The Financial World’s 
New Speculative List Free 


In order that every investor may test for himself 
THE FINANCIAL WORLD as an unbiased guide we 
will send FREE on request an “Acquaintance” copy 
of the issue of THE FINANCIAL WORLD which 
contains the next List of 5 Speculative Securities. 


- You cannot afford to miss it. This list will be espe- 


cially helpful when so many securities are selling 
above their actual values. Great care is now needed 
in investing. 

If you wish to avoid overvalued and doubtful 
securities and buy sound undervalued stocks and bonds 
at the right time, subscribe without delay for America’s 
twenty-five-year-old Investment Weekly — THE 
FINANCIAL WORLD. A year’s subscription for 
THE FINANCIAL WORLD’S Unsurpassed Three- 
THE FINANCIAL WORLD'S Threefold Investment | 
Service costs only $10.00. This includes: 


(a) The Financial World (weekly) 
(b) Guenther’s Monthly Appraisals of 900 Listed 


Stocks 
(c) Free confidential advice by letter — 


THE FINANCIAL WORLD 


LOUIS GUENTHER, Publisher 
America’s Investment Weekly 


53-S Park Place 







(Established in 1902) 


Mail This Coupon For 
FREE“ACQUAINTANCE” COPY 
Of Bargain List Issue 


THE FINANCIAL WORLD, 53-S, Park Place, New York 


Please send me free the copy of THE FINANCIAL WORLD that contains the List of 5 Speculative 
Bargain Stocks—also send a complete record of results from Mr. Guenther’s fifteen Investment Bargain 


Lists since May, 1924. 
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(No solicitor will call on you) 
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at URING 1926 the Wauke 
gan generating station of 
this Company reduced its coal 
consumption.to 1.48 pounds — 
per kilowatt-hour, an efficiency 
record that becomes more 
striking when compared with 
« @nm average consumption of 3.7 
+ pounds in the Company’s 
*  gtations in 1916. 


» | Other facts of interest to 
investors are given in the 
1927 Year Book; write 


Dept. E for it. 


PuBLic SERVICE 
‘ COMPANY 
OF NORTHERN ILLINOIS 
General Offices: 


72 West Adams Street 
CHICAGO 


| Serving 6,000 square miles—291 com- 
munities—with Gas or Electricity 





























Convertible or Warrant 
Bonds 


. Practically the only investment 

- through which the advantages of 
both bonds and stocks may be 
brought together. 
Over 100 such bonds deacribeds in 
a booklet containing information 
good for years to come sent free 
upon request. 


M. C. Bouvier & Co. 


Members New York Stock Exchange 
' 20 Broad St. New York 














































































































“TREASURERS - CREDIT MEN 


Forward collectione and legal claims over 
“Recommended Lawyers’’ List of guaranteed re- 
Mable Attorneys. Covers U. 8. New Edition. 
(Regular Price, $5.00.) Mailed to executives 
for only 20c. in stamps or coin. Send for this 
handy Law List and use the free service. 


The Recommended Lawyers Co. 
117 So. Main St. Dayton, Ohio 













































































Mention of “Forbes” insures good service 





DIGEST of 
CORPORATION 
NEWS _ 


Alabama Power Co.—Applied to Ala- 
bama Public Service Commission for 
permission to build a steam-electric plant 
in Warrior coal fields in Walker County. 

Aluminum Co. of America—Soviet 
Union is reported to have denied that 
Chief Concessions Committee had reach- 
ed agreement with this company to de- 
velop aluminum deposits in Russia. 

American Telephone & Telegraph Co. 
—Announced reductions in long distance 
telephone tolls, which will represent an 
annual saving of $1,500,000 to the public. 

American Tobacco Co.—Sales of Lucky 
Strike cigarettes in October showed an 
increase over October, 1926, greater than 
attained in any previous month. 

American Writing Paper Co.—Plants 
are running about 80 per cent. of capac- 
ity, with business between 5 and 10 per 
cent. below that of last year. 

Baldwin Locomotive Co.—Operated at 
25 per cent. of capacity during Novem- 
ber, compared with the low rate of 10 
per cent. during Summer months and 15 
per cent. in September. 

Bayuk Cigars, Inc.—Proposed exten- 
tion to plant will increase capacity from 
150,000,000 to 200,000,000 cigars annually. 

Borden Co.—Acquired control of the 
Reid Ice Cream Corp., effective Jan. 1, 
1928. 

Boston & Albany Railroad—Damage 
caused to lines by flood in New England 
is estimated at $1,000,000 to $1,500,000. 

Chesapeake & Ohio Ry.—Van Swerin- 
gen proposal for stock control by C. & 
O. of Pere Marquette and Erie rail- 
roads has been taken under considera- 
tion by Interstate Commerce Commis- 
sion. 

Chicago, Milwaukee & St. Paul Ry.— 
Receivers filed in Supreme Court a me- 
morandum protesting against a review 
of reorganization plan, which has been 
asked by bondholders’ defense com- 
mittee. 

Chrysler Corp.—W. P. Chrysler, presi- 
dent, was quoted as follows: “We are 
doing a big business and look for a good 
year in 1928. So far this year business is 
up about 42 per cent. over correspond- 
ing period last year.” 

Colorado Fuel & Iron Co.—Laid off 
2,500 men at Pueblo blast furnace, rod, 
wire, nail and rail mills. 

Davison Chemical Co.—Acquired con- 
trol of Pick Fertilizer Service, Inc., of 
New Orleans. 

Dictaphone Corp.—Declared extra div- 
idend of 25 cents and regular quarterly 
dividend of 25 cents on the common, 
payable Dec. 1 to holders of record Nov. 
18. On June 1 extra payment of 50 cents 
was made. 

Dodge Bros.—Car number 2,000,000 
came off final assembly line at plant, 12 
years 11 months 21 days after first car 
was built by John and Horace Dodge on 
Nov. 14, 1914. Orders for trucks, com- 
mercial cars and motor coaches received 
by Graham Bros. division during October 
totaled 6,212, a new high monthly record. 

Electric Refrigeration Corp.—C. K. 
Woodbridge, president, stated corpora- 
tion had stabilized its manufacturing, 
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sales and financial operations and that he 
looked ahead to satisfactory perform- 
ance for 1928. 

Firestone Tire & Rubber Co—Akron 
plant running on reduced schedule. Cut 
tire prices 5 per cent. 

General Motors Corp.—Declared extra 
dividend of $2.50 and regular quarterly 
dividend of $1.25 on the 17,400,000 shares 
of common, calling for atotal disburse- 
ment of $65,250,000, the largest cash dis- 
tribution ever made to stockholders of 
an American company. Annual dividend 
rate of $5 on the new common is equi- 
valent to $10 a share on the stock out- 
standing before the recent two-for-one 
split-up. Directors also made it plain- 
that the policy of paying generous “ex-* 
tras” will be continued. Proposed plant 
at Long Beach, Cal., will employ 12,000 
workers for manufacture of Chevrolet 
automobiles and Frigidaire electric re- 
frigerators. Options have been secured 
on Long Beach harbor tracts of 600‘and 
350 acres each and it is expected that 
they will be exercised before Jan. 1, 1928. 

Goodrich (B. F.) Co.—Reduced all 
leading makes of tires 5 per cent. 

Goodyear Tire & Rubber Co.—Reduced 
prices of all leading grades of tires 5 per 
cent. 

International Mercantile Marine Co.— 
Abandoned plan for readjustment and 
reclassification of capital stock follow- 
ing issuance by Court of Chancery of 
New Jersey of an injunction order re- 
straining management from proceeding 
with original program. 

International Paper Co.—Floods in 
New England caused no damage of con- 
sequence to properties. 

Great Northern Railway—lInterstate 
Commerce Commission placed final val- 
uation of $382,400,000 on properties 
owned and used. 

Loew’s, Inc.—Said to be planning to 
sell between $15,000,000 and $20,000,000 
6% per cent. preferred stock for pur- 
pose of financing new theatres, paying 
off existing mortgages and providing for 
ordinary expansion of business. 

McCrory Stores Corp.—Sales for first 
ten months of 1927, $29,228,321; same 
period 1926, $24,621,736. 

Montgomery Ward & Co.—Sales for 
first ten months of 1927, $156,013,347; 
same period 1926, $156,281,323. 

National Bellas Hess Co.—Sales for 
first ten months of 1927, $36,226,501; same 
period 1926, $43,115,448. 

National Cash Register Co.—Ship- 
ments in October were greatest in com- 
pany’s history. During month 16,003 
registers were shipped from Dayton fac- 
tory, compared with 15,840 in October, 
1924, best previous month. 

New York, New Haven & Hartford 
Railroad—Reported that flood damage to 
lines, which occurred for most part in 
Blackstone Valley, was small compared 
with that of other lines. 

Norfolk & Western Ry.—Will con- 
struct new railroad yard containing ap- 
proximately 14 miles of new track, new 
track scales, etc., just north of Winston- 
Salem, N. C. 
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Packard Motor Car Co—‘“As a result 
of planning and. policies for 1927 fiscal 
year,” says President Macauley in re- 
port for year ended Aug. 31, “our fac- 
tory and our sales have been running so 
far this year at a rate never before 
equalled by us.” Declared three monthly 
dividends of 25 cents each for Decem- 
ber, January and February, placing stock 
on a $3 annual basis, compared with 
$2.40 previously paid. 

Penney (J. C.) Co.—Sales for first ten 
months of 1927, $113,094,370; same period 
1926, $86,363,624; increase, 30.9 per cent. 

Pierce-Arrow Motor Car Co.—Prices 
on new series 81 line range from $2,900 
to $3,550, compared with $2,495 to $3,450 
on Series 80 line. New models, it is 
said, will develop greater speed and 
horsepower than old models. 

Pressed Steel Car Co.—Stockholders 
on Dec. 12 will vote on plan to issue 
three new shares of no par common for 
each share of present $100 par common 
outstanding, to retire from 25 to 30 
per cent. of the preferred and to re- 
place the present $6,000,000 5 per cent. 
debentures due in 1933 with a new issue 
of 15-year bonds bearing same rate of 
interest. Holders of debentures who 
convert them into new bonds would also 
have right to common stock to an 
amount equivalent to 10 per cent. of the 
face value of the bonds, or three shares 
of new common for $1,000 face value of 
bonds. 

Radio Corp. of America—Won patent 
suit against A. H. Grebe & Co. 

Remington-Rand, Inc.—Purchased real 
and personal property of Wales Adding 
Machine Co. at auction for $310,000. 
Passed dividend on common stock pre- 
viously paid for three quarters. 

St. Louis-San Francisco Ry.—De- 
clared extra dividend of 25 cents and 
regular quarterly dividend of $1.75 on 
common, payable Jan. 3, 1928, to hold- 
ers of record Dec. 9, 1927. 

Standard Gas & Electric Co.—Sales of 
electric and gas appliances by subsidiary 
and affiliated companies for seven 
months ended July 31, 1927, totaled $2,- 
707,426, increase of $390,293, or 16.7 per 
cent. over same period of 1926. 

Texas & Pacific Ry.— Damage to prop- 
erty from Mississippi River floods in 
Spring of 1927 is placed at $500,000. 

United Drug Co.—Said to be negotiat- 
ing for merger with Sterling Products, 
Inc. 

U. S. Steel Corp.——Unfilled orders on 
Oct. 31 amounted to 3,341,000 tons, an 
increase of 192,927 tons since end of 
September, and compared with 3,683,661 
tons on Oct. 31, 1926. 

Westinghouse Air Brake Co—Order 
for equipping all French railways with 
air brakes, involving altogether more 
than $65,000,000, has been divided equally 
between Kunze-Knorr Co., of Germany, 
and French subsidiary of Westinghouse 
Air Brake Co. 

White Motor Co.—Declared dividend 
of 50 cents, payable Dec. 31 to holders 
of record Dec. 15. Previously paid at 
annual rate of $4 a share. 

Wilson & Co—South American meat 
packing situation, involving all leading 
packers, has been satisfactorily adjusted, 
are to Thomas E. Wilson, presi- 

ent. 

Woolworth (F. W.) Co.—Sales for first 
ten months of 1927, $205,118,179; same 
period 1926, $189,756,515; increase 8.10 
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XPANSION of an efficient 

electric service system 
brings to new territory the ad- 
vantages of group management 
and better financing, and is of 
benefit to territory already 
served because of the econo- 
mies derived from the greater 
volume of business and the in- 
creased stability resulting from 
broader diversification. 

It is the function of public 
utility investment companies, 
of which the Middle West 
Utilities Company is an ex- 
ample, to guide and facilitate 
the integration of small elec- 
tric service properties into 
efficient systems and to assist 
in financing the continuously 
increasing requirements for 
service. 
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‘Our financial backing of 
the Middle West Utilities 
Company, founded on its 
standing in national security 
markets, enables its subsidiary 
companies to refinance advan- 
tageously the properties added 
to their systems, usually reduc- 
ing capital charges, removing 
burdensome restrictions and 
unnecessary corporations, and 
simplifying financial struc- 
tures. Naturally, since this 
growth is a continuous proc- 
ess, at any given time the 
structure may be incomplete 
or complex; the adjustment 
of minority security holdings 
may require that an apparently 
unnecessary company be kept 
alive, or state laws may de- 
mand separate existence of a 
company which otherwise 
might be assimilated into the 
larger group. But it is the pol- 
icy of the Middle West Utili- 
ties Company to so conduct 
this growth as to simplify the 
corporate and financial struc- 
tures of its subsidiaries as far 
as possible; and to capitalize 
any additions conservatively, 
cooperating with regulatory 
bodies to the end that no sub- 
sidiary company shall be bur- 
dened with excessive capital 
charges. By strict adherence to 








GROWTH 





these principles it has been 
possible to build a sound struc- 
ture and establish the inves- 
tors’ confidence on which to 
base the continual quest for 
additional capital to extend 
facilities. 
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S; N addition to this expan- 
sion into new fields, electric 
service companies must meet 
a constant growth in the de- 
mand for service in territories 
already served. The market 
for electric service is far from 
saturation, particularly in the 
non-metropolitan areas which 
largely constitute the territory 
served by the Middle West 
Utilities Company’s subsidia- 
ries. Many communities with 
limited dusk-to-dawn electric 
service and no power facilities, 
and many with no electric ser- 
vice at all, await the coming 
of the transmission line which 
will connect them to the sys- 
tem. Rural electrification is in 
its infancy. Countless. domes- 
tic uses are yet to be made 
general. Electrification of 
manufacturing, mining and 
other industrial operations is 
still being carried on. The 
growing industrial develop- 
ment of small communities is 
largely contingent on the pro- 
vision of adequate power 
facilities. 

All this requires new capital. 

In the widening of territo- 
ries and in meeting theconstant- 
ly increasing requirements of 
territories already served, the 
financial backing of the public 
utility investment company is 
indispensable to the electric 
service companies under its 
direction. 





Middle West 
Utilities Company 


SERVING 
1920 Communities in 19 States 
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DAY TIME, 


Rush orders that cannot be filled 
are water over the dam. They 
never come back. 


In the Carolinas, manufacturers 
capitalize the flexibility of their 
working forces. They accept and 
fill orders impossible to handle 
where available labor dictates 
only one shift crews. 


The result is greater production 
with less equipment. Take tex- 
tile mills for example: Late Gov- 
ernment figures show 11,612,344 
spindles inthe Carolinas as 
against 16,872,298 spindles for 
New England. Yet the Carolinas 
show an average of 42% more 
active spindle hours with 31% 
less spindles. 


Production is a factor which 
cuts deep into the costs of in- 
dustrial operation. What the 
Carolinas have done for others, 
the Carolinas can do for you. 


Ask us how. 


Carolina Power & Light Company 
(N 


INDUSTRIAL RALEIGH 
NORTH CAROLINA 
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Ohio Women Launch Declaration of 
Independence from Drudgery 


HE Ohio Federation of Women’s 

Clubs has started a campaign for 

the emancipation of women which 
may prove to be even more important 
to all of us than the historic struggle 
for suffrage. 

It is not a political campaign. It does 
not call for the enactment of a single 
new law. There is no partisanship about 
it, and woman of all classes and all creeds 
are likely to take part in it. 

It is a campaign, in a word, to free 
women from household drudgery by the 
simple process of employing electricity 
and gas instead. 

“Sixty-five out of one hundred Ameri- 
can home-makers,” says the first bulletin 
of this campaign, “are still using the dust- 
raising broom, and seventy-eight women 
out of a hundred are rubbing the family 
wash on the wash-board.” 

But the club women do not blame Con- 
gress for this, and they do not call upon 
their followers to rise as one woman and 
demand that this tyranny shall cease. 
They call upon them, rather, to betake 
themselves severally to the marts where 
electric appliances are sold. 


Purpose of Campaign 


“There is the gas range,” the pamphlet 
continues, “to take the place of the old 
wood or coal stove, perfected even to its 
oven whose heat can be controlled by a 
thermostat. The electric washer for a 
few cents an hour saves long hours at 
the wash-board. The electric iron elimi- 
nates hundreds and thousands of steps 
from stove to ironing board. Vacuum 
cleaners are almost indispensable to sani- 
tary house-keeping. 

“These four appliances represent a great 
contribution toward lightening the work 
of the housekeeper; there is still another 
—running water, which by the application 
of gas or electricity can be furnished hot 
at all times for the household.” 

Electric and gas refrigeration are dis- 
cussed in the same realistic way, and 
special attention is given to the potentiali- 
ties of the gas furnace in communities 
which have the advantage of natural gas. 

“It is not the purpose of the Ohio 
Federation of Women’s Clubs,” the 
pamphlet concludes, “to advertise the out- 
put of the public utilities and manufac- 
turers of household equipment, but it is 
to sell the idea that the use of mechanical 
power at a few cents an hour is cheaper 
than the waste of the life energy of the 
home-maker, and that proper sanitation 
and heating make for better and more 
wholesome home life in the community.” 

This Declaration of Independence from 
Drudgery is being broadcast under the 
names of Dr. Josephine L. Pierce, of 





Lima, President of the Federation, and 
Mrs. F. G. Cromer, of Dayton, Chair- 
man of the American Home Department, 

Without any prejudice toward other ac- 
tivities, it must be observed that this js 
about the farthest North in social reaiism 
which organized womanhood in America 
has so far reached. 

In the first place, there isn’t any pos- 
sible argument against anything which 
these club women have to say. ‘lhere 
were, it must be admitted, certain argu- 
ments against woman suffrage. They might 
not have been good arguments but they 
were arguments. Likewise, there are 
arguments, valid or invalid, against wo- 
men serving on juries, against their hold- 
ing certain offices and against their taking 
up certain practices which hitherto have 
been confined to men. | 

But who can refute the statement that 
there are vacuum cleaners in Ohio or that 
you don’t have to clean up after the ice- 
man if you have an electric refrigerator? 

And as to actual results, physical and 
spiritual, the balance is all in favor of the 
person who achieves electric power as 
against the person who achieves nothing 
but political rights. 

There is the right to serve on a jury, 
for instance. It is a fundamental right, 
no doubt, but the fact remains that the 
average man who has it does not value 
it very highly. We are not intimating 
that this ought to be so but merely men- 
tioning that it is. For some reason or 
other on the opening day of every court 
throughout ‘the land, the corridors are 
thronged with sovereign citizens who hope 
to hear that they are utterly disqualified 
to pass upon the guilt or innocence of 
their fellow men. And yet these very 
citizens would be desperately indignant if 
the same courts should take from them the 
right to drive an automobile. 


The Difference 


Just what is the difference? This col- 
umn can not attempt to answer that ques- 
tion fully, but there is one difference 
which everyoody must recognize. An 
automobile is real, tangible, measurable 
power, by means of which Man can go 
where he knows he wants to go. Jury 
duty, on the other hand, while it may be 
sacred and fundamental and all that, is 
not so tangible. It is not measurable 
power but theoretical power. We may 
all be committed firmly to the theory of 
guilt and punishment; but the theory has 
not been demonstrated. We don’t know 
whether trials and punishments constitute 
the right way to deal with crime or not. 

Modern Americans by the million have 
even come to doubt the ballot. They have 
not rejected it, but they have become 
disinterested. It takes no end of agita- 
tion for good citizenship to drag them to 
the polls; and when they get there, they 
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don’t know what to do with their vote. 

But nobody doubts the sewing machine 
or the electric washer. No one who has 
achieved an electric iron has any mis- 
givings as to its actual value. It does 
exactly what it sets out to do. It emanci- 
pates the person who employs it. The 
advantage of a Democratic household over 
a Republican household or a Socialist 
household is still in the realm of argu- 
ment, but the advantage of an electrically 
equipped household is in the realm of 
fact. 

And the way these women of the Ohio 
Federation have grasped the facts should 
be taken to heart by every utilities com- 
pany in the land. 


Low Rates Essential 


The writer knows of communities where 
such a campaign as this could not be 
effective; where such a campaign, in fact, 
could not occur. These are communities 
in which benighted power companies are 
trying to sell electricity to everybody who 
can be induced to pay high rates, utterly 
ignoring those who would use electricity 
for all sorts of service if the rates were 
made sufficiently low. 

The companies in these communities 
usually contend that their rates are “fair.” 
That is, they are not making much money. 
That may satisfy the public service com- 
mission, but it does not emancipate the 
community from drudgery. It takes a lot 
of electric power to do that; and only 
where the rate is sufficiently low will 
everybody buy and use electric power. 

Unfortunately, not all the utilities com- 
panies are as awake to this principle as 
these club women seem to be. Frequently 
the writer has encountered big executives 
in the utilities field whose own homes are 
not electrified. There is a reason. The 
rates are too high. These men spend 
their days in promoting low rates in the 
fields which they serve, but it happens 
that they live in suburban districts served 
by companies which have not yet caught 
the big idea. These men can not be in- 
duced to buy electric power for several 
times the price they sell it for; and if 
utilities companies can not sell power to 
big utilities experts, they can hardly ex- 

pect to sell it to the rest of the community. 

This Ohio campaign speaks well for the 
club women of Ohio; but it also speaks 
well for Ohio’s public utilities. 
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Unlike an individual whose 
service value diminishes 
with age . . . an institution 
gains power with experi- 
ence. The Chemical offers 
you an up-to-date Banking 
service that is 103 years old 
in experience. _ 
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NATIONAL 


BANK 


OF NEW YORK.» 

















Holland Tunnels Opened 


O NE of the greatest construction proj- 
ects ever undertaken in the eastern 
section of the country looking toward the 
speeding up of motor transportation was 
formally completed during the past month 
when the Holland Tunnels were opened 
for vehicular traffic. 

The tunnels connect New Jersey with 
New York City through a wide under- 
ground passage beneath the Hudson River 
and will do away with the necessity for 
motor transportation using the compara- 
tively slow method of ferrying across the 
river. 

There has been considerable discussion 
relative to the toll rates to be charged, but 
it is officially announced that the regular 
rates for passenger automobiles will be 50 
cents for each car with a capacity up to 
seven passengers. 

Motorcycles will be charged 25 cents, 
busses will be charged $1, and trucks will 
be charged from 50 cents to $2, according 
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You Do Not Need a 


FINANCIAL SERVICE 
[1] 


[2] 
[3] 
[4] 
[5] 
[6] 


(7). 


[8] 
[9] 


You have complete facilities for 
gathering all the facts determining 
investment values 


You are able to devote a large part 
of your time to study of conditions 


You have a natural aptitude for 
study of investments 


You are able to correctly discrimi- 
nate among securities 


You have had adequate training for 
investment analysis 


Your sources of information and 
advice are. always unprejudiced 


Your judgment is always sound 
You are infallible 


You are already reaping the utmost 
from your investments. 


If you lack any of these essentials, let us send free—with- 
out obligation—our latest Bulletins together with “The Four 
Year Record of a Great Financial Service.” The Bulletins 
will reveal exactly what we are doing for investors—and 
provide you with a definite course of action to take now. 
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October Trade Increases 


Reins Department of Commerce gives 

total values of imports and exports 
of merchandise, gold and silver for Oc. 
tober and ten months ended October, with 
comparisons, as follows: 


Merchandise 
October : 1927 1926 
Imports...... $356,000,000 $378,350,000 
Exports...... 490,000,000 455,955,000 


Ten months ended October: 


Imports.... $3,509,008,000 $3,699,176,000 
Exports....  3,998,458,000 3,863,990,000 
Gold 

October : HED, 
Imports...... $2,056,000 $8,857,000 
Exports...... 10,698,000 1,156,000 

Ten months ended October: 
Imports...... $195,022,000 $179,763,000 
Exports...... 68,340,000 100,784,000 

Silver 

October : 
imports........ $5,069,000 $5,098,000 
Exports...... 5,938,000 7,279,000 


Ten months ended October: 


Imports...... $46,201,000 $61,225,000 
Exports...... 62,798,000 79,854,000 


The Commerce Department foreign 
trade figures for October disclose for the 
second consecutive month a net export of 
gold. Excess of gold exports over imports 
for October was $8,642,000 and for Sep- 
tember it was $11,465,000. 





Mexican Company Financed in 
New York 
ONFIDENCE of American investors 
in the appointment of Dwight W. Mor- 
row as ambassador to Mexico is evidenced 
in the oversubscription of both stock and 
bonds of the Potrero Sugar Company, the 
first time since the fall of the Diaz regime 
that a Mexican corporation has been thus 
financed in Wall Street. 

The bonds were offered in amount of 
$2,000,000 with a 7 per cent. coupon and 
stock warrants, by J. A. Sisto & Company, 
members of the New York Stock Ex- 
change. A small issue of the company’s 
common stock was also offered by Jerome 
B. Sullivan & Company 

A unique feature of the bond offering 
is protection by insurance bond against 
civil war or confiscation. 





Studebakers Set Records 


HREE American cars established new 

world records for speed and endurance 
at the Atlantic City Speedway by traveling 
25,000 miles each in less than 25,000 con- 
secutive minutes. These records, made by 
two Studebaker Commander roadsters and 
a Studebaker Commander sedan, all stock 
models, were officially timed and checked 
by the contest board of the American Au- 
tomobile Association. The speed of the 
two roadsters was 65.31 miles per hour and 
the speed of the sedan was 61.98 miles per 
hour. 





Roger Pierce has been elected president 
of the New England Trust Company. 
Leon M. Little was elected vice-president 
and a director. 

Percy Chubb, Francis E. Neagle, Frank 
T. Maxwell, Edward S. Paine and W. 
Everit Burnet have been added to the 
directorate of the South Porto Rico 
Sugar Company. 
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Auto Production Down 


Advent of New Ford Again Delayed and Entire Motor World 
Is Marking Time Impatiently—Pierce-Arrow and Willys- 
Overland Introduce New Models—Dodge Sends 
Out Its Two Millionth Car 


By Walter Boynton 


Detroit Editor, Automotive Daily News 


ID-NOVEMBER found the auto- 
M motive industry in Detroit in a 

state of greatly reduced activity, 
all along the line. Several of the impor- 
tant plants in the territory were either 
closed for inventory or expansion, or oper- 
ating on materially reduced schedules of 
production. 

While the employment situation remained 
at about its usual relation with conditions 
a year ago, the valley was considerably 
deeper than it has been for the last five or 
six years. 

It is apparent that the amount of busi- 
ness to be done in the last quarter of the 
year is disappointing. Cars have not been 
moving freely from the dealer to the real 
ultimate consumer and the middle of the 
month found most dealers very well sup- 
plied with cars both old and new. 


Effect of Ford Inactivity 


HE usual seasonable let-up in activ- 
ity was added to by unfavorably warm 

weather and by the continuation of the ab- 
sence of the Ford car from the picture. 
Detroit’s industrial pay-rolls are adversely 
affected to the extent of close to a million 
dollars weekly by the Ford inactivity and 
naturally all forms of business suffered. 

Conservative estimates are that the 1927 
production will fall about 25 per cent. below 
that of 1926. If this prediction is borne 
out by actual experience, 1927 will be the 
lowest production year since 1922, when 
there were only 2,659,000 cars made. 

Elimination of the Ford cars for months, 
plus the fact that makers of other cars 
have not felt it politic to “stuff” their deal- 
ers with stocks, have made themselves 
keenly felt. With very few exceptions, 
deliveries of all cars have been running 
behind those of the last three years, and by 
considerable margins. Under present fac- 
tory set-ups, construction or expansion of 
production can, be made more promptly 
than in the past, and the makers are pull- 
ing in their horns. 


No Relief in Sight 


At this writing, there is no relief in 
sight, so far as the Ford situation is 
concerned. Before the middle of October, 
it was announced that the plants would be 
in production in a few days, but a month 
later there were no signs of production 
cars and Mr. Ford’s latest announcement 
was that the car would not be in produc- 
tion before December. 

Up to date, there has been no large tak- 
ing on of men, and there is no evidence of 
the placing of large orders for supplies for 
immediate delivery. Some time in Decem- 
ber should see production under way, if the 
signs are read right, but it will be a long 
step from the initiation of production to a 
point at which the Ford company again be- 
comes a large factor in production and dis- 
tribution. 


MBs factory has made it clear that 
there is no general invitation extended 
to the dealer organization to come to Ford- 
son or to Dearborn to see the experimental 
cars. One of the executives said frankly 
that the factory was not in shape to handle 
large bodies of visiting dealers, intent on 
inspection, and added that those who did 
come on their own initiative were likely 
to be disappointed. 

The public has been carefully kept from 
a near examination of even the experi- 
mental cars, which have been noted in the 
neighborhood of the Dearborn plant. 


ILLYS-OVERLAND, Inc., has an- 

nounced two convertible cabriolet 
coupe models, first of their type to be of- 
fered in the light car field. Prices for this 
new type are $745 for the Whippet Four 
and $875 for the Whippet Six. Both types 
are unusually handsome and completely 
equipped for cars in their price class. Tops 
are of the full folding type and conversion 
from open to closed car, or vice versa, can 
be made in less than two minutes by one 
person. 

Side windows are so set that when the 
top is down they may remain up, providing 
a three-sided windshield. The Four job is 
finished in a harmonizing scheme of blue 
and gray, with gray and brown for the 
Six color job. 


New Models 


IERCE-ARROW has announced a new 

Series 81, taking the place of the Series 
80. Bodies are of a new type and standard 
models are shown with lamps mounted in 
the usual way, though the long-familiar 
fender-mounted lamps are available at the 
buyer’s option. Engine changes include in- 
creased compression ratio, new type of 
manifolding and piston changes which are 
claimed to result in high speeds. There is 
increased use of aluminum and the tread 
has been made 58 inches, with wheelbase 
unchanged. 

Thirteen bodies constitute the new line, 
at prices ranging from $2,600 for the 
chassis to $3,550 for the seven-passenger, 
enclosed drive limousine. Color jobs and 
appointments are, as usual, handsome, dig- 
nified and complete. 


ODGE BROTHERS, Inc., have pro- 

duced their 2,000,000th car. It came 
off the line almost thirteen years after the 
first car was built and it was sold to the 
Seattle Dodge dealer, who had placed his 
order for it eight years ago. Men associ- 
ated with John and Horace Dodge thirty- 
five years ago, many years before the 
brothers thought of entering the automo- 
bile business, completed the final assembly 
and tests of the car and one of them, with 
thirty-seven years of service to his credit, 
drove the car to the loading dock for ship- 
ment west. 















































Foremen’s Clubs 


Increase Profits 


The shop foreman seldom has an oppor- 
tunity to see his industry as a whole. 
More than that, he hardly ever has a 
chance to view his industry in relation- 
ship to the community in which he lives, 
and to the other industries in his own 
town. 

However, through contact with other 
foremen, he picks up new ideas, resulting 
in the better operation of his department, 
and learns the value of co-operation with 
others of his own industry. 

FOREMEN’S CLUBS have been or- 
ganized to keep Foremen in touch with 
each other in order that they may thresh 
out their common problems. 


The Foreman comes to understand his 
responsibility for increased production, 
lower costs and better quality, thus be- 
coming a better manager of his depart- 
ment. 


THE NATIONAL ASSOCIATION OF 
FOREMEN, E. H. Tingley, Secretary, 
1249 U. B. Bldg., Dayton, Ohio, organized 
for the promotion of better Foremanship, 
has as its objectives: 


City-wide Foremen’s Clubs 

Factory Foremen’s Clubs 

Educational Work for Fore- 
men and Men Who Aspire 
to Foremanship 

Better Industrial Relations 

Stabilized Employment and 
Profit in Industry 


Membership is open to foremen, job fore- 
men, superintendents, department heads, 
cost accountants, purchasing agents and 
persons interested in foreman training. 

Membership fee: Individual, $2.00 per 
year; groups of 10 or more from any 
one factory or club, $1.00. 


Membership fee includes a year’s sub- 


scription to 
The 


Foremen’s Magazine 


which is published monthly and contains 
articles covering various phases of the 
Foreman’s job. Sample copy on request. 


Clip and Mail This Coupon Today 


E. H. TINGLEY, Secretary, 
National Association of Foremen, 
1249 U. B. Building, Dayton, Ohio. 

I am interested in the Foremen’s Club 
idea. Send me the facts, also sample copy 
of the Foremen’s Magazine. 


Es ME Fins as ciesnescceseespnancaecsccan’ 


Ci AE BORA once csc cccscccssesccncsees 
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A Fascinating 
Journey 


with intriguing 
glimpses of for- 
eign folk and 
customs. Sun- 
shine all the way. 






*° California 


Let a Southern Pacific representative plan 
your trip to California by Golden State. 
Shortest, Chicago to San Diego— 63 hours 
Chicago to Los Angeles. Stopovers at 
El Paso, Douglas, Tucson, Phoenix. 


Golden State Limited—de luxe train. 
Leaves Chicago, Rock Island La Salle St. 
Station, 8:30 p. m. daily. 
Apache— another fine all-steel train. 
Leaves Chicago, Rock Island La Salle St. 
Station, 6:00 p. m. daily. 


Choice of Routes Returning 


Sunset Route, San Francisco to New Or- 
leans via Apache Land. 


Overland Route, San Francisco to Chicago 
via Great Salt Lake and Ogden. 


Shasta Route north via Klamath over the 
new Cascade Line to Portland and Pacific 
Northwest. 


For complete information, see your local Southern 
Pacific representative, or use this coupon 


E. W. CLAPP, Traffie Manager, Fb 
Southern Pacific, 


’ 

i] 
Reom 1022, 310 So. Michigan Ave., 1 
Chieage, Illinois. H 
Please send me free descriptive booklets as checked: 
! 

i 

! 


O Golden State Route O Sunset Route 
© Overland Route 


(Shasta Route is included in each of above.) 


Pacific 
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Investment 
Booklets 


The following booklets and other informa- 
tion will be sent free on request by the 
firms mentioned : 


Convertible or Warrant Bonds—The 
advantages of this form of investment 
are set forth in a booklet issued by M. 
C. Bouvier & Co., members of the New 
York Stock Exchange, 20 Broad Street, 
New York. 

An Investment Service—The Brook- 
mire Economic Service, Inc., 570 Seventh 
Avenue, Dept. S-J2, New York, have 
prepared a description of their service, 
including recommendations on investing. 
Free on request. 

Investment Suggestions—A copy of 
this month’s market letter will be mailed 
free on request by Kennedy & Co., 74 
Broadway, New York. 

International Paper Company—A cir- 
cular on this security has been prepared 
by Baar; Cohen & Co., members New 
York Stock Exchange, 50 Broad Street, 
New York. Sent free on request. 

Bonds Bearing State Tax Refund 
Clause—Lists of these bonds have been 
prepared by A. B. Leach & Co., Inc., 57 
William Street, New York. 

Conditions in the Pacific Southwest— 
A monthly summary compiled by the Los 
Angeles First National Trust & Savings 
Bank, Los Angeles, California. Free to 
those interested. 

The Knack of Corralling Dollars—Is 
an extensive treatment of the Prudence 
partial payment plan. This booklet will 
be mailed free on request by The Pru- 
dence Company, Inc., 331 Madison Ave- 
nue, New York. 

For Good Bond Advice—The National 
City Company, National City Bank 
Building, New York, will be glad to send 
lists of their recommendations on sound 
bonds for investment. 

A Florida Building and Loan Associa- 
tion—For information on this form of in- 
vestment and savings, address Lakeland 
Building and Loan Association, P. O. 
Drawer 629 Lakeland, Florida. 

Making Money in Stocks—Is the name 
of a booklet issued by the Investment 
Research Bureau, Auburn, N. Y. This 
booklet describing a constructive method 
of investment will be sent free. 

Handbook on Trading Methods and 
Market Letter—Sent free on request by 
Chisholm & Chapman, members New 
York Stock Exchange, 52 Broadway, 
New York City. 

The Real Estate Investment of the 
Future—Is the title of a booklet issued 
by Fred F. French Investing Co., Inc., 
350 Madison Avenue, New York. Sent 
free on request. Ask for booklet FK. 

An Investment Advisory Service—For 
information address Moody’s Investors 
Service, 35 Nassau Street, New York. 

Odd Lot Trading—The-many advan- 
tages of diversification in this form of 
investment are explained in Booklet F- 
311 which will be sent free on request 
by John Muir & Co., members New 
York Stock Exchange, 50 Broadway, 
New York. 

Cities Service Common—A circular on 
this security will be sent free on 
request by Henry L. Doherty & Com- 
pany, 60 Wall Street, New York. 
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largest co-opera- 
tive apartment 
building in the 
world—21 stories 
high with 360 
apartments. This 
company will 
_ furnish all power 
and light used in 
the building. 
Edison Company 
Tha Central Station Serving Chicego 
Re 
ors. Send for the year book This stoc 
listed on Chicago Stock Exchange. 























Established 1884 


ENNEDY & CO. 
74 BROADWAY 
NEW YORK CITY 


High Grade Bonds Bought on 
Partial Payment Plan 


Investment Suggestions 
A copy of this month’s market 


letter will be mailed on request 
without obligation. 


























Investors 
Have Wings 


Decimating competi- 
tion is not new in the 
bond Aman 
with courage, persis- 
tency, and sound 
training can _ usuall 
escape its toll. Su 
aman can build up a 
clientele which for- 
merly he could de 
pend upon mate- 


Salesmen 
tially as being HIS Note 


A change is evident. People today are willing to try 
new things, to accept new methods. This new atti- 
tude is making serious inroads on the carefully built 
up clienteles of bond salesmen. 


Keep In Step— 
You Bond Men 


Bepreparedto meet thisnew epiritamon ourclients. 

Babson Institute Training in Security Salesmanship 

is enabling men to successfully handle these new 

conditions. Read our booklet 2629, Security Salesman- 
tis. 


ship The ession, sent gra’ 








Bond 








Babson Institute, °°sz.1?* 


Mention of “Forbes” insures good service 





FO 












FORBES for December 1, 1927 














New Issue : November 17, 1927 


General Cable Corporation 


First Mortgage 5'2% Sinking Fund Gold Bonds, Series A 


Present Issue $16,000,000 
Dated July 1, 1927 Due July 1, 1947 
Authorized and outstanding, Series A, $16,000,000. Coupon bonds in interchangeable denominations of $1,000 and $500, registerable 
as to principal only. Principal and ‘interest payable in New York City at the principal office of the corporate trustee. Interest payable 
January 1 and July 1 without deduction for Federal Income Tax not exceeding 2% per annum. Redeemable as a whole, or in part by lot, 
on any interest date on 30 days’ notice, at 105 and accrued interest. The mortgage contains a provision regarding refund of the Penn- 
sylvania Four-Mill Tax to holders of Series A bonds. Central Union Trust Company of New York, Corporate Trustee 


The mortgage provides for an annual sinking fund for Series A bonds of $400,000, payable 
in equal semi-annual instalments commencing July 1, 1929, to be used to retire such 
bonds, by purchase at not exceeding 105 and accrued interest or, if not so obtainable, by 
redemption by lot at that price, but the company has the right to surrender Series A bonds 
at cost (not exceeding the redemption price) in lieu of cash payments to the sinking fund. 


The company has agreed to make application to list these Series A bonds on the New York Stock Exchange. 


The following information has been summarized by Mr. W F..Field, Vice-President of General Cable Corporation, 
from his letter dated November 16, 1927, copies of which may be obtained upon request, and is subject lo the more complete 
information contained therein: 

BUSINESS 
General Cable Corporation, a New Jersey corporation, formerly Safety Cable Company, has acquired the 
entire business and assets, and has assumed certain liabilities, of Rome Wire Company, Standard Underground 
Cable Company and Dudlo Manufacturing Corporation. These four constituent companies, manufacturers of 
copper wire and related products largely used in the electrical industry, rank among the oldest and most promi- 
nent manufacturers of their several lines of products in the United States. General Cable Corporation has also 
acquired the sheet mill and rod and wire mill, at Baltimore, Md., with appurtenant assets, formerly owned by Balti- 
more Copper Smelting and Rolling Company, and has assumed certain liabilities in connection therewith. 

EARNINGS 
Combined annual earnings of the properties and companies now owned by General Cable Corporation, for the four 
years ended December 31, 1926, including the results of operation of the sheet mill but not of the rod and wire mill 
(construction of latter completed in 1926) formerly of Baltimore Copper Smelting and Rolling Company, after 
depreciation adjusted to a uniform basis for all properties, and after eliminating bonuses and non-recurring charges 
(averaging together $208,851 per annum for the four-year period), but before interest and Federal income taxes, 
have. been certified by Messrs. Peat, Marwick, Mitchell & Co., public accountants, as follows: 


ow Se a rey, eee $7,493,200 
EERE ee ee 7,872,963 
PERE eee err fee fetes 6,415,014 
Ie eer ery ae re 5,681,470 


Combined earnings as shown above averaged $6,865,662 per annum for the four-year period, or approximately 
7.8 times the maximum annual interest requirement of $880,000 on the Series A bonds. Such combined earn- 
ings for the six months ended June 30, 1927 (a period during which unsatisfactory conditions existed in the 
industry), including the results of operation of the rod and wire mill, as certified by Messrs. Peat, Marwick, 
Mitchell & Co., were $2,150,455, or at the rate of nearly 5 times the above maximum interest requirement. 

‘ SECURITY 
The Series A bonds, in the opinion of counsel, are the direct obligation of General Cable Corporation specific- 
ally secured by first mortgage lien upon substantially all the land and buildings, and machinery and equipment 
thereon, owned by the company. The aggregate sound value of the properties subject to the mortgage, as severally 
and independently appraised for the different companies, together with subsequent additions at cost and with 
adjustments of depreciation on a uniform basis, to June 30, 1927, is in excess of $30,000,000. 
The Series A bonds are limited in principal amount to $16,000,000. Additional First Mortgage Bonds of other 
series may be issued, under the restrictions set forth in the mortgage, for refunding and for permanent additions 
to be subjected to the mortgage. ASSETS 
The consolidated balance sheet of General Cable Corporation and wholly-owned subsidiaries, as at June 30, 
1927, after giving effect to the acquisition of assets and the assumption of liabilities as above, to the recapitali- 
zation of General Cable: Corporation and to other adjustments, as certified by Messrs. Peat, Marwick, 
Mitchell & Co., shows current assets of $28,206,567 as compared with current liabilities of $5,425,123. Net current 
assets alone, as shown, are equal to nearly one and one-half times the amount of the Series A bonds, and net tangible 
assets, after deducting all liabilities except the bonds, are $50,120,071, or more than three times the amount of the 
Series A bonds. Fixed assets are included at approximately 80% of appraised sound value, adjusted to June 30, 1927. 

PURPOSE OF ISSUE 

The Series A bonds, together with $15,000,000 par value of 7% Cumulative Preferred Stock, 400,000 shares 
of convertible Class-A Stock without par value and 440,000 shares of Common Stock without par value, have been 
issued by General Cable Corporation in connection with the acquisition of assets as above outlined and the read- 
justment of its capital structure. 








—_ 


Of the total issue of $16,000,000 Series A bonds, $11,682,000 have been retained in part 
payment for assets. We offer the balance of $4,318,000, subject to prior sale. 


Legal proceedings have been approved by counsel and it is expected that delivery will be 
made on or about November 29, 1927, in the form of temporary bonds of the company. 


Price 99 and accrued interest. To yield 5.58% 


Dillon, Read & Co. Kissel, Kinnicutt & Co. 
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Do you know what stocks will—in the 
opinion of leading authorities—show the 
quickest and most profitable return? 


There is one sure way of knowing expert opinion. 
Read The Business Economic Digest for the 
recommendations Ik sed on the Weighted Average 
of all authoritative opinion! The Digest analyzes 
the leading forecasting services, and measures 
each opinion by the scientifically 


Weighted Average 


—each given such consideration as their 
past accuracies justify. The resulting cor- 
clusion is the logical outlook for future 
stock prices. 

Our record shows actual and convincing 
proof of the value of this sound method. 
Know what stocks to buy and when! Send 
now for a free current copy containing 
valuable stock recommendations. 


The Businessfconomic Digest 
Gage P Wright, Pres... 
134 No. LaSalle St. Chicago III, 








Without obligation mail me your current Digest 
and your booklet, ‘“When Experts Disagree.”’ 


MII Senco cawtcccsacenencocssccnsesensee ces 
STREET 
CITY 
F38 
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in investment securities of public 
service companies supplying 


electricity, gas and transporta- 
tion in 23 states. Write for list. 


UTILITY SECURITIES 
COMPANY 
230 So. La Salle St., CHICAGO 


New York St. Louis Milwaukee 
Louisville Indianapolis Minneapolis Va 




















Build with Men 
WILLIAM LFLETCHER Inc. 
not.an agency 
Can put you intouch with 
THE RIGHT MAN 
| for any worthwhile position. 


80 FEDERAL STREET ~ BOSTON. 




















GEORGIA 
r .PAPERSHELL PECANS 
Jumbo stse "Pecane.”” Say" tir setceekt oor 


make unusual gift to friend or customer. 


Place order now, while pick of crop is on 

hand. Shipment made anytime. $3.50. per 

five-pound carton, delivered. 

Roos té Pecan Co. 

308-A gress St., West 
vannah, Ga. 

















Forbes Magazine and Forbes 
Books Make Ideal Christmas 
Gifts. See page 44. 


S the year draws to a close an im- 
A pressive increase in building activ- 

ity is reported from numerous large 
cities. It cannot be said, however, that 
this increased activity is general through- 
out the United States. Conditions at the 
end of November can best be described as 
spotted. 

The closing weeks of 1926, it will be 

recalled, were marked by surprising ac- 
tivity, with the result that the total vol- 
ume of construction for the year went 
considerably ahead of the previous high 
record, made in 1925. This spurt con- 
tinued into the current year, but before 
many months had passed a perceptible 
recession became apparent. 
The likelihood of another $7,000,000,000 
year in the industry was generally dis- 
counted. Then, as fall approached, the 
prospect that 1927 would develop another 
volume of construction equal to 1926 in- 
creased, so that now a year’s total ap- 
proximating the record is the common 
prediction. 


Building Activity 


Oe reports showed some strik- 
ing gains over the same month last 
year in building contracts awarded. II- 
linois made a particularly strong showing, 
while the upward trend also appeared in 
Wisconsin, Indiana, New York, Kansas 
and Eastern Pennsylvania. At the same 
time there was a marked decline in many 
other states, especially in the extreme 
South. Massachusetts reported less ac- 
tivity as a whole but Boston gained. New 
York City showed a big gain, as did 
Philadelphia, Cleveland, Louisville, Cin- 
cinnati, Chicago, St. Louis and Detroit. 

During the month there was a slowing 
down in other important cities notably 
in Washington and Baltimore, Omaha, 
Atlanta and New Orleans. F. W. Dodge 
Corporation reported an increase of 
nearly $48,000,000 in thirty-seven states, 
crediting the gain to New York and 
Northern New Jersey, the Central West 
and the Northwest, with a distinct decline 
in New England, Maryland, Delaware, 
Ohio, Kentucky, Missouri and several of 
the southern states. 

The October statistics show a slight 
gain in residential construction, which 
totaled $243,000,000 for the thirty-seven 
states, a falling off in industrial construc- 
tion and a gain in commercial projects. 
All in all the contracts awarded in the 
United States reached a total of more 
than $600,000,000 and set a new record 
for October. 


HE most recent statistics lead to 
speculation as to their bearing on the 
construction outlook for the new year. 
Even if it be conceded that the present 
building activity forecasts a large volume 
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of work at the start of 1928, there is a 
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Building Pace Holds Up 
to Record Levels 


October Sets Up New High in That Month for Nation-Wide 
Construction—Seven Billion Dollar Total Indicated 
for 1927—-Many New Projects to Come 


By Frank E. Perley 


difference of opinion as to how long this 
activity will continue. It may be said that 
there is less doubt as to the probable de- 
velopments in 1928 than prevailed about 
1927 when the present year opened. 

The skeptics were vindicated by what 
happened during the early months, but 
when it became apparent that the year’s 
construction total would mount to $7,000,- 
000,000 that development made a deep 
impression. It lends support to the view 
of those who maintain that a seven-billion- 
dollar year no longer can be regarded as 
abnormal in the building industry. Never- 
theless, the decline in certain classes of 
construction, notably in residential build- 
ing, seems bound to have an important 
bearing on the 1928 developments. 


Residential Item Largest 


But it should not be forgotten in this 
connection that even during recent months 
residential building has continued the larg- 
est item in the nation’s construction totals. 
The volume of house and apartment pro- 
jects has been so great for half a dozen 
years that a supply equal to the after-war 
demands would seem available. Yet, es- 
pecially in the large cities, new apartment 
projects are announced daily, builders seem- 
ing to experience no difficulty in financing 
another such undertaking as soon as one 
is completed. 

Since a housing shortage due to The 
World War no longer exists the steady 
procession of tenants to occupy the new 
buildings probably is explained by the de- 
termination of large numbers to share the 
new standard of living Which modern 
apartments and individual houses afford. 


Government Projects 


| ewes the viewpoint of the building in- 
dustry such decline as may come in 
residential construction will not be immed- 
iately serious, for the reason that commer- 
cial and industrial building continues ir 
large volume and many public buildings are 
scheduled to start in the near future. The 
Federal Government is arranging to catch 
up on its building program and contracts 
will be let soon for new structures in 
Washington for the Department of Com- 
merce and the Internal Revenue Bureau. 
These two buildings will cost $25,000,000. 
It is estimated that several hundred mil- 
lion dollars will be required to provide 
other public buildings and postoffices. 

President Coolidge has approved the 
expenditure of $100,000,000 for these pur- 
poses in the large cities and appropriations 
to carry out this program in Boston, New 
York, Philadelphia, Chicago and other 
cities are expected at the coming session 
of Congress. Pennsylvania recently an- 
nounced a $10,000,000 construction program. 
New York State has projects under way 
or soon to be started which involve many 
millions. 
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Industrial 
Booklets 


The following booklets, pamphlets, etc., 
will be sent free on request by the com- 
panies mentioned. 


Bakelite Molded—Write for booklet 43 
to the Bakelite Corporation, 247 Park 
Avenue, New York, showing the var- 
ious uses to which this product can be 
put. 

Industrial Los Angeles—Advantages of 
locating your industry in this territory 
are explained in a booklet issued by the 
Chamber of Commerce, Industrial De- 
partment, Los Angeles, California. 

Four Out of Five Business Concerns 
Fail—Our accountant found this little 
booklet so interesting and useful that we 
feel like telling the world that any busi- 
ness man can write and get a copy free 
from Alexander & Hoag, Skinner Build- 
ing, Seattle, Washington. 

Cruises to the East Indies—Information 
on sailings and fares will be furnished 
gratis on request by United Fruit Com- 
pany. Room 1626, 17 Battery Place, New 
York. 


Budget Control—Is an illustrated book- 
let on the subject of growth and profits 
protection through budgeting. It rep- 
resents the successful experience of mod- 
ern management with the budget. Sent 
free on request by Ernst & Ernst, 27 
Cedar Street, New York. 


A Buick for Christmas—Solves your 
shopping for the family. Write the Buick 
Motor Company, Flint, Michigan, or any 
of their selling agents, for descriptive 
literature. 

Your Plant in Augusta—Is the title of 
a booklet describing the industrial ad- 
vantages in the world’s second largest 
inland.cotton market. Write for copy to 
Chamber of Commerce, Augusta, 
Georgia. 

The Motorized Salesmen—Experiences 
of various companies in handling auto- 
mobiles with salesmen, with a plan for 
operation, have been published in a neat 
little 32-page book. Furnished to any 
executive on request by Oakland Motor 
Car Company, Commercial Division, 
Pontiac, Michigan. 

Selling By Long Distance Telephone— 
Is now an established fact. Also buying, 
making appointments, giving needed 
rush information. Saves valuable time. 
Write for free literature to American 
Telephone & Telegraph Company, 195 
Broadway, New York. 

Character in Your Printed Matter— 
Depends on the kind of paper used. The 
Kalamazoo Vegetable Parchment Co., 
Kalamazoo, have prepared a booklet “3 
Wise Ones” which they will be glad to 
send on request without charge. 

The Foremen’s Club and Foremen’s 
Magazine—Complete information on the 
value of the installation of Foremen’s 
Clubs in your factory and a free sample 
of the Foremen’s Magazine can be had 
by addressing E. H. Tingley, Sec’y, 
National Association of Foremen, 1249 
U. B. Bldg., Dayton, Ohio. 

Forging Ahead in Business—A new re- 
vised edition of this valuable booklet 
will be sent free on request by the Alex- 
ander Hamilton Institute, 439 Astor 





oo Extra 
Dividends «~ 


benefit from the extra 


deduction of any kind. 


Experienced 


profit possibilities. 


reach of everyone. 








Holders of Collateral Trustee Shares will 


announced by General Motors and Packard. 


Collateral Trustee shareholders receive all 
regular and extra dividends of 80 leading 
American corporations in full,— without 


investors throughout the 
United States and Canada are placing an 
ever-increasing portion of their investment 
funds in Collateral Trustee Shares because 
of their extreme safety, liberal income and 


Price of Collateral Trustee Shares is within 


Write for free booklet F-19 
giving full particulars, 


NEw ENGLAND 
INVESTORS SHARES, INC. 


Formerly New England Investment Trust, Inc. 
85 Devonshire Street 
BOSTON, 


Free from Normal Federal Income Tax 


dividends recently 


MASS. 








eT 














Place, New York City. 








Puts - 


May be utilized as insurance to protect margin ac- 
counts; to supplement margin; and in place of stop 


orders, 


Profit possibilities and other important features are 
described in Circular F-1. Sent free on request. 


Quotations furnished on all listed securities 


S. H. WILCOX & CO. 


Established 1917 
66 Broadway 


Calis’ - 


Guaranteed by Members of the New York Stock Exchange 


Spreads 





Incorporated 


New York 


Telephone Hanover 8350 
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“MIDDLE WEST 
UTILITIES COMPANY 


Notice of Dividend 
on Prior Lien Stock 


The Board of Directors of 
Middle West Utilities Com- 
pany has declared a quarterly 
dividend of Two Dollars 
($2.00) upon each share of 
the outstanding Prior Lien 
Stock, having a par value of 
$100 a share, and One Dollar 
and Fifty Cents ($1.50) upon 
each share of the petal ‘ed 
$6 Cumulative Non Par 
Prior _Lien Stock, payable 
December 15, 1927, to the 
holders of such Prior lien 
Stock, respectively, of record 
on the company’s books at 
the close of business at 5:00 
o'clock P. M., November 30, 
1927. 
EUSTACE J. KNIGHT. 
Secretary. 




















Associated Gas and Electric 


The Board of Directors has declared 
the following quarterly dividends pay- 
able January 1 to holders 
November 80, 1927: 


Original Series Preferred Stock— 
8744c per share in cash or 2.47/100ths 
of a share of Class A Stock for each 
share of Preferred Stock held. 


$7 Dividend Series Preferred Stock— 
$1.75 per share in cash or 4.32/100ths 
of a share of Class A Stock for each 
share of Preferred Stock held 

The stock dividend is equivalent to 
approximately $4.29 per share per an- 
num for the Original Series as com- 
pared with 
per share, and $7.52 per share per 
annum for the $7.00 Dividend Series 
Preferred Stock. 





Company 





61 Broadway, New York 





Dividends 


of record 


Dividend No. 24 


Dividend No. 10 


the cash dividend of $3.50 


M. C. O’KEEFFE, Secretary. 
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AMERICAN TELEPHONE AND TevecRAPH ComPANy 
BELL SYSTEM 
153rd Dividend 
The regular quarterly dividend 
of Two Dollars and Twenty-Five 
Cents ($2.25) per share will be paid 
on Monday, January 16, 1928, to 
stockholders of record at the close of 


_ business on December 20, 1927. 


H. BLAIR-SMITH, Treasurer. 





1—How dry I am! 
2—Have another drink? 


—— 


DUTCH PORCELAIN 
DECANTER (Qt. Size 


It plays above tunes if 
you lift it from Table. 


Other Handsome Musical 
Novelties Catalog Free 


MERMOD & CO. 
16 E. 23rd St., New York 
SALESMEN WANTED 




















Reliable Brokers 


FORBES readers may take 
advantage of our service to 
inquire, without cost, re- 
garding reliable security 
brokers with whom they 
can safely do business. 
Investors Department 

FORBES MAGAZINE 
120 Sth Ave. New York City 
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INVESTORS’ INQUIRIES 
EADERS of “Forbes” 
may consult the In- 
quiry Department for infor- 
mation and opinions con- 
cerning investments. The 
fee is $2 for each security, 
or $5 for three. Letters 
should be addressed to 
Inquiry Department, 
Forbes Magazine 
120 Fifth Avenue, New York 




















You’ve often 
thought of 
subscribing 


to 


Forbes 


Why not take 
advantage of the 


Special Offer on 
Page 44? 











Mention of “Forbes” insures good service 











I 
“Forbes” pays $5 for the best story 
published in each issue and presents g 


copy of “Forbes Epigrams” tor each 
story used. 








Making Himself Clear 

Bishop William L. Gravatt, of West 
Virginia, was in Madrid, Spain, some time 
ago in company with a clergyman of his 
church, At lunch in a cafe one day he 
desired a glass of milk, but could not get 
the waiter to understand. At last, in des- 
peration, he drew a picture of a cow and 
handed it to the puzzled waiter. A smile 
of understanding spread over the latter’s 
face as he bowed himself away from the 
table. Presently he returned and with a 
great flourish handed the astounded bishop 
two tickets to a bull fight!—$5 prize to 
C. Lively, Weston, W. Va. 

* * £ 
: Mortified! 

A man attacked by two highwaymen put 
up a terrific fight. Finally he was over- 
come and searched. All they found on 
him was a dime. The bandits were 
amazed. 

“Say,” one exclaimed, “Do you méan ‘to 
tell us you put up a battle like that for a 
measly dime? Why we almost had to kill 
you.” 

“Well,” answered the victim, “the truth 
of the matter is I didn’t want my finan- 
cial condition exposed.”—Prize of “Forses 
Epigrams” to G. E. Hall, Brooklyn, N. Y. 

* * * 
Question to Ask 

A certain prominent dry goods mer- 
chant is also a Sunday school superinten- 
dent. Not long since he devoted the last 
few moments of the weekly session to an 
impressive elucidation of the parable of 
the Prodigal Son, and afterward asked 
with due solemnity if any one of the “lit- 
tle gleaners” present desired to ask a ques- 
tion. Sissy Jones’ hand shot up. 

“Very well,” he said, designating her 
with a benevolent finger and a_ bland 
smile, “what is it you would like to know, 
Cecilia?” 

“Please, what’s the price of them little 
pink parasols in your show window?”— 
Prize of “Forses Epigrams” to O Melony, 
Columbus, O. 

* * * 


One Kind of Advice 

A farmer once asked the editor of a 
country paper for advice as follows: 

“TI have a horse that.at times appears 
normal, but at other times is lame to an 
alarming degree. What shall I do?” 

The reply came. “The next time that 
your horse appears normal, sell him.”— 
Country Gentleman. 





Those wishing contributions returned 
if found unsuitable will please enclose 
stamped, addressed envelope. 
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